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ADDRESS TO CANADIANS 
BISHOP SPEAKS AT MONTREAL 


Head of National Association Talks on 
“The Company, the Manager 
and the Agent” 





Montreal, Can., Aug. 22.—(Special.) 
—At the convention of the Life Un- 
derwriters’ Association of Canada, in 
session here today, L. Brackett Bishop, 
president of the National Associa- 
tion of Life Underwriters and manager 
of the Massachusetts Mutual Life at 
Chicago, read a paper on “The Com- 
pany, the Manager and the Agent.” 
He said in part: 


There is something about the business 
of life insurance that sets it apart from 
other kinds of business. As a calling, it 
appeals to men of high aims and altruistic 
aspirations from its manifest and unique 
benefits to an otherwise helpless class, 
the widows and orphans. My twenty-four 
years’ observation has led me to believe 
that the presidents and officers and man- 
agers of life insurance companies stand 
in a class by themselves as business men, 
for the business calls to men of high 
motives and readily creates, too, men of 
high motives. Universal confidence is felt 
by the public in their life insurance com- 
panies. (I use the word “their” advisably, 
because in the last analysis, the compa- 
nies belong to the people and they are 
builded with the people’s money.) The 
mightiest factors in the work of conserv- 
ing the home, the staunchest opponents 
of improvidence, are the officials and the 
field workers of life insurance. 


Excellent Definition Given 


Some Englishman has beautifully said: 
“Life assurance makes a scientific adjust- 
ment between the possibilities. and the 
probabilities, the accidents and averages 
of life. It enables the individual to merge 
his constant liability to death in the aver- 
age longevity of the race, and to share 
in the productiveness of life in general, 
whatever may be his own fate. It dis- 
counts probability and gives certainty. In 
its adaptations to practical life and fi- 
nance, life assurance enlists the cumula- 
tive power of small investments through 
long periods of time, and utilizes the far- 
off interest of prudence for present needs. 
It applies scientific methods to those im- 
pulses of generosity which would other- 
wise encourage improvidence, and pro- 
vides for the needs of all through the 
love of each for his own. It gives af- 
fection a place to stand, and a lever with 
which to work. It transforms forethought 
and good will into practical helpfulness 
and well being. It enables us to realize 
for our loved ones the hopes we cherish 
for their future, which might otherwise 
be blighted by death.” 

At the great convention of the National 
Association of Life Underwriters in Chi- 
cago last year Bishop Cheney in invoking 
a blessing said, “Bless with thy presence 
these representatives of a great and hon- 
a trust reposed in them by thousands 
+ ng A children. Make them deeply sen- 
it e€ to the vast and weighty responsibil- 

y; and conscientious in its discharge. 
Help them ever to bear in mind, ‘Thou art 

(CONTINUED ON PAGE 15) 
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INTEREST IN NEW LAW 


NO CONCERNS LICENSED YET 








Powers of the Illinois Insurance De- 
partment Under the Mutual 
Liability Measure 





. Since the mutual employers’ liability 
insurance act in Illinois was amended 
in the special session of the general 
assembly permitting interinsurers to do 
an employers’ liability business, no ex- 
changes of this kind have been licensed 
by the Illinois department. It is under- 
stood that a number of exchanges in 
various parts of the state are being 
organized and a number of others from 
other states will sooner or later seek 
admission, but up to date no applica- 
tions have been made. 
Employers Mutual Liability 
No foreign corporations operating 
on the mutual plan have been admitted 
to the state since the mutual liability 
act was amended, although it is under- 
stood that the Employers’ Mutual Lia- 
bility of Massachusetts is at present 
seeking admission. There is, however, 
a disagreement between the depart- 
ment and the sponsors of this com- 
pany regarding the right of the cor- 
poration to do business under this act, 
largely on account of a number of 
provisions in its charter authorizing it 
to do other kinds of business than that 
contemplated in the act. It is under- 
stood Samuel H. Harper, attorney of 
Chicago, is interested in the admission 
of the company. 
Power of the Superintendent 
Section 13% of the amended act per- 
mits interinsurers to do the business 
of employers’ liability as stated, pro- 
vided the plan proposed and the finan- 
cial strength of the parties interested 
are satisfactory to the insurance super- 
intendent, who is thus given great dis- 
cretion by the general assembly in 
admitting exchanges to do this class 
of business. It is understood that 
Superintendent Potter is following, to 
some extent, the provisions of the fire 
act with reference to the admission of 
interinsurers and is also taking some 
of the provisions of the mutual em- 
ployers’ liability act as a standard for 
the financial condition of the exchanges 
desirious of doing employers’ liability 
insurance. 
What Is Asked For 
He is asking, among other things, 
for exchanges to file a declaration ex- 
pressing the intention of the parties ‘in 
interest of forming an exchange to 
(CONTINUED ON PAGE 15) 
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INSURANCE MEN FIGHT 


OPPOSE OHIO CONSTITUTION 





Stockholders, Employes and Agents 
Have Manufacturers, Merchants 
and Bankers With Them. 





Ohio insurance men, stockholders, 
employes and agents, are opposed to 
the proposed new constitution. They 
are not without company, either, as 
business men of all trades are lined 
up against the proposition. The Ohio 
Manufacturers’ Association and the dif- 
ferent organizations are exerting all the 
influence possible to defeat the plan. 
Among the associations now active are 
those of the bankers, retail hardware 
men, retail druggists, lumbermen, laun- 
dry men, bakers and artificial ice plant 
owners. They all hold the document to 
be socialistic and ultra radical and 
have a general dislike for it as well 
as for specific articles which will af- 
fect them seriously. 

Regulation of Rates 

Number 30 of Article VIII is the 
specific portion which insurance men 
dislike. It provides that laws may be 
passed providing for the regulation of 
all rates charged or to be charged by 
any insurance company, corporation or 
association organized under the laws 
of Ohio or doing business in the state 
for profit. The present constitution 
and laws of Ohio permit of sufficient 
regulation in the eyes of all men who 
have given the subject of insurance 
serious and fair-minded thought. The 
proposed article has, of course, roused 
the fire insurance men more than any 
other because of the present popular- 
ity of fire rate regulation. Other in- 
surance interests recognize, too, that 
regulation of their rates, as well as 
other features of their business, will 
follow close on the heels of the regu- 
lation of fire rates. 

Effect on Liability 

The proposed change in the jury sys- 
tem, together with the suggested re- 
moval of the limit of liability assumed 
by employers for personal injuries, 
threatens to put compensation and lia- 
bility insurance forever out of busi- 
ness as far as Ohio is concerned. Ohio 
now has $10,000 as the limit that may 
be collected from an employer in a 
personal injury suit and the highest 
of any state in the union is $12,000. 
The fathers of the new constitution 
would like to have the sky as the limit. 
Liability companies could not and 
would not write the business under 
such conditions and as a result many 
employers would be bankrupted by one 
accident. 

One other proposition makes the lia- 
bility situation even worse. It is the 
plan of changing the jury system. The 
proposal is to permit of verdicts by 
three-fourths votes and eliminate all 
appeals except where the seven judges 
of the court of review acquiesce. As 
these judges are elected by popular vote 
it is safe to say that practically no 
appeals could ever be taken. 





TO AUTHORIZE CENTRAL BUREAU 

New York, Aug. 21—(Special)—Formal 
notices will be sent out in a few days 
calling for a meeting of the committee 
on laws and legislation of the National 
Board of Fire Underwriters at Atlantic 
City Sept. 17 to take final action on the 
proposed legislative bureau. The details 
of the plan have been practically agreed 
upon and include a central bureau in 
charge of O. 8B. Ryon, with a branch at 
San Francisco. Ratification has been re- 
ceived from the Pacific board. 





Nassau avd Dutchess—The Nassau Fire 
of Brooklyn and the Dutchess Fire of 
Poughkeepsie, N. Y., will soon be merged 
under the name of the Nassau & Dutchess 
Fire. The new company will have a capi- 
tal of $400,000 and a surplus of $350,000. 
It is expected that the officers of each 
company will become officers of the 
merged company. The Nassau was or- 
ganized in 1852 and the Dutchess in 1906, 
succeeding the old Dutchess, which was 
overwhelmed by the San Francisco fire. 
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GET SPEAKERS FOR BANQUET 


C. J. Doyle Will Be Toastmaster and 
Commissioner Preus Principal 
Speaker Before Illinois Agents _ 








Speakers have been secured for the 
banquet of Chicago and Illinois agents 
at the Hotel La Salle, Chicago, Sept. 
25. The dinner will be in connection 
with the annual convention of the Illi- 
nois Local Fire Insurance Agents’ As- 
sociation. Secretary of State C. J. 
Doyle, former Illinois state fire mar- 
shal, will be toastmaster and the prin- 
cipal address will be given by J. A. O. 
Preus, insurance commissioner of Min- 
nesota. Another speaker will be W. 
Tudor Ap Madoc, chairman of the spe- 
cial committee on insurance of the 
Illinois legislature. Among others on 
the program are three Illinois agents, 
George Taylor of Streator, Jacob 
Wachenheimer of Peoria, and T. L. 
Fekette of East St. Louis. The busi- 
ness sessions of the convention will 
be held during the day in the assembly 
room of the Chicago Board of Under- 
writers. Shirley E. Moisant of Kanka- 
kee, secretary of the association, is now 
arranging the details. 





Hail Losses Numerous 


Unusually heavy hail losses are be- 
ing sustained by the companies writ- 
ing this class of business. The season 
has been very good up to the present, 
but H. L. Ratio, the bosom friend of 
the fire business, is now imposing him- 
self upon the hail business. 





The Vulcan Fire of New York has en- 
tered Ohio through the G. W. Pohlman 
agency of Cincinnati. 
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NO SUBROGATION WAIVER 


RULING MADE IN MINNESOTA 
Attorney-General’s Opinion Says Stat- 
ute Does Not Permit Use in 
Standard Form 





The railway subrogation waiver 
clause has been knocked out by the 
Minnesota authorities. For some time 
it has been a mooted question whether 
the use of this-clause is permissable, 
and a final ruling has been made 
against it. Walter I. Fisher, manager 
of the General Inspection Company, 
has so advised companies in the follow- 
ing communication: 


Walter I. Fisher’s Letter 


Some three years ago the railway sub- 
rogation clause was brought up, and the 
insurance department finally made a rul- 
ing to the effect that this clause could 
not be incorporated as a rider, but that 
it might be mentioned in the descriptive 
portion of a policy. This ruling was ac- 
cepted and put in force and some months 
ago it was again brought up and pre- 
sented to our present insurance commis- 
sioner, J. A. O. Preus. The situation be- 
came a little complicated and the insur- 
ance department, in order to clear the 
slate, presented the subject to the attor- 
ney-general’s office, which rules as per 
copy of letter. 

The insurance department, in view of 
this ruling, has been obliged to take the 
position that this clause cannot be used 
in Minnesota as a rider, neither can it be 
used in the descriptive portion of a pol- 
icy as we have formerly been doing. 

Attorney-General’s Ruling 

The letter from the attorney-general’s 
office referred to is as follows: 

1. You ask if the standard fire in- 
surance policy of this state may law- 
fully contain the following provision: 

“Notice is hereby acknowledged that 
the insured has waived its right to re- 
cover from the Railroad Company 
for any damage by fire occurring to the 
property hereby insured. In case of loss 
under this policy no claim shall be made 
by this company against the assured on 
account of such waiver nor against said 
railroad company.” 


Refers to Standard Form 


In answer to this question I beg to 
advise you that it is the opinion of this 
department that such question should be 
answered in the negative. Section 1640, 
Revised Laws of 1905, as amended by 
—— 331, Laws of 1909, reads as fol- 
ows: 

“No fire company shall issue on prop- 
erty in this state any policy other than 
the standard form herein set forth, the 
blanks for which may be filled in print or 
in writing, and no condition, stipulation, 
or term, other than those therein pro- 
vided for, whether as to jurisdiction, limi- 
tation, magistrate, certificate, or other- 
wise, shall be valid if inserted in any 
such policy, except as follows”: 

The statute then recites several clauses 
which by mutual agreement of the in- 
sured and the insurer may be attached to 
or included in the standard policy. The 
clause or stipulation set forth in your 
letter does not fall within any of the 
exceptions. 

Two Other Queries 

2. You further ask to be advised 
whether the clause quoted in your let- 
ter would be in conflict with the so- 
called subrogation clause, provided for 
in the standard policy. This question is 
answered in the affirmative. 

8. You further ask whether the first 
sentence of the clause quoted in your let- 
ter can lawfully be contained in the 
standard policy if the second sentence 
thereof is omitted. This question is an- 
swered in the negative. 








Would Repeal Rating Law 

The Democrats in Texas have made 
the unconditional repeal of the fire 
insurance rating board law one of the 
planks in the state platform, and also 
the enactment of a law furnishing 
protection against wildcat insurance 
companies. 





GEORGIA BILL PASSED 


The Georgia legislature has passed the 
gencral insurance bill, regulating among 
other things the organization expenses 
of new companies, and the bill needs only 
the signature of the governor to become 
a law. The attempt to insert a valued 
policy clause in the law failed. 





The Hercules Fire of Los Angeles has 
been unable to meet the requirements of 
the California law which calls for $300,- 
000 cash assets to be on hand by a limited 
date, and therefore retires. 








SUN 








s4 Pino Stroat, : How Yok 39S. La Salle St., CHICAGO  sccscns cnt sunaun , tu Prose 


IN ITS THIRD CENTURY 


INSURANCE OFFICE 


OF LONDON OLDEST IN THE WORLD 
203rd YEAR OF ACTIVE BUSINESS EXISTENCE 
The Oldest Insurance Company in theWorld furnishes the Longest Tried Indemnity 





WESTERN DEPARTMENT 


J. J. Guile A, M, Thorburn H. N, Kelsey P. T. Kelsey Willard 0, Wayman and Carl A. Henry 
F ded Manager Asst, Manager Joint General Agente 
A.D_ 170 AGENTS WANTED. CORRESPONDENCE INVITED WITH SAME IN UNREPRESENTED POINTS 


PACIFIC COAST DEPARTMENT 











JOINT COMMITTEE MEETS 
MIXED AGENCY BIG PROBLEM 


Western Insurance Bureau “Excepted 
Cities” Are Eliminated From Terms 
of the Working Agreement 


At the joint conference committee 
meeting of the Western Union and 
Western Insurance Bureau this week, 
it was decided not to apply the terms 
of the agreement to the excepted cities 
of the Bureau. The agreement has 
never applied to Chicago, Cleveland, 
Cincinnati, Louisville, St. Louis and 
Milwaukee. It will not now apply to 
Indianapolis, Detroit, St. Paul, Minne- 
apolis, Kansas City, Omaha and Denver 
but the rules of the Western Union 
will still govern its companies as to 
compensation in these cities. It, how- 
ever, opens bureau agencies to union 
companies and union agencies to bu- 
reau companies. In other words, the 
bureau companies can pay their maxi- 
mum commissions in any agency and 
the other terms of the agreement do 
not apply, so far as any company be- 
longing to the two organizations is 
concerned. The members of the union 
conference committee left this whole 
matter to the bureau committee and at 
the executive committee meeting of the 
bureau it was decided not to apply the 
agreement to the bureau excepted cities. 
Doubtless, there will be some agency 
changes following this decision inas- 
much as union companies can now en- 
ter bureau agencies and vice versa. 

Criticize the Field Men 

No action was taken on farm business 
as to whether it should be classified as 
automobile, hail and other kinds to 
which the agreement does not apply. 

The joint committee has criticised 
very severely some of the field men ot 
both classes, charging them with being 
very active in stirring up the agents 
and giving wrong information. Many 
of the letters received from local agents 
are supposed to have been inspired by 
the field men and the committee is 
urging the companies to get the field 
workers in line for harmony rather 
than to stimulate strife and dissatis- 
faction. 

The mixed agency problem is the big 
one the conference committee has to 
deal with and it is causing considerable 
trouble, especially in view of the fact 
that some of the bureau companies are 
dating the agreement ‘back to Jan. 1, 
1910, and paying the maximum scale in 
agencies affected by union companies 
that have entered since that date. This 
is in violation of the terms of the 
agreement, but it is thought that the 
committee will be able to cope with it. 

Dealing With a Fair Spirit 

There has been great pressure 
brought to bear by agencies that are 
nonunion or bureau at heart who find 
themselves mixed by having a union 
company or so on their list, which 
joined within recent years. The bu- 
reau field club of Ohio is charged with 
pushing the Jan. 1, 1910, proposition 





hard and this has complicated the situ- 
ation. 

The committee, however, is dealing 
with mixed agencies in a very broad 
way and where an agent has in a bona; 
fide manner resigned his union com- 
panies prior to April 6 the committee 
has allowed such agency to be put on 
a bureau basis. The committee feels, 
however, that some of the field men are 
encouraging and inspiring agents to 
raise a number of questions, whereas 
they should use means to conciliate the 
local fraternity. 

Some of the members of both or- 
ganizations feel that a larger power 
should be granted the joint committee 
so that it can cope with the different 
questions that arise without having to 
get the sanction of its associations. 
This may be brought up at the coming 
meetings of both organizations. 

While there are some discouraging 
features to be met, and some of the 
companies on both sides are not getting 
in line as they should, yet the commit- 
tee feels that when the machinery is 
well adjusted and oiled, all companies 
honestly desiring to reduce expenses 
will swing into line. If there is legis- 
lation that appears beneficial and will 
be conducive to greater harmony, the 
committees will, no doubt, appeal to 
their organizations to pass it. 





Changes in the Field 











C. M. Benjamin and J. E. Chittenden 

. M. Benjamin, who has been state 
agent of the Fire Association and the 
Pennsylvania Fire in Tennessee, will 
take over Kentucky also as the result 
of the resignation of James E. Chitten- 
den, who will assume his duties as spe- 
cial agent of the Philadelphia Urder- 
writers in Kentucky and Tennessee 
Sept. 1. Mr. Benjamin formerly had 
both states, and his return will be wel- 
comed by field men and local agents of 
the Blue Grass state. He is famous 
not only as an underwriter, but as a 
raconteur, and the meetings of the Ken- 
tucky board, Blue Goose and other or- 
ganizations will be considerably en- 
livened by his presence. He was given 
a farewell dinner on the occasion of 
his departure from the field two years 
ago, and some of his friends think that 
a celebration should now be held upon 
his return to it. 


Charles R. Boynton 

Charles R. Boynton has been appoint- 
ed Kentucky special agent of the Hart- 
ford Fire to succeed Clem E. Wheeler, 
who became manager of the Kentucky 
Actuarial Bureau. Mr. Boynton has 
been with the Hartford for some years, 
first in Kansas, then in southern Illinois 
and for two years past has been assist- 
ing W. A. McGrew in the mountain 
field. 





A. C. Meeker 
A. C. Meeker, special agent of the 
Teutonia ‘of New Orleans, in the west, 
with headquarters in Chicago, will on 
Oct. 1 assume the position of manager 





of the fire insurance department of the 
Fred L. Gray Company at Minneapolis. 

The Fred L. Gray Company is well 
known throughout the northwest as 
general agent of the London Guarantee 
& Accident and the Massachusetts 
Bonding. It is now adding a fire in- 
surance department for local business 
in Minneapolis. 

Mr. Meeker is the son of the late 
C. G. Meeker, who was special agent 
of the Concordia in Illinois and Indi- 
ana. He started in the local business 
at Sycamore, Ill, and then was in local 
work at Kansas City until he went with 
the Teutonia. He is a clean-cut young 
man who has ambitions. 





C. T. Beezley 


C. T. Beezley, who recently left the 
Citizens of Missouri and went to the 
Central National in Iowa, has now re- 
tired from the latter and is one of the 
adjusters for the Hawkeye & Des 
Moines Fire. 





De Mott Explains Plan 

Howard De Mott, secretary of the 
Eastern Union and manager of the 
Reinsurance Bureau, was in Chicago 
Wednesday to explain to western man- 
agers the workings of the bureau, 
whose facilities are being extended to 
the west. Only western departments 
of companies belonging to the Eastern 
Union are allowed to use the Bureau, 
and it is immaterial whether they are 
members of the Western Union or 
Western Insurance Bureau. There are 
some fifty-six subscribers to the bureau. 

H. C. Eddy of the Commercial Union 
acted as chairman of the meeting, and 
George E. Haas of the Atlas as secre- 
tary. After explaining the work of 
the bureau, a committee of five was 
appointed to meet in the offices of the 
Hartford Thursday morning, to define 
the congested districts in cities in 
Western Union territory. The bureau 
does not accept business in the con- 
gested districts. 





JOHNSON FILES SUIT 

Louisville, Ky., Aug. 21—(Special)— 
Charles Thruston Johnson, who was re- 
cently suspended from membership in the 
Louisville Board of Fire Underwriters for 
holding an underwriter’s agency in viola- 
tion of the rules of the board, has filed 
suit against the board and its officers, 
asking the court to enjoin the board and 
its members from refusing to place busi- 
ness with him or accept business from 
him; that they be enjoined from injuring 
his business by representations to prop- 
erty owners unfavorable to him; that they 
be enjoined from endeavoring to induce 
the Scottish Union, the agency of which 
is held in violation of board rules, to 
take up his agency by threatening to 
blacklist and boycott said company, and 
that the board be required to rescind its 
action in suspending and fining the plain- 
tiff. Mr. Johnson charges that the board 
rule requiring that a company may not 
place more than one agency in the city 
constitutes a conspiracy in restraint of 
trade, and that the board is an unlawful 
combination formed for the purpose of 
securing a monopoly of the business. He 
alleges that the Louisville board and its 
members have threatened to blacklist him 
and that they will not do business with 
him. Mr. Johnson claims property rights 
in the board by reason of $1,000 paid in 
in the form of fees and dues. In his 
suit Mr. Johnson treats the underwriters 
agency of the Scottish Union as a second 
agency and does not bring up the ques- 
tion of underwriters as part of his suit. 





4 





THE WESTERN 


UNDERWRITER. 


August 22, 1912. 








VIEW OF GRADED SCALE 
OPINION GIVEN FROM WEST 





How the Commission Arrangement Is 
Regarded by Some Fire Insur- 
ance Men 





Further contributions to the sym- 
posium of opinion as to graded com- 
missions in the Journal of Commerce 
are: 

G@. ZH. LERMIT 

G. H. Lermit, western manager of the 
Northern Assurance of London, says: 
“In reply to your inquiry in reference 
to the graded commission plan, I have 
to say that so far as the middle west is 
concerned I believe that the adoption of 
that plan by the so-called union compa- 
nies increased their expenses of doing 
business about 3 per cent, which in- 
crease was justified, as through it the 
loss ratio of those companies was prob- 
ably reduced below what it otherwise 
would have been to an even greater ex- 
tent. It is profit every company is seek- 
ing, and if a larger ratio of same can be 
secured by an increase in the expense 
account, surely the latter action is fully 
justified. In my opinion, however, the 
graded commission plan is not the best 
for attaining the end we all have in 
view, and will one day be abolished in 
favor of a reduced flat commission on all 
classes of risks accompanied by a com- 
mission contingent upon the profits se- 
cured. 

“In that way will the abnormal fire 
waste of the country be reduced— 
through the additional care exercised by 
the agents in accepting business—and 
the agents will then have to become un- 
derwriters instead of merely solicitors, 
as it must be confessed too many of 
them are today. Contingent commissions 
should not, however, be based upon the 
results of any one year, but upon those 
of an average of, say, three years. Com- 
panies transacting a world-wide business 
have remunerated their agents on the 
flat and contingent commission basis for 
many yéars, and found it a good busi- 
ness policy. Why not follow their ex- 


ample?” 
x. 8. WALBRIDGE & CO. 

H. 8. Walbridge & Co. of Toledo, Ohio, 
say: “We have never been compensated 
on any other basis than graded commis- 
sions; we understand in a general way 
that some agents receive commissions 
that would be more advantageous to us 
than the commission as graded and paid 
to us. Under the new agreement as 
between the Union and Bureau compa- 
nies a graded commission of 15, 20 and 
265 per cent, without any perquisities or 
side issues of any kind, were allowed, 
is an advantage only in the uniformity, 
doing away with jealousy as between 
agents in cities receiving smaller pay 
than agents in others. 

“As your letter does not state the: al- 
ternative by which we are to compare 
graded commissions we hardly know how 
to answer you, and our opinion is nat- 
urally indefinite. We like graded com- 
missions only in so far as the net result 
at the end of the year averages a suffi- 
cient amount to compensate us for the 
effort. If any other commissions were 
offered us that did not compensate us 
as greatly for the same effort, of course, 
we would not like it. 

“We have always felt that a low flat 
commission of, say, 10 per cent or 16 
per cent would mean that insurance 
would be less attractive to a great many 
persons, and those who remained in the 
business, giving it real attention, would 
be compensated in the increased volume 
which the same effort would produce. We 
are, however, very much in doubt that 
the reduction of commissions is a cure; 
in our opinion there will be just as many 
agents, and that ‘taking it out’ on the 
agents is but a subterfuge. The real 
expense lies in the insane, irregular 
method pursued by the companies in the 
lack of uniformity; no doubt they have 
been just as anxious to get together as 
anyone would wish, but they haven't 
gotten sufficiently together to cut down 
the expense where it really should be 
cut down. 

ALVERSON & MONTROSE 

Alverson & Montrose of Des Moines, 
Towa, say: “As far as this office is con- 
cerned we have never known any other 
commissions than graded commissions, 
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and the only points on which we have 
any decided feelings are that no reduc- 
tion in commission should surely be 
made. With the increased cost of living 
and expense of running an insurance of- 
fice, together with the general tendency 
of rates to be lowered from one reason 
and another the income of the agent 
getting the business should surely 
not be decreased. If graded commissions 
were discontinued the only alternative 
that would seem to us to be just might 
be a flat commission, with a contingent 
commission, but we do not think that 
agents’ commissions in any way should 
be reduced, especially in this part of the 
country, and considering the fact that 
many of the companies in a few of the 
larger cities are paying much higher 
commissions than they are outside of 
such cities.” 





Awaiting Legal Advice 

There will be no ruling handed down 
by the Kansas department relating to 
interinsurance until the superintendent 
is advised regarding his legal powers 
with reference to interinsurance organi- 
zations. The matter has been checked 
up to Attorney-General John S. Daw- 
son of Kansas, and so far no reply has 
been received. Superintendent Ike S. 
Lewis says he would like to see inter- 
insurers compelled to pay taxes and 
submit to the same authority that oth- 
er insurance concerns are compelled to 
recognize. But before he starts any 
fight he wants to know just where he 
is coming out and what his authority 
is. 

Insurance men, particularly casualty 
men, have been urging the superinten- 
dent to hand down a decision. He will 
do so, he says, as soon as he knows 
what legal rights he has in the case, 
and not till then. 





Legislators May Confess 

Confessions by more than one mem- 
ber of the last Ohio general assembly 
enmeshed in the legislative graft expos- 
ure, are expected by the prosecution at 
Columbus. It is said that at least three 
solons would barter truth for immunity 
and have offered confessions to the 
state’s attorneys. The price the solons 
fix, i. e., complete immunity, is regard- 
ed as too high. All the legislative 
graft cases, including the insurance 
measure scandal, will be heard at the 
next term of court. 
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AS VIEWED FROM CHICAGO 


RULINGS ARE MADE 
The joint conference committee of 
the Western Union and Western Insur- 
ance Bureau has promulgated the fol- 
lowing rulings: 





Status of s in Banks—Where 
both bureau and union agencies on April 
6, 1912, were domiciled in a bank, if the 
profits of both agencies accrue to the 
bank, both agencies are declared mixed 
and the commissions allowable in mixed 
agencies shall apply; if the profits accrue 
to the individual agents holding the com- 
panies’ commissions, the status of each 
agency is defined by the class of com- 
panies represented on that date. 

Partnership—Where an agent is 

a partner in an agency which is either 
clear union or bureau, and also is inter- 
ested in or has an individual agency of 
the other class, both agencies shall be 
considered mixed, and the commissions 
allowable in both agencies shall be those 
applicable to mixed agencies. ae ‘ 
8 


held that the rule requiring agents to 
remit balances due for premiums within 
45 days from the close of the month in 
which the business was written applies to 
all the premiums of recording agents, ir- 
respective of the class of business writ- 
ten. 

Samer s—Some agents are ask- 
ing their companies to furnish postage 
stamps or stamped addressed envelopes. 
The conference committee rules that it 
is a violation of the rule for companies to 
supply agents with stamps and (or) 
stamped envelopes, the intention of the 
rule being that agents shall be reimbursed 
for the actual outlay for postage not ex- 
ceeding five cents per daily report. 

. a . 
STATUS OF AGENCIES 

The Union-Bureau conference com- 
mittee has decided on the status of the 
following agencies: 

Bureau—Kalamazoo, Mich., D. 0. Bonde- 
man; Port Huron, Mich., Witliff Insurance 
Agency; Chanute, Kan., Parks Helmich; 
Chanute, Kan., Johnson & Helmich; San- 
dusky, Ohio, J. C. Hauser; Green Bay, 
Wis., Fox River Land & Loan Company; 
Mt. Horeb, Wis., Anton F. Graun; Mt. 
Clemens, Mich., Macomb, Ind., Agency and 
J. G. Lennesbacker. 

Mixed—Manitowoc, Wis., J. Willott, Jr.; 
Melvin, Ill, John G. Thompson; Oxford- 
ville, Wis., H. F. Silverthorn; Racine, 
Wis., L. D. Miller & Co.; Fairbury, IIl., 
George W. Keck Agency; Mountain Grove, 
Mo., J. W. Allen; Saginaw, Mich., Edwin 
Kersten; Thomson and Mt. Carroll, IIL, 
J. R. Cornell; Elmo, Mo., George W. Wal- 
ton; Petoskey, Mich. A. B. Krieger; 
Olathe, Kan., Pettijohn & Co. 

Union—Coldwater, Ohio, Link & Boeke. 

7 * 7” 
JOSEPH NOT A CANDIDATE 

James F. Josepn, vice-president of 
the Sterling Fire, who was prominently 
mentioned by many of his friends 
throughout the field as a likely candi- 
date for president of the Fire Under- 
writers Association of the Northwest 


at its coming meeting, definitely states 
that he will not allow his name to be 
presented. This leaves General Agent 
W. R. Townley of the Western and 
British America and Vice-President W. 
A. Blodgett of the American Central 
as the candidates, both of whom are 
loyal members and first class presiden- 
tial timber. 
x* * * 
CHICAGO PREMIUMS 

Additional returns on Chicago pre- 
miums, taken from the tax returns, are 
as follows: 


1912 1911 1910 

Amer. Druggists... 10,384 7,833 6,120 
ae. ee eS Tee 30,742 32,197 32,197 
Dubuque F. & M.. 19,787 26,386 62 
English-Amer. Und. 52,547 46,012 31,857 
German, W. Va.... 18,026 20,67 23,088 
Hamburg-Bremen . 84,291 84,12 80,712 
Lon. & Lanc...... 160,480 145,021 158,154 
Lumbermens, Pa.., 27,864 32,295 32,032 
Mechanics, Pa..... 30,363 28,719 28,853 
ree 77,032 79,259 6,30 
Pittsburgh ........ 20,827 20,481 18,625 
ESC n.e> 0 sia.cs o ke 196,985 197,253 177,109 
Teutonia, SPP 20,502 21,501 25,553 
United American... 23,060 20,869 18,015 


. * * 
TRY TO BLOCK COMPANY 

The Home of West Virginia has ap- 
plied for admission to the Western 
Union, as it will operate in Ohio. The 
Home of New York has addressed 
Union members, asking them not to 
vote favorably on the application in 
view of its name, which the New York 
company argues will cause confusion 
and be a detriment to the older com- 
pany. The Home of New York has 
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objected all along to another company 
taking the name “Home.” 
* * * 


SURPLUS LINE LICENSES 

The following Chicago agents have 
been licensed under the surplus line 
law for the ensuing year: 

H. V. Burrows, Charles E. Rollins, 
Jr., Moore, Case, Lyman & Hubbard, 
Marsh & McLennan, E. T. Marshall & 
Co., Herbert Darlington, Critchell, 
Miller, Whitney & Barbour, Shipman 
& Wayne, A. L. McCrae and Charles 
Brock-Jones. x 


PROMPT PREMIUM PAYMENTS 

The special committee of the Nation- 
al Local Agents’ Association has sent a 
letter to the secretaries of local boards 
seeking information as to their rules 
on the payment of premiums. The data 
sought is: 

1. Do you maintain a rule for the 
prompt payment of premiums? (If so, 
kindly send copy.) 

2. If such rules exist, have they re- 
sulted in improvement of local condi- 
tions? 

3. If no rules exist, kindly outline 
the present practice in your city re- 
specting the extension of credit. 

*x * 


PROGRAM COMMITTEE 

The following have been appointed 
by President Fred S. James of the 
Western Union, a committee on order 
of business for the annual meeting of 
the Union, at Atlantic City, beginning 
Sept. 18: Dugan & Carr, Hartford, 
chairman; J. H. Brewster, Scottish 
Union; W. E. Chapin, Fire Association; 
George W. Law, Royal; G. H. Lermit, 
Northern; W. L. Steele, Niagara, and 
C. R. Street, Fidelity-Phenix. 

* * * 
NEW POSTAGE RULE 

There are kicks galore by local 
agents anent the new postage charge 
rule which the companies have put 
into force, allowing not in excess of 5 
cents for each daily report entered on 
the monthly account or each cancelled 
policy reported. “Cheap skates,” some 
of the agents say when they receive a 
request to refund the excess postage 
charged, as low as 10 cents in some 
cases. The companies are “hewing to 
the line,” however, regardless of the 
amount, large or small, and agents are 
being reminded that, while an individ- 
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ual overcharge may be very small, in 
the aggregate, when considering the 
large number of agencies a company 
has, the amount is considerable. Agents 
should bear this in mind. 


STONE WITH PHOENIZ OF ENGLAND 

Robert R. Stone, who has been spe- 
cial agent and chief assistant in the 
improved risk department of the Hart- 
ford, has been appointed superintend- 
ent of the improved risk department 
of the Phoenix of England in the 
west, with headquarters in Chicago, 
the appointment to take effect Septem- 
ber 1. Mr. Stone was formerly in- 
spector with the Middle States In- 
spection Bureau, and later with the 
Underwriters’ Association of the 
Middle Department. 


INSURANCE BALL GAMES 


Games in the Fire Insurance Baseball 
League of Chicago on Saturday, Aug. 17, 
resulted as follows: 

North America 13, Hartford 6. 

London & Lancashire 6, Hanover 0. 

Aetna 11, Fireman’s Fund 9. 

The teams stand as follows: 


Aver- 

Won Lost age 

COUOER dcawscrvivccezcrses 10 0 1,000 
London & Lancashire... 9 2 818 
D cenwawenso ces.6.65.6 8 2 800 
Springfield ....ccccscces 5 6 454 
Btional .ccscccccccoce 5 7 416 
North America .......... 4 6 400 
Fireman’s Fund ....... 3 7 300 
ra 2 8 200 
Hanover ...cscccccveses 0 8 000 


. - = 
SOME LOCAL EVENTS 

Shipman & Wayne, of Chicago, have re- 
ceived the sole agency of the Occidental 
Fire of New Mexico. 

James B. Robbins has established a 
surplus line agency at 1807 Insurance Ex- 
change, Chicago. 





With Chicago Brokers 











John Morey this week is celebrating 
the close of eighteen years’ service as 
a broker in the Chicago local office of 
the L. & L. & G. His entire insur- 
ance experience has been with the one 
company, which speaks well for his 
ability to recognize a good connection 
and also for the company that holds 
men in this way. 

For the past three years Mr. Morey 
has been dividing his interest in the 
summer months between insurance and 
a summer resort on the east coast of 
Lake Michigan between Michigan City 
and St. Joe. It is as “mine host” of 
the Oak Grove Inn that one sees him 
at his best. Dressed in an outing shirt, 
khaki trousers and baseball shoes, with 
his “sea-going” pipe in his mouth, sur- 
rounded by his family, and a crowd 
of satisfied summer boarders, in the 
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C. A. ROWLAND, Special Agent 
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aig tg Bnweleg en — 


Indiana, Illinois and Colorado 





midst of his oak grove and poultry 
and truck gardens and live stock and 
wild flowers, he is strictly in his ele- 
ment. People talk about “service” in 
the insurance business. John learned 
that lesson so well that he can’t get 
over it and has carried it into the 
hotel business. If you don’t believe it 
ask some of those bare-legged, sun- 
burned, well-fed kids that come home 
is Chicago after a sojourn at Oak 
rove. 


* + 

The brokers have been able to work 
up a fine income following the work- 
men’s compensation law, as a large 
number of employers have taken out 
compensation insurance who before 
May 1 did not carry a liability policy. 
The fact that contractors come under 
this law has created much new busi- 
ness. General contractors, or people 
conducting enterprises and buildings 
where contractors do work, are requir- 
ing the contractors to take out com- 
pensation insurance. In case the prin- 
cipal feels that he wants to get rid of 
all liability, even for employes of con- 
tractors that are injured, he takes out 
a contingent liability policy. The very 
fact that contractors are brought un- 
der the workmen’s compensation law 
has in itself served to increase the pre- 
miums of brokers and companies thou- 
sands of dollars. 

Most of the well equipped brokers 
have given the workmen’s compensa- 
tion law much thought and study, and 
although it is ambiguous, they are able 
to give intelligent advice to their cus- 
tomers. 





May Be Bull Moose Candidate 

George W. Cosson, attorney-general 
of Iowa, who has been in ‘the lime- 
light in connection with prosecutions 
of the various Iowa local agents’ asso- 
ciations as violators of the Iowa trust 
laws, is being considered as a candidate 
for governor on the Bull Moose ticket. 
Mr. Cosson has been quite ill following 
an operation for gall stones at Roches- 
ter, Minn., and has been ordered to the 
country by physicians. He has said 
that he will issue a statement the 
second week in September telling 
whether he will consent to the use 
of his name in connection with the 
Roosevelt movement. 

Iowa bull moosers have been in- 
sistent that all candidates in Iowa tell 
where they stand on the political ques- 
tions. State Auditor Bleakly was one 
of the first to come out with a state- 
ment that he is for the straight Re- 
publican ticket, implying he will sup- 
port Taft. Former State Senator F. 
M. Hopkins of Guthrie Center is con- 
sidered by the bull moosers as a can- 
didate against Bleakly. 





Will Continue as Assistant 

In case the classification bureau of 
the Western Union is given up at the 
meeting of the union at Atlantic City 
next month, F. W. Gibsone, who has 
been in charge of the bureau, will 
remain as assistant secretary of the 
union in charge of his other duties. 
The bureau has received but little sup- 
port and it is considered likely that it 
will not be continued. 





Cross Succeeds Gray 
Auditor E. W. T. Gray of the Con- 
tinental and Fidelity-Phenix ‘handed 
in his resignation to take effect Octo- 
ber 1. Charles A. Cross, who has 
been chief clerk of the Continental, 
succeeds Mr. Gray. 














Charles Bigelow Company gets the De- 
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E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $4,931,049.00 
Total Assets - 622,780,256 





An Agency Company 


Business Confined to Ohio 





ENDORSED AT HOME 


APPROVED ABROAP 


THE PITTSBURGH CASUALTY COMPANY 


PITTSBURGH, PENNSYLVANIA 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write for attractive Agency Propositions In Pennsylvania, Ohio, West Virginia and New Jerse; 


JOHN M. BOCGCS, Seo’y and Cen") Mai. 





S82 William Street 


HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 


NEw YorRE 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000, Net Surplus $234,549.22 
WM. F. STIFEL, President 
Secretary 


F. RIESTER, 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Obie 
Special Agent for Obio end Indians 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 
Capital - + © © $250,000 
Assets - . - + - 720,044 
Surplus to Policy Holders - 462,618 


F. A. ROTHIER, Prest. ADAM BENUS, Secty. 





R. HEINTZ, Asst. Secy. R. B. HEATON, State Agt. 








PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, M Commonwealth Bldg., Pittsburgh, P. 

exw UNDERWRITTEN BY ens poe 

Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin ae a ee Co. Teutonia Fire Insurance Co. 
Capital, $1,700,000.00 $7,278,471.40 Surplus to Policy Holders, $3,392,150.11 
* SPE Wem, Soe “Spal Ae hh oat x Oto ois 
oe ° “7 or 

New Agents Solicited & Schulkamp, Madison, ., General Agents for Wisconsin 
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OHIO AND WEST VIRGINIA 


HAD WEST VIRGINIA MEETING 


State Fire Prevention Association Or- 
ganized as Independent Body, with 
F. I. Mosher President 


The West Virginia Fire Underwrit- 
ers Association and West Virginia Fire 
Prevention Association concluded their 











semiannual meeting last Thursday 
morning at Detroit. 
Thursday’s meeting was _ hurried 


through with, as an over-amount of 
work had proved very trying to those 
in attendance. One interesting fea- 
ture was the question voted upon and 
lost, that agents could write risks on 
any building or contents for a period 
of any number of years if the full 
annual premium for each year was 
paid for at the time the policy was is- 
sued. A motion to this effect was 
placed before the members, but lost by 
a large majority. 

-The West Virginia State Fire Pre- 
vention Association was organized as a 
separate body. In the past both asso- 
ciations, the underwriters and fire pre- 
vention, have been combined and run un- 
der the supervision of the same officers 
and committees. The work of both is 
growing to such an extent that it was 
deemed advisable to separate the two. 

The following officers were elected 
for the newly organized West Virginia 
Fire Prevention Association: Presi- 
dent, F. I. Mosher, Home of New York; 
vice-president, C. H. Carpenter, New 
York Underwriters; secretary-treasur- 
er, A. S. Whitely, present secretary 
of the underwriters’ association; chair- 
man of the executive committee, Wil- 
liam C. Poe, Jr., of the Royal. The 
following were appointed to act as the 
executive committee: L. B. Alexan- 
der, H. Y. Chatterley, Arthur Lohmey- 
er, M. A. Tozier, C. C. Wright, Ernest 
Sharpe and F. W. Shirer. 

Completion of the organization and 
plans for work were left to the officers 
and executive committee. A meeting 
will be held at some future date at 
some point in Virginia to complete this 
new organization, draw up a constitu- 
tion and by-laws and take care of any 
other business. 

Thursday afternoon was spent in 
pleasure of different kinds. Most of 
the visitors enjoyed auto rides through 
Detroit’s beautiful parks and residence 
districts, and left in the evening to get 
back to the grind of field work. 

The sessions held and the social fea- 
tures sandwiched in made this gather- 
ing one of the most profitable in the 
history of the West Virginia Under- 
writers Association. 





Svea Is Entering Ohio 

The Svea of Gothenburg, Sweden, is 
entering Ohio. This company has been 
operating throughout the west for a 
number of years and enjoys a fine rep- 
utation. It is a member of the West- 
ern Union. Morris L. Duncan, United 
States manager, 100 William street, 
New York, contemplates visiting the 
larger points in the state in the near 
future. The company has already put 
up its $100,000 deposit. 

The Svea will appoint a special agent 
to cover Ohio with part of Michigan 
or Indiana. Manager Duncan expects 


to be in the state in two or three 
weeks. 


Try to Hold Lines 
Action has been started by the West 
Virginia Fire Underwriters’ Associa- 
tion toward the conservation to the 
association of its coal and lumber lines 
which have heretofore gone to out- 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 
Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main327 1404 1st Nat. Bank Bldg. 
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ORGANIZED-1851- 


AGENTS WANTED IN OHIO 


“NATIONA 


INSURANCE 
COMPANY 


o CINCINNATI 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 











F. H. HAWLEY, Pres, 


Ohio Farmers Ins. Co. 


Organized 1848. 


Insurance Exchange Building, 


W E. HAINES, Sec’y. 


LE ROY, OHIO 


ey ee $2,900,829.63 Reserve for Em: ies, . .$125,000.00 
Net Surplus,............ $1,076,392.1 
AGENTS WANTED IN ILLINOIS AND MICHIGAN. 
McCONNELL & HECOX, Gen’l Agents 
CHICAGO, ILL. 
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MARS E. WAGAR, President 


An Ohio 





Western Reserve Insurance Company 


CAPITAL 


OGhe 


o& CLEVELAND, OHIO 


B250,000.00 
J. EDGAR LYONS, Secretary and Treasurer 


Company Operating in Ohio Only 














siders through the medium of cut rates 
and very special forms. It is believed 
that the West Virginians will make 
such arrangements so that all competi- 
tion (except mutual) will be met. If 
this is accomplished the coal and lum- 
ber interests of the state will, without 
a doubt, line up with and give their 
business to the companies operating 
under the association. 





To Reduce Stamping Offices 

The West Virginia Fire Underwrit- 
ers’ Association has decided to dis- 
pense with a number of the stamping 
secretary offices and combine all under 
the central office with one or two 
branches. Figures have been drawn 
up to show that the number of stamp- 
ing offices now in existence are costing 
a great deal more money than is neces- 
sary for this work, and that by paying 
a little more for the services of a cen- 
tral and one or two branch offices, a 
great deal of money, time and labor 
can be saved. The work, under the 
new system, will be more systematized 
and it is believed will prove much more 
satisfactory. 





WILLIE THOMAS UP AGAIN 


Willie Thomas, 15 year old fire bug 
hailing from Conneaut, Ohio, last week 
was before Justice of the Peace F. L. 
Marvin at Jefferson, Ohio, at the instance 
of Deputy Fire Marshal Peebles of 
Youngstown on the charge of arson. In 
October and November, 1910, Conneaut 
had six or seven suspicious fires, and at 
that time Thomas was arrested, entered 
a plea of guilty and was bound over to 
grand jury under $1,000 bail. 

In December, 1910, Thomas was before 
Judge Babcock on a charge of setting 
these fires. He had confessed to the fire 
marshal and fire chief in Conneaut, but 
during his trial he vigorously denied hav- 
ing set the fires, stating he was fright- 
ened into making the confession. At that 
time Judge Babcock found him not guilty 
of the charge but of being a delinquent 
lad, and he was sentenced to Lancaster 
and the sentence suspended providing his 
parents would take him from the county 
and place him in a private school. This 
was done, but he returned to Conneaut 


R. W. ALEXANDER, President W. W. ALEXANDER, Secretary 





BALTIMORE, MD. 


FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS D. M. TANNER, SPECIAB 
AGENT, RICHWOOD, OHIO, OR HOME OFFICE. 





HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


(Western Underwriter on file in Reading Room.) | 


Southern Hotel 


Columbus, Ohio 


Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 








FRED S. AVERY 





EDGAR J. HAYNES, President 
THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 





Newark, N. J. 
Assets - - - . $1,876,593.29 
Capital - . - - . 500,000.00 
Surplus to Policyholders - - 1,359,881.30 





: WESTERN SPECIAL AGENTS 
wre? UrAS. G, BEADBLL, Wisconsin and Minnesots Piyrasuth Bide: Minnespoli 
‘i .G. . Wisconsin and Minnesota, t! a9 
Agencies ___ X.&. JACOBS. Iilinch sad inas, indians 
Solicited LOUI 


R. DALE, lowa and Missouri, Pierce Bldg., St. Louis, Mo. 
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shortly after that and was sent away 
again. He again returned to Conneaut the 
latter part of June. The officials there 
were informed that he had set fire to a 
dormitory school at McKees Rocks, Pa., 
and have had him locked up at the county 
seat jail ever since. The case will be 
tried before the September grand jury and 
as he has pleaded guilty he will in all 
probability be indicted for arson and will 
have to stand trial in common pleas court. 


SCHOOL WASN'T THERE 

Cleveland school authorities recently 
discovered a fire insurance policy cover- 
ing a frame school building at Denison 
avenue and West Seventeenth street. The 
policy runs to late this fall and the pre- 
mium has been paid. The only thing that 
troubled them was that there is no frame 
schoolhouse there. Some of the older in- 
habitants of the neighborhood remember 
that a frame school building once stood 
on the corner, but it was replaced by a 
brick building on another lot. 





Ohio Agency Appointments 

Allemania—R. O. Adams, Delphos. 

Amer. Union—Jacob Chidekel and C. N. Gold- 
man, Cincinnati. 

Boston—Webster Agency, Pomeroy. 

Buf. Ger.—F. B. Maullar and H. L. Green- 
baum, Chillicothe. + 

California—Shearer & Laser, Shelby. 

Cent. Natlh—Martin & Anthony, 
Kessler & Brunner, Mansfield. 

Citizens, Mo.—Holmes & Lind, Canal Dover. 

Commerce—J. O. Tripp, Jackson. 

Continental—W. Roberts, Delaware; F. A. 
Griffin; McComb. 

Connecticut—Albert Smith, Osnaburg. 

Concordia—D. B. Wolcott, Kent. ; : 

Detroit F. & M.—Stone & Mills, Union City. 

Dubuque—Thomas Mu phy. Chillicothe; Cutter 
& West, Marietta; C. E. Dahlke, Cleveland. 

Equitable—King, McCune & McKenzie, Lima. 

Girard—P. R. Costello, Cincinnati. 

Home, N. Y.—Percival F. Knowlton, Ashta- 
bula; W. G. Roller, Alliance. 

Law Union—Bode & Farrell, Cincinnati; G. C. 
Chinn. Portsmouth. 

Hartford—J. M. Starr, LaGrange; Boeke & 
Link, Coldwater; W. G. Roller, Alliance. 

State of Ill.—J. J. West, Marietta. 

New Hamp.—C. C. Bonyer, Paulding; W. V. 
Daring, Holgate. 

Northern, Eng.—W. A. Lucas, Fremont. 

N. W. Natl.—F. A. Lloyd, Wellsville; Shelby 
Ins. Co., Sidney; L. E. Painter, East Cassinelli 
and L. Held, Cincinnati. 

Orient—F. T. Gearhart, Circleville. 

Phoenix, Ct.—Rueble & Pfeiffer, Cincinnati; 
W. W. Clutes, Oakley. 

Pruss. Natl—E. F. Anderson, Greenville; J. 
S. McKeon, Youngstown. 

Royal Exch.—W. W. Parshall, Berea; S. F. 
Stambaugh, Shelby; F. J. Doorley, Sidney; F. 
. Wagner, Defiance. 

Royal—J. S. Osborn, West Salem. 

Security, Ct.—E. E. McCoppin, Ada. 

Sterling—G. H. Weidner, Mansfield. 

Sun, Eng.—F. T. Gearhart, Circleville. 

United States—Hunter-Fretchtling Co., Ham- 


ilton. 
Parshall, Berea; S. D. 


Marion; 


Weschester—W. W. 
Cosner, Zanesville; E. C. Lantzer, Beach City. 


OHIO NOTES 


The recent loss on the court house at 
Norwalk, Ohio, has been adjusted at 
$34,000. 

The meeting of the Ohio Underwriters’ 
Field Club has been postponed from Sept. 
3 to Sept 10. 

Capt. J. J. Conway of the Cincinnati 
Salvage Corps is on his feet again and 








is planning to attend the International 
rw a of Fire Chiefs at Denver next 
month. 


The Connecticut has transferred its 
Ashtabula agency from O. R. Cleveland 
to R. H. Castle. 


The Vulcan Fire of New York has been 
licensed in Ohio for fire, marine, tornado 
and lightning business. 


Local fire insurance agents at Youngs- 
town, Ohio, met last week to organize 
a fire underwriters’ association. 


On Saturday the Cincinnati “Insurance 
Blues” will play the “Grays” while the 
“Browns” will tackle the “Reds.” 


The Ohio Inspection Bureau has issued 
advisory estimates of relative values for 
Vermillion, Mt. Sterling, Carey and Cald- 
well, four and one-half class; for Lima, 
three and one-half class, and for Conti- 
nental and Junction City, fifth class. 


The Jefferson Fire has transferred its 
Cincinnati agency from Carl Kleve & Co. 
to J. M. Sears. Bush Parker of Norwood 
has been given the Cincinnati agency of 
the Merchants Fire of New York which 
has heretofore not been represented in 
Cincinnati. 


A fire bug at Spencerville, Ohio, burned 
the residence of L. Y. Cochran, causing 
a loss of $3,000. While the excitement 
was on he broke into Cochran’s store two 
blocks away and robbed the cash drawer 
of $30. This is the third act of incen- 
diarism at Spencerville in the last week. 


The death of H. G. Skiff of the H. G. 
Skiff Company, of Cincinnati, fire and 
casualty agents, at Cincinnati, will prob- 
ably not make a change in the corporate 
name of that agency. The companies rep- 
resented are the Maryland Casualty, Hart- 
ry Caledonian, and Firemens’ Under- 
writers. 


W. J. Carey of Carey & Zimmerman, of 
Cincinnati, is again home, having spent 
a most delightful trip in the east. A por- 
tion of the time was with his daughter 
and grandchildren at East Orange, N. J., 
after which he took a short ocean trip. 
Mrs. Carey and daughter Mildred, accom- 
panied him. 

It is understood that C. A. J. 8S. Rice, 
of Cincinnati, who was formerly in busi- 
ness for himself but who sometime ago 
became a solicitor for Carey & Zimmer- 
man, has decided again to strike out for 
himself and will shortly announce his ap- 
pointment to the agency of one or more 
companies. 


James Kotrdlik, who started a fire that 
destroyed a $100,000 school building at 
Warren, Ohio, has been adjudged insane. 
He had served in the state reformatory 
at Mansfield, five years ago for incen- 
diarism. He is the man who saw Dante’s 
Inferno at the moving pictures and was 
incited to start a little hell of his own. 





BOSTON BOARD WITHOLDS ACTION 


The Boston Board of Fire Underwriters 
has dropped for the present the plan of 
excluding underwriters’ agencies from the 
board. An amendment to the constitu- 
tion, which provided that any Boston fire 
insurance company or the principal rep- 
resentative for Boston of any fire insur- 
ance company licensed by the state might 
become a member of the board, was tabled 
at the last meeting. 





If you are an insurance solicitor you 
must be glad to do an insurance solici- 
tors’ work. 





B. CREMER, President 


ESTABLISHED 1876 


CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 
OF PEORIA, ILLINOIS 


January 1, 1912 


Admitted Assets - -~ - - - =~ = $800,343 
Policyholders’ Surplus - - - - = $395,455 


Paid in Baltimore - - - - ~ - $102,000 
Paid im San Francisco - - - - - $470,165 





~ The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 


Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock: 
men. Our system of advertising is helpful to the agent. Write Home Office at once 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 





HOME FIRE INSURANCE CoO. 


WHEELING, WEST VIRGINIA 
Cash Capital, $250,000.00 Surplus to Policyholders, $300,404.00 


COMPARATIVE STATEMENT—CASH ASSETS 


oe ee ee eer Serre eee 
ONE SS RE Pa) ee 
emuery 1, 20EB «sae s.o sss dbs ceo. See sated pean iis anlgas Hekell 324,905. 
Reliable agents wanted in all the principal cities of Ohio 
ADDRESS HOME OFFICE ~ ~ - WHEELING, WEST VIRGINIA 





PITTSBURGH FIRE INSURANCE COMPANY 


Organized 1851 1808-11 Commonwealth Building, Pittsburgh, Pa. 


Hal ..cccccccecees ccocece SSSR MORGR. _ Not Burplus....0...0006.0..c00s00s $176,557.54 
ye acon January 1, 1912.... 560,383.49 } seh mean Policyholders..-...... 376,557.54 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


B,J. WILSON, President D.C. SHAW, Vice-President __R. J. McKNIGHT, Sec’y and Treas. 
W. J. Re MAGILL, Ass’t Secretary’ JOSEPH H. GORDON, General Agent 


owe |GERMANIA 
WESTERN atta 


Insurance Company en pa 
of Pittsburgh 











Cash Capital, - - $1,000,000.0 
FIRE AND TORNADO |NetSirplus,. 1 2 $22806319 
" Rhee ih Surplus for Policy 
Soerune TO POLICY wonkuta, cane Holders, - - - $3,289,631.94 
ASSETS - - - «+ 965,491.48 HEAD OFFICE: 
LOSSES PAID TO DATE 5,080,781.00 Cor. William and Cedar Streets 





New Jersey” Fire Insurance Company 
NEWARK, N. J. 


STATEMENT 
Cash Capital................++... o eassbeses aueda debpadewnep bas nates $ 500,000.00 
Surplus to Policyholders.......... rte we ee RkaeaUWaeeaeoHea ns ote hale 815,003.86 
BD deve cccscsvebedsschowssiess bosses 66 Mies ids ogee éhb sees sec ee ae 1,016,037.18 


J. W. ROBERTSON, Western General Agent 
1039 Insurance Exchange CHICAGO, ILL. 





Industrial Fire Insurance Co. 








Cash Capital $100,000 AKRON, O. Surplus $50,000 
AN OHIO COMPANY WRITING OHIO Farm 
BUSINESS THROUGH OHIO AGENTS Department 

59th ANNUAL STATEMENT 
tal - = = = = © 600,000.00 
(to protect policy holders) - 4,000,428.73 
nce Compony §Esgcmeermee. >  taapeas 


W. H. STEVENS, President JOHN OQ. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N.T. JULIAN, State Agent, Ohio and West V ginia, Columbus 
F, G. HERMAN, State Agent, Indiana and Kentucky, Mattoon, III. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin,2127 ins. Exchange, Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


Marsh @ McLennan 


SURPLUS INSURANCE 
Deed CHICAGO OFFICE ce 


Miastiesiie 2037-53 Insurance Exchange New York 


The Sovereign Fire Assurance Company 


OF CANADA 
UNITED STATES BRANCH 
55 John Street, NEW YORE 








Head Office 
Temple Building, TORONTO 
H. S. WILSON, Managing Director 


JAMES A. PATTEN, Vice-Pres. 





W. IRVING OSBORNE, President OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 


INSURANCE EXCHANGE, 


CHICAGO 
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MICHIGAN AND INDIANA 


MANY REQUESTS FOR SHARES 


Interstate Fire of Detroit Will Enter 
Three States Besides Ohio and 
Michigan 











According to C. O. Davis, chief or- 
ganizer of the new Interstate Fire of 
Detroit, the articles in THe WesTERN 
UNDERWRITER regarding the organization 
of the company have brought letters 
from almost every part of the country 
with requests for stock. Only a re- 
stricted number of the offers will be 
accepted. Some stock will be sold to 
agents in Indiana, Illinois and Penn- 
sylvania in addition to Ohio and Michi- 
gan, though the company will not he 
doing business in those states until a 
considerable time after it has been writ- 
ing insurance in Michigan and Ohio. 
But eventually it will enter those three 
states and perhaps one or two others 
in the middle west. 

“The statement that we will have no 
field men is not quite right,” said Mr. 
Davis. “We will, of course, have to 
have a few field men, for insurance 
agents are only human like the rest 
of the world and sometimes make mis- 
takes. But we do intend to have a 
mutch smaller expense for field men 
than the ordinary fire insurance com- 
pany does. 

“A special agent can care for a much 
larger territory and premium income in 
this form of organization than if em- 
ployed by an ordinary insurance com- 
pany. The Interstate will begin busi- 
ness well planted and will have com- 
paratively little of the expense custom- 
ary in this connection. It will operate 
along the most conservative lines and, 
knowing the disastrous results of the 
tendency on the part of a number of 
new companies to spread out too fast, 
it will not expect or try to do a gi- 
gantic business in its early years. Its 
policy will be small lines and extra 
good classification.” 


Has Gone to Mutuals 

The sprinklered plant of the M. 
Rumely Co., manufacturers of thresh- 
ing machines, at La Porte, Ind., for- 
merly written by the Western Factory 
Insurance Association, has all been 
placed with mutual companies. The 
line amounts to $660,000. 





STRUCK MATCH IN GARAGE 

A mystery connected with the destruc- 
tion by fire, of the garage at Winona 
Lake, Ind., together with autos belonging 
to J. T. Giles, Marion; R. R. Berg, Bre- 
men, G. Q. Ward, Gary and F. H. Kutz, 
Sturgis, Mich., was solved by the admit- 
tance of Mark Shideler, Huntington, that 
he accidentally caused the fire. In motor- 
ing near Winona Lake he ran out of 
gasolene, he says. He formerly was man- 
ager of the garage and had _ keys to it. 
He went in to get some gasolene, struck 
a match and the fire followed. 


MAY HAVE LOCAL BOARD 
It is reported that an effort is being 
made by the local agents at Terre Haute, 
Ind., to reorganize the local board. It 
is the intention to employ a competent 
man to check up the details and the com- 


panies have been called upon to share the 
expense. 


CONDITION NOT STANDARD 
A report has been made on the large 
sprinklered plant of the Manufacturers 





THE WESTERN 
Plant & Power Company, N. S., East 
Madison street, South Bend, Ind. _ In- 


spector found sprinkler alarm out of serv- 
ice and valve controlling sprinklers in 
pld power plant shut off. He had valve 
opened and left equipment, mainly opera- 
tive; asked attention to bronzed sprink- 
lers in first floor of building No. 6, also 
to have missing sprinklers in different 
departments replaced. 





Indiana Agency Appointments 
California—G. A. Raab, Logansport. 
Connecticut—J. A. Conger, Flat Rock. 

Fid. Phenix—Woodward Wilton, Rockville. 

Fireman’s Fund—D. M. Coppock, Peru; Mil- 
roy & Sheridan, Frankfort. 

Fitchburg Mut.—W. H. Cappir, Gary. 

Germania—J. C. Nowicki, East Chicago, W. 
B. Zeller, F n, 

Glens Falls—Leander Bussard, North Man- 
chester. 

Gran. State—Johnson & Conklin, New Albany. 
= Ham.-Brem.—Galeman Dexter, Bourbon; C. C. 
Smith, East Chicago. 


Humboldt—M. S. Keddick, Knightsville. 
State of Pa.—J. M. Blocher, Wakarusa. 
L. & L. & G.—Fletcher Savings & Trust Co., 


Indianapolis. 

Milw. Mech.—W. B. Zeller, Rochester; C. F. 
Vance, Connersville. 

N. B. & M.—Peoples Trust & Savings Co., La- 
porte. 

Northern, Eng.—J. W. Wright, Mitchell. 

Orient—C. P. Holloway, Plymouth. 

Palatine—E. L. Monks, Winchester. 

Prov. Wash.—J. W. Wright, Mitchell. 

Pruss. Natl—L. J. Bussard, North Man- 
chester. 

Royal Exch.—Orman & Guffith, Terre Haute. 

Scott. Union—C. T. McCarthy, Shoals. 

Sun, Eng.—H. M. Fowell, Fountain. 





Michigan Agency Appointments 
Connecticut—J. M. Bentley, Owosso; John 
Garrise, Detroit; Maly-Smint Realty Co., Detroit. 
County—J. E. Sawyer, Pontiac; B. Case, Flint; 
F. J. Hall, Jackson. 
Detroit atlL—W. W. Gasser, 
David Armit, Laurium; D. R. 
wood. 
Pavitabley. E. 
quitable—J. J. 
Fae Peni 
Fire Assn.—D. 


Gladstone; 
Bundy, Iron- 


Sherman, Detroit. 
Tuomey, Detroit. 
H. Throp, Big Rapids. 
F. Morrison, Germfask. 





Fireman’s Fund—Gilmour & Cooledge, Boston, ' 


Mass.; D. F. Morrison, Germfask. 
Firemens—E. I. McCuen, Jackson. 
Ger. Amer., N. Y.—G. H. Reif, Detroit. 
Glens Falls—J. M. Bentley, Owosso. 
Ham-Brem.—D. F. Morrison, Germfask; J. O. 
Hibbard, Charles Schulthies, Detroit. 
Hartford—O. G. Groeschel & Co., Stambaugh; 
J. C. Liken & Co., Sebewaing. 
Home—S. J. and C. H. Throp, Big Rapids. 
North Amer.—J. and C. HR. Throp, Big Rapids; 
Schulz & Pixley, St. Joseph. 
Law Union—Jeremiah Drenna 
L. & L. & Gl—D. F. Morrison, Germbask. 
Mich. Coml.—Charles VanKeuren, Lansing. 
Mich.—F. & M.—W. C. Cadwallader, Owosso; 
J. L. Brennan, Harbor Beach. 


Wyandotte. ' 


Millers Natl—Maurice Levin, Grand Rapids. 


Nassau—-V. S. Maloney, oe. 


Natl.-Ben Franklin—Maurice vin, Grand 
Rapids. 

National, Ct—S. J. and C. H. oe Big 
Rapids; T. B. Cook, Harrisville; E. M. Herdell, 


Argyle: 
ord-Deutsche—H. T. Whitmore, Jackson; E. 
A. Heine, Mt. Clemens. 

yy ? M., Eng—W. C. Cadwallader, 
Owosso. 


North River—L. K. Cleveland, Traverse City; 
V. S. Moloney, Cheboygan. 

N. W. Natl—J. W. Oakes & Co., Grand 
Haven; R. E. Springett, Lowell. 

Ohio Farmers—B. C. Case, Flint; L. A. Dona- 
hue, Dowagiac; Edwin Kersten, Saginaw. W. S.; 
F. G. Schlagel & Co., Saginaw, E. S.; L. F. 
Miner, Owosso; Ray Hanley, Durand; W. F. 
Cairns, Williamston; John Haarer & Son, Ann 
Arbor. 

Orient—T. F. Norris and R. W. Jaynes, De- 
troit; C. W. VanEvery, Jr.. Grand Rapids. 

Pelican—Eugene Sibley, Detroit. 

ueen—F. C. McElroy, Columbus, Ohio. 
oyal Exch.—H. J. Ely, Highland Park; Har- 
man Bros. Insurance Agency, Onaway. — 
. or- 


Royal—H. D. Elbinger, Detroit; D. 
rison, Germfask; Schulz & Pixley, St. Joseph. 

Security, Ct—J. E. Scott, St. Clair. 

St. Paul—Reed, Shaw & McNaugh, Inc., Tor- 
onto, Can.; C. E. Beegle and Edith A. Thomp- 
son, Lansing; C. iller, Morenci; P. " 
Behan, Marquette; M. A. Nadeau, Chassell; 
John Marshal, Webberville. 

United States—V. S. Moloney, Cheboygan; 
Dunwell & Stray, Ludington; A. T. Robinson, 
Saginaw; W. C. Brunkerhoff, New York City; 








DETROIT, MICH. 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. 


tT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


M. W. O'BRIEN E. J. BOOTH P. WEBB 
LEN J. BO 9 HE. EVERETT : BPM 











LOCAL AGENTS! 


WE CAN HELP YOU 


with your Big Risks, a and Inventories of Sound Values made. Working with 


us brings you SATISFI CUSTOMERS 
are always glad to help with suggestions a 


and obviates danger from competition. We 
s to forms. 


Write Us... THE POLICY HOLDERS SERVICE 4 ADJUSTMENT CO. 


J. R. SUTTON, President 
Fre Projection ENGINEERS 


MAJESTIC BLDG. 


DETROIT, MICH. 
ADJUSTERS FOR THE ASSURED 











Insurance 
Lansing, 


Total Assets ° ° Ps 
Surplus to Policy Holder 


F. D. Bennett, President 
B. L. Hewett, Ass*t Secretary 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


A D. Baker, Secretary and Treasurer 


Company 
Michigan 


$1,104,776.10 
482,759.67 


Robert Henkel, Vice President 
Ralph Rawlings, Ase‘t Secretary 























GEORGIA LIFE INSURANCE 


Surplus and Reserves to Poli 
ia Insurance 


Georgia Department f Protection of Poli 
t for 
in Indiana to write all Lines of Casualty Insurance. Live 


C0. Casualty Department 


MACON, GEORGIA 

. $225,000 Deposited with 
holders. Duly Authorized 

Agents Wanted. 


GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 





ASSETS $1,120,133 ORGANI 


ZED 1853 SURPLUS $557,492 


LOSSES PAID $9,931,807 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W.H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 











ESTABLISHED 1870 


The Largest and Oldest G 


3 


Whitney Office Building 








Detroit Underwriters Company 


SUCCESSORS TO’ 


BIERCE & SAGE 


CAPITAL $125,000 


eneral Agency in Our Field 


3 


DETROIT, MICH. 

















STRICTLY FIREPROOF 


BREVOORT 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solici 


New 
Hotel 


FRED’K H. WAY, President F. R. DOUGLASS, Sec’y 
GEORGE W. BANKS, Gen. Agt. 


ORGANIZED 1858 


Williamsburgh City Fire 
Insurance Company 


150 Broadway, New York 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


BRUMMEL B 06. Cocks County Managess 
aR hicago 








LONDON 6 
| ANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 
Western Department 
39 S.La Salle St. Chicago, Ill. 


THE CONCORDIA FIRE 
INSURANCE COMPANY 





Cash Capital ~ - $600,000.00 
Reinsurance Reserve - 1,052,481.37 
Reserve for all other Liabilities 231,087.41 
Surplus to Policyholders - 1,073,421.70 
Total Assets - - 2,366,990.48 





STATE AGENTS: 
A. R. MARKS, Peoria, Ill., for Til. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. 
F. BE. HOFFMAN, Jr., Sedalia, Mo.,for Kas. and Mo, 
A. E. CLARE, Des Moines, Iowa, for Iowa and Neb. 
B. G. FORD, Seattle, Wash., for Wash. and Ore- 
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Custis & Campbell, Traverse City; D. E. McIn- 
yre 


erican, 


rkston. 
Amer. Auto. 


E. Parrish, J. S. Conroy, C 


P. . E. Savage, 


pcameen- 
etroit. 
Caledonian—Isaac Dreifuss, Detroit. 


Concordia—Fred Knorr & Son, Detroit. 

Connecticut—R. A. Packard, Iron River. 

Continental—Sperry & Son, Whitesboro, N. 

-: J. C. Myers, Clarkston. 

Detroit Natl—F. P. Sayre, Flushing; L. K. 
Cleveland, Traverse City; C. A. Hoyt, Chesan- 


ing. 
, ee F. Koppin, Detroit. 
Frankfort—H. rleton, Montague. 
General, Fr.—Monroe Realty Co., Monroe. 
German, Pa.—Maurice Levin, Grand Rapids. 
Glens Falls—J. M. Paul, Eau Claire; E. 
Hartford, Detroit. 
Granite State—J. E. Scott, St. Clair. 
Ham.-Brem—E. L. Leddy, Detroit; Schneller 
& Lawrence, Calumet. 
Hartford, Ct.—C. O. Cornfoot and John Wag- 


ner, Detroit. 
Y.—W. C. Cadwallader, Owosso; 


E. 


Home, N. 
R. F. Packard, Iron River; W. H. Marvin, Utica. 
State of Pa.—Kenney Bros., Eaton Rapids. 

L. & L. & GlL—W. C. Cadwallader, Owosso; 


O. G. Groeschel & Co., Stamb : 
Klee, Chicago, Ill. . es ee 


INDIANA NOTES 


Ulery & Urschel’s agency at Nort - 
chester has been sold to Leander 1K nny 
The A. A. Wittekind barrel factor 
Evansville, Ind., has been inspected end 

sprinkler system classed good, 

J. A. Dunlap, of the Northwes 
National, at Rensselaer, is one of “i 
corporators of the Indiana First Mortgage 
Loan company of that city. 





At Logansport, Ind., the George A. 
Raub Agency has absorbed the sooner of 
George M, Cogley. Mr. Raub is cashier of 
the Farmers & Merchants Bank. 

The car seat works of the Ford, John- 
son Company, Plants A. and B., at Michi- 
ete ——~ — been cnaponted. Risks 

manufacturers’ sprinkl 
classed good. ee 

Thomas Hutchinson, of the well 
known T. C. Hutchinson & Co., local 
agency, Evansville, Ind., is seriously ill 
of typhoid fever and is not expected to re- 
sume business for several weeks. 

The Indiana Inspection Bureau, report- 
ing on the sprinklered plant of the Wa- 
bash Cabinet Company, at Wabash, Ind., 
pronounces the equipment and risk as a 
whole, fairly good. Sprinklers are Grin- 
nell upright. 

New additions have been built to the 
sprinklered factory of the Indiana Match 
Corporation, at Crawfordsville, Ind. They 
are to be equipped and under protection 
of the service a 65 percent rate credit is 
recommended for the balance of the plant. 


Guy M. Booth, of Arcadia, Ind., has 
purchased the P. D. Waltz agency, taking 
in the Aetna, Queen, Norwich Union and 
Fidelity Underwriters. Mr. Waltz will 
retire from the insurance business and 
give his attention to the First National 
Bank of Arcadia, of which he is cashier. 


The following sprinklered plants have 
been reinspected and equipments found 
operative. Wallace and Smith Blanket 
Mills, Great Western Manufacturing Com- 
pany and Niles & Scott Wheel Works, La 
Porte, Ind.; Kahn Manufacturing Com- 
pany, Folding Paper Box Company and 
Malleable Steel Range Company, 
Bend, Ind. 


G. H. Thomas, general agent, and E. F. 
Wheaton, assistant general agent, of the 
Inter-Southern Life, of Louisville, at 
Evansville, Ind., who have done good work 
in organizing their territory, have de- 
cided to add a local fire insurance depart- 
ment to their agency. Mr. Wheaton vis- 
ited Chicago last week, getting in touch 
with some of the fire companies. 

Report has been made on the mills of 
the United Boxboard Company and Wa- 
bash Coating Mills, S. §. Edsall street, 
Wabash, Ind., equipped with Neracker 
sprinkler system. The risk as a whole 
is classed only fair and poor of class. 
The sprinkler equipment might hold any 
ordinary fire originating in sprinklered 
portions in check, but very doubtful if it 
would control same. Classed poor to fair. 


MICHIGAN NOTES 


John Rowson, the well known insurance 
adjuster of Grand Rapids, has been ap- 
pointed on the board of assessors of that 
city by Mayor Ellis. 

Campbell & Harmer, local agents at 
Grand Rapids, Mich., have dissolved part- 
nership. C. G. Harmer will continue the 
business and N. H. Campbell will open 
offices of his own. 


New fire maps of Grand Rapids are be- 
ing prepared and will be completed be- 
when the work of rerating 
It is believed that 


class to two and a half class under the 
new ruling. 


Cc. 


South 





IN ILLINOIS AND WISCONSIN 


WANT BUREAU FIELD MEN IN 


Many Not Now Affilia in Illinois 
Will Be Sought in Member- 
ship Crusade 











Another attempt to get all field men 
of bureau companies to join the [Illinois 
Field Club will be made. It was an- 
nounced some time ago that the ex- 
ecutive committee of the Western In- 
surance Bureau would make a strenu- 
ous effort to prevail upon companies to 
have their state and special agents af- 
filiate, but a number are still outside 
the fold. The aim of the full member- 
ship is, of course, efficiency in handling 
the Illinois situation and it is especially 
important now that the field club and 
state board are co-operating that all 
bureau men belong. Practically all 
union field men are in the Illinois 
State Board and though the Union is 
on record that it is not mandatory that 
union field men belong to this organ- 
ization the membership is complete. 
Both organizations are much pleased 
over the results attained thus far and 
the spirit shown on each side. Bigger 
work will be tackled as soon as it is 
deemed advisable. 





It Bore Fruit Anyway 

When the Illinois State Fire Pre- 
vention Association inspected La Salle, 
many members felt that much work 
had been done in vain. They were 
given the impression, by the reception 
they received, that the business men 
did not take kindly to the work. But 
later developments have shown that 
the seed has borne fruit. One recom- 
mendation of the inspectors was that 
either the floor joists and beams in the 
Jackson school be protected above the 
furnace or the furnace be lowered into 
a pit. The school board took up the 
suggestion and went the inspectors one 
better. A reinforced concrete floor 
was put in over the furnace and all 
steam pipes were protected with asbes- 
tos collars where they went through 
inflammable material. 





Situation at Bloomington 

. The committee from the Illinois State 
Board and Illinois Field Club, that vis- 
ited Bloomington, say that the situation 
there has improved and that the va- 
rious reports of rebating growing out 
of the writing of the Brokaw hospital 
line, have blown over. The committee 
is of the opinion that no rebate was 
given on this line. It is a charitable in- 
stitution and seeks subscriptions every 
year from the people of the city. The 
hospital collected about $100 from the 
insurance men, who have been in the 
habit of making subscriptions but not 
in connection with the writing of the 
insurance. It is stated that everything 
now is more satisfactory in the city. 





Illinois Agency Appointments 
Royal—R.._J. sem, SMtenss. one 
Sterling—L. M. guson, Pana; William 

| wie H. E. Sweitzer, Aurora; B. L. 
avy, a’ 

Aetna—R. E. Doty, Bellmont; A. W. Franzer, 

Bensenville; D. _Holstlaw, Iuka; P. 

Cooper, Richview; Schmitz & Fuhrer, Mt. 
Pulaski; G. E. Bohner, Oregon; Herman Moody, 

Trivoli; Byes & Baxter, 


tola; G. A. wr S, 
Fairfield; Wolf & Davis, . Bar- 


Hinsdale; J. 
Will Pay Cash 
For Local Agency in flourishing 
Illinois town exceeding 10,000 
population. Address 83-I, 








FOR SALE 


A good agency, long established, doing 
a general insurance business, located in 
east central Illinois. Price right if taken 
soon. Address, 79-E, care The Western 








care The Western Underwriter. | 


Body Building Uphoistering 


AUTOMOBILE CONSTRUCTION CO. 
2637-45 Cottage Grove Avenue, Chicago 





CHICAGO’S LARGEST GENERAL AUTO REPAIR SHOP 
WE DO WORK IN ALL DEPARTMENTS FOR LEADING DEALERS 
SPLENDID STORAGE FACILITIES 
INSURANCE WORK A SPECIALTY 


Machine work 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


Painting 











United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 
Organized 1852 Capital $1,000,000 


HAN OW E R 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1912 
Assets, $4,818,183 Liabilities, $2,636,771 Net Surplus, $1,182,412 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 


STOCK SALESMEN 
For the only Million Dollar Company for the State of Ohio. 


Prominent Bankers and Business Men heading the Company 
Up-to-date Literature and Bankers’ Letters to work with 





The Cleveland National Fire Insurance Company 
Park Building, Cleveland, Ohio 


Capital, $1,000,000 Surplus, $1,000,000 
JAMES NICHOLS, President N ATI ON A F. D. LAYTON 
Fire Insurance Co. of Hartford, Conn. 


H. A. SMITH, Vice-President 8. T. MAXWELL 
G: H. TRYON, Secretary Cc. 8. LANGDON 

Capital S PD anos. cctictciccdccscodoccsiccccscccososscesecsccnceseneosessoncecococoess 
Reserve for Reinsurance ........... ‘ 


Reserve for Outstanding Losses ... 


eee eewereeeeee 














Total Assets January 1, 1912............-:cecceceeeeeccecerceeeeteensereeees $11,837 ,740.27 
Surplus to Policyholders 3,630,276. 


PPP PrrrrTrreTTLITTLITITI Teer ae 


Western Department, Chicago, Illinois 
Fred S. James Gen. Agent Geo. W. Blossom, Asst. Gen. Agt. Chas. Richardson, 2d Asst. Gen. Agt 


WESTERN ASSURANCE 
COMPANY OF TORONTO, CANADA 


Assets, January 1, 1912, in U. Ss. so <= & ®& 
Surplus in the United States - - - - - 





$2,404,810.30 
1,027,308.85 


HON. GEO. A. COX, President W. R. BROCE, Vice-President 


W.B MEIKLE, General Manager 








NEW YORE CHICAGO PROVIDENCE BOSTON 


STARKWEATHER & SHEPLEY, Inc. 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 


OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 
UNITED STATES MANAGERS 
Union Fire Ins. Co. of Paris, France 
Nationale Fire Ins. Co. of Paris, France 
Phenix Fire Ins. Co. of Paris, France 


SURPLUS LINES 
We have a binding aero with London Lloyds for United States, Canada and 


erdam Lond Be 
on 
>of Paris. All 


edu Ine Nord (at, 840) of Pate en Frame. (ket. 1807) of Fare; Phenix 
ese companies ve money on it in thi ro to our check for the payment of 


Western Office: Room 1633 Insurance Exchange, 175 West Jackson Boul. Chicago, H. V. Burrows, Manager 





Underwriter. 
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7% Coctabure: B- A Me he 
ae —, opolis; G. H. , 
mond; J. A. iefetbach’ Dwight; C. 5 
hart, Oswages W. A. Pic’ 

& Spence, Morris 

. Carbaugh, De 


Green Valley; 
Ham- 
Burk- 


. P. _ Benscoter, : » we 
Triumph; Frank “oT. Wellington; A. ° 
Schoffnit, Perry; F. D. Banta, Low Point; J. L. 
Adki Ipava. 

T La.—C. C. Pond, Prqmere, 

Wmsburgh City—McCade & Weishaar, Ashton; 
Street & Dover, Litchfield; R. M. Slater, 
Hinckley; Eleanore B. pV apermerers Lacon. 
What Cheer Mut—P. J. H and E. A. 


-_J.—R. A. Haynes, 
yer, El Paso; A. S. Babb, Shannon. 
nion—J. i 


" . Burgston, Moline. t 
Connecticut—M. J. Connery and Traise & 
Son, Chicago; W. E. Van Allen, Danville; 
A. C. Mautz, Stewardson; F. J. Jones, Charles- 
ton; A. C. Crays, Windsor. 
Coml. Union, Eng.— . R. Gardner, Benton. 
Firemen’s, N. J.—A. F. Shaw & Co., Lampert 
& Keller, Ww. . Whitchurch and John Bain 
& Co., Chicago; E. M. Jones, Centrali 


Forest City—W. T. Cry, Garten. 
Franklin, Pa—J. S. G. Walker, Mason City, 
Germania—J. A. Carroll & Bro., Cone. 
Hanover—Young & Jacobs, Bowen; . 
Blue, Chicago; F. M. Hamlin, Lake Villa; J. H. 
Showalter, moille; W. T. Caldwell, Milford; 
A. Simpson, NI: Minonk; W. . Bicker, 
auvoo; J. L. Naughtin, Ohio; G. C. Hupp, 


Sheridan; J. P. Gilgore, West Point. 

Hartford—R. C. Duncan, Chicago; C. F. Hay. 
Huntley; i H. Mooney, Dix; Albert Naegelin, 
Basco; J. V. Hall, Ridgway; C. R. Hill, Rankin; 
Ww. E. Mabbs, Marysville; C. A. De Lay, 
Pawnee. 

Til. Mut. Fire Und.—G. E. Webb, Antioch. 
1 pom. Mut. Marine—Felix Keeley & Son, 
olie’ 

L & L. & G. Eng—M. B. Dean & Co., 


Rogers Park. 
._& L. & G, N. Y.—J. H. Heltsley, Paris, 
Lon. & Lanc.—W. N. Daniel, Watseka. 


Metropolitan—Peter Szymowicz, Chicago. 
National, Ct.—William Slieper, New , 
L. A. Beardsley, Sheridan. 

N. W. Natl.—C. A. Evans, Whitehall; L. F. 
Wood, Litchfield; C. S. McKamy & Co., Robin- 
son; W. P. Meyer, Beardstown. 

Norwich Union—R. J. Moore, Arcola; G. C. 
McCabe, Mattoon. 





Wisconsin Agency Appointments 
Agricultural—E. H. Coleman, Chippewa Falls. 
Buff. Ger.—E. H. Coleman, Chippewa Falls. 
Calumet—G. W. Johnson, Oshkosh; J. A. 


Hawes, [—; 
Eng.—O. C. Flugstad, Black 


Coml. Union, 
River Falls. 

Consolidated—Joseph Sandhofer, Menasha. 

Federal Union—H. J. Cunningham, Janesville. 

Fireman’s Fund—O. A. Sheldrew, Spring Val- 
ley; O. A. Sell, Reeseville. 

Ger. Amer., N. Y.—R. C. Berndt, Manitowoc. 
State of Ill—A. W. Buck, Footville. 
Mech, & —— Wegener, Marshfield. 
Milw. Mech.—A. E. Weber, Theresa. 
Northern, N. Y.—B. J. Volz, La Crosse. 
Northern, Eng.—E. A. Domer, Orfordville. 


estern, Ont.—H. R. Schwake, Two Rivers. 





Death of M. D. Perkins 

M. D. Perkins, a prominent local 
agent at Belvidere, Ill, died last week 
and was buried Sunday. He repre- 
sentéd a number of companies. George 
F, Zaneis, of the Standard Accident 
from Chicago, attended the funeral. 
Mrs. Perkins will continue the agency. 





ILLINOIS NOTES 


Jess Spangler, a boy, and A. W. Holli 
day, have been arrested . arge of 
firing a barn near Irving, Tn. nite 


M. Cohn has been arrested b Deput 
or aie 2 Lovejoy on " aanae 
8 
= ee ore at Mt. Olive, IIl., 
Charles E. Porter, formerly a dry goods 
clerk, has entered the insurance Galinons 
“ a Ill, becoming associated with 
Satie Sa agent for the Northwestern 
City Clerk Torrance of D 
has set about collecting the — =] 
insurance premiums in that city for the 
current year. While the tax has nomi- 
nally been in force for some years it has 
never been collected heretofore. 





WISCONSIN NOTES 


A blanket form is being objected to 
covering the plant of the Wind ; 
Company at Kenosha, Wis. a ae 

C. F. Klein, local agent at La Cross 
Wis., got $20 last week through the mat, 
and with it came a note unsigned, which 
stated that the sender had played crooked 
a him, and that the $20 would square 





Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - - =- = $200,000.00 
Total Liabilities (except capital) 182,433.85 


Total Assets 
Surplus to Policyholders 


- = $555,414.87 
372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 








F. C. Van Dusen, President John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 
IN THE GREAT NORTHWEST] Anchor Fire Insurance Co. 
1A MEST BORTH AND De Mains 





ATTORNEYS NOT COOPERATING 





Says Prosecuting Officials in Iowa Fail 
to Take Hold of Arson Cases 
in the State 





According to one connected with the 
state fire marshal’s office in Iowa the 
county attorneys of the state are not 
cooperating in the work of the depart- 
ment in the way they should. 

“The county attorneys insist upon 
a ‘dead open and shut case,” said this 
speaker. “Unless we furnish evidence 
of that sort they will not go ahead 
on prosecutions. Many times this is 
impossible. Convictions for incendiar- 
ism must for the most part be upon 
circumstantial evidence. It is very 
seldom that a party is seen in the very 
act of setting property afire. Often it 
would be possible to make arrests 
upon circumstantial evidence if the 
county attorney would stand with us 
and take chances upon the case un- 
folding as it develops. In the cases 
in which we have been most successful 
we have invariably developed strength 
as the inquiry proceeded.” 

The fire marshal’s department has been 
greatly interested in the arrest at Sioux 
City of James Griffin, an Omaha horse- 
man. Also the arrest at Council Bluffs of 
Frank St. Claire. It is charged that the 
two men loaded a car with cheap harness 
and buggies and shipped them from Coun- 
cil Bluffs, ostensibly to Moose Jaw, Can- 
ada. At Carroll, Iowa, the car caught 
fire, but the fire was extinguished. Later 
it again caught fire near St. Paul and the 
flames again were extinguished. It is 
claimed that oils and inflammables were 
found and the car was valued at $2,700, 
whereas it was worth only $200. While 
railroad detectives worked up the case, 
Marshal Roe will help in the prosecution. 





Favor Monday Meetings 

O. W. Follett, of the Home of New 
York, is meeting with much encour- 
agement in his movement to have the 
Des Moines members of the Iowa Blue 
Goose meet once a week at a Des 
Moines hotel for programs and social 
chatter. Mr. Follett is. going to spring 
the idea when the Blue Goose meets 
there is October, but in the meantime 
he is quietly buttonholing the members 
of the order and says they are taking 
very kindly to the plan. 





Can’t Reduce Commissions 


Auditor J. L. Bleakly of Iowa has 
issued a statement in regard to re- 
ports that the insurance companies 
propose to _Teduce the commissions 
paid to their agents in Iowa. Mr. 
Bleakly declares that commissions 
could not be generally reduced to Iowa 
agents except through an agreement 
on the part of the insurance companies 
and that such agreements are in vio- 
lation of the famous Iowa anticompact 
law, familiarly known as the Blanchard 
law. Says Mr. Bleakly: 

I have received notice that the com- 
panies have entered into an agreement at 
Chicago that the rates of commissions 
should be reduced. This notice was for- 
warded to me without explanation but I 
have notified the Western Insurance Bu- 
reau that such a combination could not 
be enforced in Iowa, as it is in direct vio- 
lation of the Blanchard act against com- 
binations and contracts between insurance 


Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in Iowa, North and South Dakota 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
Ss. F. GILMAN, Pres’t M,. C. HINSCH, Seo’s 
CASH CAPITAL $200,000 
This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 

t, because in addition to writing a general business, it accepts practically all classes 
of farm risks, We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


W.W. MARSH 
PRESIDENT 





Address the Secretary. 


IOWA SUNSECRETARY 
Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 











Strictly an Agency Company—No Surplus Lines—For + ~?_re in protected Cities 
and Towns, make application direct 


LAUGH ond THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 
Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 
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MINNEAPOLIS, MINN. 


DECEMBER 3ist, 1911 
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companies. I have been very positive on 
this subject and have told all insurance 
| tod the movement if attempted in 
owa will be in violation of our insurance 
laws and have advised them to call the 
attention of the county attorney to any 
attempt to enforce the contract to lower 
commissions anywhere in the state. 





Minnesota Agents’ Meeting 

The Minnesota Local Agents’ Asso- 
ciation will hold its annual meeting in 
the Blue Goose rooms at Minneapolis 
Sept. 7, the morning session being 
called at 10 o’clock. Hubert Hansen, 
of St. Cloud is president and W. H. 
Hart of St. Paul secretary. 


DIRECTORS WERE PAID $4,000 


A report of an examination of the Se- 
curity Mutual Fire of Chatfield, Minn., 
filed with Commissioner Preus of Min- 
nesota, shows that $4,000 was paid to the 
directors of the Citizens Mutual Fire of 
Mankato, which was taken over by the 
Security Mutual April 18, 1910. The ex- 
aminer says that the Mankato company 
was in bad condition when it went out 
of business. 


INVESTIGATING BIG FIRES 

Deputy Fire Marshal Tracey has been 
at Oskaloosa looking into a fire which did 
damage of some $100,000 last week. He 
went at the request of officials of the Iowa 
State Fire Prevention Association, who in 
turn were called upon by members of the 
Oskaloosa fire department. Marshal Tracey 
has made no report as yet and it is not 
known whether he found indications of 
incendiarism,. Mr. Tracey has also been 
at Ottumwa where a fire which did dam- 
age of $150,000 raged in a business block. 


MRE. MAUTHE IS POPULAR 

Announcement that F. M. Hubbell, the 
Des Moines millionaire, has abandoned 
the policy of self insurance and that he 
will place insurance on his extensive prop- 
erty holdings in old line companies has 
created a lively stir among Des Moines 
insurance men. Mr. Hubbell has an- 
nounced that Iowa companies will be 
given the preference and that $750,000 
is to be taken out at once. Walter Mauthe 
has been placed in charge of the insur- 
ance for the Hubbell interests. He states 
that the plan will be to carry $750,000 
at this time, of which $500,000 will be on 
downtown properties and the remainder 
on suburban risks. However the prop- 
erties in the congested districts of the 
city will be insured up to 90 percent of 
their valuation, while suburban stuff will 
be insured very little and in some cases 
not at all. Just at present, Mr. Mauthe 
is the most popular individual in Des 
Moines with the many representatives of 
the big companies located here. 


PUTTING IN SPRINKLERS 

An advance report has been made on 
the combined plant of the National Hard- 
ware & Supply Company, Duluth Iron & 
Metal Company and Duluth Machinery 
Company, east corner of East Michigan 
street and Third avenue, east, Duluth, 
Minn. The plant is to be equipped with 
Rockwood sprinklers on dry pipe system, 
supplied by city water with auxiliary 
siamese steamer connection, to be opera- 
tive about Oct. The building was 
formerly- a skating rink, but has been re- 
modeled, and indications point to a 70 
percent rate credit. Line of insurance 
runs from $50,000 to $75,000. 





Minnesota Agency Appointments 


Security, Ct-—M. E. Walsh, St. Paul. 
Standard, Ct.—B. W. Brokaw, Glenwood; W. 
F. Andrews, Alexandria. 
North Amer.—E, rs O'Neill, Brown’s Valley. 
Prov. Wash.—H. K. Dimmick, Cuyuna; ° 
Dalton, Winnebago; C. J. Barrett, Minneapolis; 
C. F, Albertus, Owatonna. 
ee J., K. V. and H. Rothschild, St. 


‘aul. 

Glens Falls—F. A. Rising and L. M. Jung, 
Winona. 

_L. & L. & GL, Eng.—Henry Schussler, Hop- 
kins; C. A, Hewitt, Nassau. 

Continental—F, E. Woost, Dilworth; G. H. 
Hubmer, St. Clair; N. Henningsen, New Ulm. 

Detroit F. & M.—F. W. Sherman, Barrows; 
J. G. Jelle, Two Harbors. 

Cent. Natl—F. C. Pagel and P. C. Ohlen- 


ore. 
Natl., Ct.—Peter Praxel, Willow River; M. A. 
Luhkel, Elbow Lake. 
State of Pa.—Lawrence Wisniewski, Foley; 
Charles Harrison, Kenyon. 
Citizens, Mo.—H. H. Salmon, Biwabik. 
Mech. & Trad.—J. A. Rickert, Tracy. 
Phoenix, Ct.—O. E. Linderson, Barnesville. ~ 
Union, Fr.—E, S. Griffith and C. G. Went- 
worth, Minneapolis. 
Norw. Union—M. C. Dalton, Winnebago. 
Pruss, Natl—J. N. Conter, Shakopee. 
American, N. J.—J. N. Conter, Shakopee. 
Security, Ct.—L. E. Christ, Maple Plain. 
Fireman’s Fund—Leonard Binder, West St. 
Paul; J. D. Foley, Luverne; A. E. Linderson, 


ep ge a gy oh ge, , Cengage 
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Barnesville; M. U. Tuttle, Lindstrom; G. M. 
Wykoff; L. H. Houston; A. 


P. Broil, Pierz; J. C. H reepo 


arren, rt. 
State of Ill. « R. Schmitt, Paynesville; N. 
A. Blexrud, Caledonia. 
Home—F. B. Stevens, Bowlus; A. W. Sanford, 
Sherburn. 


Orient—A. O. Stortroen, Fisher. 


IOWA NOTES 
R. H. Sherman will arrive in Des 
Moines September first to take up his 
work as special agent for the Home of 
New York under O. W. Follett. 


W. H. Harrison, who reecntly removed 
to Des Moines from Davenport as special 
agent for the Palatine and the Commercial 
Union, has taken offices with George Hol- 
ton of the Phoenix of Hartford at 306 
Manhattan building. 


The Baird-Taylor-Crawford Company, 
= Des age nag Fae my A took over 

@ agency o ones, Lewis as 
increased its capital stock ae torso 
to $15,000 and becomes khown as the 
Baird-Taylor-Crawford-Lewis Company of 
Des Moines. 

Darius R. Fitch, solicitor in the Web- 
ster-Howard agency at Omaha, died last 
week at the age of 78 years, It is said 
that Mr. Fitch wrote General U. S. Grant’s 
first commission, which was as quarter- 
master, at the beginning of the Civil 
War. 





MINNESOTA NOTES 


W. H. Forder has resigned as fire war- 
den of the village of Buhl, Minn., and 
Thomas F. Burke succeeds ‘him. 


John W. G. Dunn, of the well known 
Cushing & Dunn agency, St. Paul, Minn., 
is confined to his home with diphtheria. 


The Walter L. Badger Company of Min- 
neapolis, has just been incorporated to 
continue the business of Walter L. Bad- 
ger, in real estate, insurance, etc. 


The Teutonia, of New Orleans, which 
took up its Mineapolis agency in 1911, has 
returned and appointed the Lewis Insur- 
ance Agency to represent the company. 

John Daniels, alias John Bowman, who 
confessed to starting fires in International 
Falls, Minn., was judged insane and com- 
mitted to the state insane hospital at 
Fergus Falls, Minn. 


Agents at St. Cloud, Minn. have just 
renewed a $500,000 tornado line for the 
Watab Pulp & Paper Company, on their 
large plant at Sartell, Benton county, Min- 
nesota. The line is under general form 
and written at sixty cents for five years, 
with the 70 percent coinsurance clause. 


An inspection of the sprinklered saw 
mill of the International Lumber Com-. 
pany, northwest corner of Fourth street: 
and county road, International Falls, 
Minn., shows the Grinnell protection as 
fair or worth 70 percent rate credit. A 
second source of water supply will be 
added soon, when a higher sprinkler credit 
will be allowed. 


The beef packing plant of Elliott & Co., 
south corner of Oneota street and Thirty- 
seventh avenue, West, Duluth, Minn., is 
to be equipped with Rockwood dry pipe 
sprinkler system, to be supplied by city 
water and 40,000 gallon gravity tank with 
auxiliary siamese steamer connection. 
The equipment will be in service about 
Oct. 1. Line of insurance, $125,000. 





H. H. Thomas, insurance agent of 
Flasher, North Dakota, has disposed of his 
business and will move to California. 





Kansas Agency Appointments 


American, N. J—J. M. Foley, Chanute; Fred 
Coulson, Dunavant. 

Cent. Union—C. B. Hudson, Wichita; W. A. 
Welch, Glen Elder. 

Citizens, Mo.—I. R. Harmon, Independence. 

Concordia—W. M. Heath, Herington. 

Connecticut—J. B. Dykes, Lebanon; W. E. 
Young, Wallace. 

Continental—S. C. Bishop, Anson. 

Glen Falls—Judson Talbot, Eureka; I. R. Neu- 
dick, Kansas City. 

Hartford—A. V. Smith, Baxter Springs; R. C. 
Fowler and E. C. Dragoo, Lucas; H. N. Turner, 
Muscotah; I. E. Amos, Burlingame. 

Home, N. Y.—D. W. Sturgeon, Offerle; D. A. 
Dyer, Culver; August Jaedicke, Jr., and O. L. 


Jaedicke, Hanover. 

No. Amer.—J. C. Moon, Colony; R. J. Shet- 
lar, Conway Springs; J. R. Zirkle. Harveyville; 
C. D. Jacobs, Hutchinson; H. W. Spangler, Le- 
compton; C. E. Pincomb, Overland Park. 

New Hamp.—G. W. Nolan, Larned. 

Phoenix, Ct.—G. W. Nolan, Larned. 

Security, Ct.—G. S. Anderson and A. V. 
Cosatt. Parson. 

St. Paul—C. B. Hoslord and A. M. Spaulding, 
Lawrence; here Kennedy, Kensington. 

London—W. L. Case, inville; Leroy Ken- 
nedy, Kensington; G. W. Nolan, Larned. 

Northern, Eng.—J. B. Ellis and E. W. Mor- 
gan, Coffeyville. 

Norw. Union—I. A. and’ Lola A. Walton, 
Wellington. 





The firm of Workman & Co., of Okla- 
homa City, Okla., has purchased the in- 
surance business of the Bennett Invest- 
ment Company, which will be handled by 
it in the future. Claude Masters, who 
has been connected with the retiring 
agency for some time past, will become 


THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 


WILL PUNISH THE OFFENDERS 
Colorado Department Notifies Compa- 


nies of Violation of Resident Agent 
Law of the State 














The Colorado department is on the 
trail of companies that violate the resi- 
dent agent laws. The department says 
that some of the fire and casualty com- 
panies are offenders. It cites the resi- 
dent agent statute and says: 


This department is informed that this 
law is frequently violated and extends a 
warning to companies interested that such 
violation jeopardizes their privilege to 
transact business in this state. 

The law recognizes the rights of the 
resident agent, and is intended to con- 
serve his interests as well as to protect 
the insuring public against unauthorized 
companies. 

It will be the policy of this department 
to follow up closely violations of the sec- 
tions quoted. Not only that the state may 
receive the 2 percent tax on premiums, 
but that resident agents who are citizens 
of this state may receive fair and just 
treatment at the hands of the companies. 
We declare war on overhead writing in all 
forms, as it is positively -contrary to law. 





Draft Fire Marshal Law 


The St. Louis Fire Prevention 
Bureau has drawn up a fire marshal 
bill to be presented at the next session 
of the Missouri legislature. It follows 
closely the model bill recommended by 
the National Fire Protection Associa- 
tion, with some slight changes to suit 
local conditions. It is believed there 
is a good chance to secure the passage 
of such a bill at the next legislative 
session. 





Better Control of Mutuals 
In accordance with recommenaations 
agreed upon at a creditors’ meeting, 
Judge Clark at Oklahoma City district 
court has continued the receivership of 
the Shawnee Mutual for three months 








longer, allowing $250 per monta to pay 
the salary of the receiver, clerk hire, 


office éxpenses and legal services. The 
receiver is to make another report on 
Nov. 15 and a decision will be reached 
at that time as to the final disposition 
of the assets of the company. 


The report submitted at this time by 
Receiver G. O. Fenimore showed $1,932.69 
cash on hand and $81,696.18 in notes and 
securities. Only $109.15 had been col- 
lected on these notes since July 5. The 
claims against the company amount to 
about $20,000. 

As a result of the recent financial 
troubles of several of the Oklahoma mu- 
tual companies, the insurance department 
will recommend to the next legislature 
some radical changes in the law govern- 
ing such companies, looking to a better 
safeguarding of the policyholders, who 
are usually of the class least able to 
stand a loss by fire. 

A bill embodying in a general way the 
ideas of the department probably will be 
drafted and offered for the consideration 
of the legislature. 





Loveland Plant Equipped 

The beet sugar plant of the Great 
Western Sugar Co., at Loveland, Col., 
is being equipped with Grinnell auto- 
matic sprinklers on dry pipe system, 
supplied by city water and 40,000 gal- 
lon gravity tank on 120-foot steel tow- 
er. This is one of the eleven of the 
company’s plants where the ware- 
houses and combustible parts of plant 
are being sprinklered. Plans and in- 
stallations are made subject to the ap- 
proval of Johnson & Higgins of New 
York. The equipment will be com- 
pleted about Aug. 25 and indications 
point to first class protection. 





Ballard Rules on Notes 


Commissioner Ballard of Oklahoma 
announces a ruling that an insurance 
company will not be allowed to collect 
on premium notes for more than the 
amount of premium which has been 
earned by the company. 

In case of policies running for three 
years, the policyholder may pay part 
cash and give a note for the balance. 
Should he fail to pay the note when it 
becomes due, a year from its date, then 
the company might bring suit to en- 





Plan. 
Breakfasts, Club Luncheons. 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 
Modern a epee $100,000.00 recently expended in pm er a 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 





J. H. DAHL, Secretary 


Northwestern Mutual Fire Insurance Company 
Organized January 1, 1907 
Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 
HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 
W. W. KING, President 


FARGO, NORTH DAKOTA 





1898 


F. L. TESCA, President 


FOURTEEN YEARS OF SERVICE 


SECURITY MUTUAL FIRE INS. COMPANY 


CHATFIELD, MINNESOTA 
Insures Against Loss by Fire, Lightning or Tornado 


1912 


CHAS. L. THURBER, Secretary 





Standard Live 


1353-1355 Lemcke Annex 3 


Stock Insurance Co. 


2 3 INDIANAPOLIS 





OSCAR HADLEY, President 





fitable of all. 


Insures Horses, Mules and Cattle against death from any cause. 
Agents of other branches of Insurance find this the most pro- 
For territory and agency contracts, address 











THE 
PROTECTION will helt you render the service. 
Combinetion subscription rote, $4.00 per year. 


identified with the Workman agency. 
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force payment. Commissioner Ballard 
holds that in such a case the company 
would be.entitled only to the earned 
premium and not to the whole amount 
of the three years’ premium. 


Where the premium is paid for only 
one year at a time and a note is given, 
the company would, of course, be entitled 
to the face of the note. Sometimes a 
note for premium is given payable one 
day after date, in that case the note be- 
comes due in three days. ‘Commissioner 
Ballard holds that according to the rul- 
ings of the courts the policy would be 
cancelled and the company would be en- 
titled to the short rate on the notes plus 
the expense of writing the policy, which 
could be collected as damages. 

It is not known that any other state 
insurance department has made a ruling 
directly on this point. 





TRIAL ON ARSON CHABGE 
J. O. Crawford, assistant state fire mar- 
shal of Oklahoma, was in Mangum last 
week for the trial of Bob and Ben Thomas, 
charged with arson. C. C. McQuinn, who 
was also charged with having knowledge 
of the crime, has turned state’s. evidence. 
The fire which caused the prosecution was 
one which destroyed the Locks’ store, 
about fifteen miles from Mangum, 
January. It is alleged that a large amount 
of merchandise had been taken from the 
store before it was fired. 





NEBRASKA NOTES 


Virgil Irwin, who has been in the in- 
surance business at Nebraska City, Neb., 
has removed to Hastings, Neb., where he 
will conduct an agency. 


A. G. Beeson, publisher of advisory 
rates for Nebraska, has issued these new 
tariffs: For Utica and Brainerd, because 
of the installation of waterworks systems; 
and for Royal, because it has grown to be 
of sufficient size to justify the issuance 

‘of a tariff. 


OKLAHOMA NOTES 


The companies formerly represented by 
Brown & Cook at Wetumka, Okla., are 
now represented by Brown & Brown. 


The companies formerly represented by 
E. 8. Rhoades at El Reno, Okla., are now 
represented by Rhoades & Stackpole. 


The Hartford Fire has transferred its 
agency at Wynnewood, Okla, from 
Shackleford & Seeton to Lawrence & Deal. 


A $40,000 loss is reported from Inger- 
soll, Okla., where an entire block of busi- 
ness houses was burned, although it is 
stated that the insurance was compara- 
tively light. Most of the buildings were 
frame, with tin roofs, and the fire spread 
so rapidly that local fire fighters were 
powerless to check it. 


Quite a heavy loss was sustained by 
a number of companies in the recent fire 
in the store of the Creek Trading Com- 
pany at Okemah, Okla. The insurance on 
the stock was $44,000, with at least 50 
percent damage, mostly from smoke and 
water, and $4,000 on the building, with 
not more than 25 percent loss. 


The Standard Marine, of Liverpool, has 
appealed to the Oklahoma supreme court 
the case in which it made an unsuccess- 
ful attempt to collect from the Traders’ 
Compress Company the amounts paid out 
by it for cotton burned while at the com- 
pany’s compress at El Reno, Okla. It is 
alleged that the compress smoke stack 
was defective and that sparks from it 
started the fire. 





Inspection has been made of the de- 
partment store of Giddings & Kirkwood, 
101-103 South Tejon street, Colorado 
Springs, Colorado. Risk is equipped with 
Grinnell 1912 dry pipe sprinkler system, 
supplied by city water, and the protection 
grades good to fair, or worth 75 percent 
rate credit. Line of insurance, $90,000 


on building, $197,000 on stock and $27,500 
on fixtures, 





GENERAL SOUTHERN NOTES 


The Aetna has appointed Winfield Scott 
— -~ Joueph A. Brackney as opesiol 

ents r Texas, assisting State Agen 
E. P. Tucker. - : 

The Commonwealth and Austin Fire of 
‘Texas, Texas National and Concordia have 
‘withdrawn their application in the plea 
for reductions in the basis schedules 
under the Texas rate law. 





A reduction of 5 percent, not exceeding 
five cents on any risk, has been ordered 
in the area protected by the high pres- 
sure system at Baltimore. 





KENTUGKY AND THE SOUTA 


CALLS STATE RATING BOARD 


President of Commonwealth of Texas 
Tells Secretary Pollard That His 
Wires Are Crossed 











I. Jalonick, president of the Com- 
monwealth of Texas has taken Captain 
R. L. Pollard, secretary of the Texas 
state rating board, to task for the stand 
taken on the application of the Com- 
monwealth and other Texas companies 
for a reduction of rates on certain 
classes. Under date of Aug. 12 Mr. 
Jalonick wrote Secretary Pollard as 
follows: 


We have waited until today anticipat- 
ing official advices from your office with 
reference to a ruling of the attorney- 
general on the subject of our applica- 
tion (the Commonwealth, Austin, Inter- 
national and Concordia), for reduced rates 
on certain classes of property in Texas. 
We read in the press that you had ap- 
plied to the attorney-general for a rul- 
ing, and that same had been granted. 

As our only source of information is 
from the press, we feel called upon to 
write you on that part of your letter ad- 
dressed to the attorney-general’s depart- 
ment which we quote as follows: 

“These companies which ask for a re- 
duction in their rates have, during the last 
year, lost money upon the classes of risks, 
the rate on which they now seek to re- 
duce; that on one class the cost has been 
105 percent, on another 102 percent and 
on another 240 percent. 

“In view of the foregoing figures, the 
State Insurance Board is of the opinion 
that the proposed reductions by petition- 
ers are unjust and unreasonable, not only 
to themselves, but to competing com- 
panies, that they are arbitrary and can- 
not be justified by their own reports on 
file in this office.” 

The above statement is a misrepresenta- 
tion of facts and a perversion of figures, 
unintentional no doubt, but misleading 
nevertheless. The rates we complained of 
are the rates made under the general basis 
schedules promulgatd by your board on 
the 15th day of July, 1911, of which a 
small percentage were in force during the 
past year. The figures in your office are 
not a true exposition of the record of our 
companies on classes on which we have 
asked for a reduction during the period 
you mention, or any other period. We re- 
port to your department (on blanks fur- 
nished by you), gross premiums, less can- 
cellations and gross losses “paid.” No 
credit is given for reinsurances of paid 
losses. For instance, we paid $2,000 to 
the trustees in Hamilton, Texas, for a 
total loss on a school building. This 
entire policy was reinsured, for it was a 
five-year term risk. We carried $4,000 on 
the Eppler Mercantile Company, Garman, 
Texas, which burned Jan. 5. It was very 
nearly a total. $2,500 of this policy, how- 
ever, was reinsured. 

Furthermore, losses “paid,” during the 
period which we have reported to your 
office include losses incurred during pre- 
vious months. A correct statement on 
the subject can be determined only from 
the following data: Gross premiums, less 
cancellations and reinsurances and losses 
“incurred” which information is in our 
office. It occurs to the writer that be- 
fore you submitted the figures in your 
letter to the attorney-general’s depart- 
ment you should have called in the actu- 
ary of the insurance department who is 
familiar with the accounting system of 
fire insurance companies. 

Again, your statement to the attorney- 
general that we lost money on the classes 
of risks on which we are asking for re- 
ductions is not borne out by the facts on 
record in your office. We applied for 10 
percent reduction on buildings and stocks 
in the towns where the key rate was 81 
cents to 100 cents inclusive, and 15 per- 
cent on buildings and stocks in towns 
where the key rate was 80 cents and 
under, and 7% percent on hazards. 
Our application for reductions on mer- 
cantile risks was not only on two classes 
of risks, but to cover in two groups of 
towns, whereas the information we sub- 
mit to your office covers two items only: 
viz: brick buildings under item 14 and 
brick stocks under item 15. There is no 
provision in the forms furnished by your 
department for experiences on classes of 
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The Grain Growers Bail Insurance Co. 


Home Office, Columbian Building, Topeka, Kansas 


Insures Growing Crops Against Loss or Damage by Hail. New Liberal Contracts. Good Commission 
Exclusive Territory. Agents Wanted in Unoccupied Territory. 





Phoenix Assurance Co., Ltd. 


OF LONDON 


HEAD OFFICE 
FOR UNITED STATES 


100 WILLIAM STREET 
NEW YORK 






WESTERN DEPT. 
175 WEST JACKSON BLVD. 
CHICAGO 


FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 





ATTENTION 


STOCK SALESMEN 
AND INSURANCE AGENTS 





Our authorized Capital is $1,000,000.00. We have a multiple charter, which is per- 
petual. Our stock is fully paid and non-assessable. We own a handsome office bui!ding 
and are making great progress. We need a few more stock salesmen, and applications 


for agencies are being considered, as we will qualify in a short while. 


We are backed 


by over SIX HUNDRED of the leading business and professional men of Kentucky. 
For particulars address Sales Department 


The United American Insurance Company 


CHAS. W. BELL 
President 


The Unitcc American Building 
FRANKFORT, KENTUCKY 


CHAS. E. DEXTER 
Gen'l Manager 





THE CENTRAL UNION 


FIRE INSURANCE CO. 


of KANSAS CITY, MISSOURI 





Surplus to Policyholders Jan. Ist, 1912 . . 


$450,000.00 





JOHN G. EDWARDS, President—C. W. GOOD, Vice President 
P, H. YOUNG, Vice President—E. R. DURHAM, Secretary and Treas. 


PRODUCING AGENTS WANTED in Illinois, Missouri and Kansas 





business in “different classes” 
on brick mercantile business. 


Goodloe Is Appointed 

T. M. Goodloe of Detroit has been 
appointed chief clerk and actuary of 
the Kentucky rating board. It is ex- 
pected he will assume the position 
Sept. 1. The members of the board 
visited Detroit for the purpose of con- 
ferring with Mr. Goodloe. The post 
pays $2,500 per year. 

Mr. Goodloe was formerly manager 
of the rating bureau at Indianapolis. 
He afterwards went to Detroit as sec- 
retary of the local club, and also estab- 
lished an agency there for fire preven- 
tion devices. He resigned in a short 
time from secretaryship, but continued 
his fire prevention agency. 


of towns 





One Agency Reinstated 

Breuer & Co., one of the four mem- 
bers of the Louisville board who were 
suspended a few weeks ago for refus- 
ing to give up underwriters’ agencies 
which they were holding contrary to 
the rules of the organization, have been 
reinstated, notices having been sent out 
to members of the board that business 
may be exchanged with Breuer & Co. 
again. The $50 fine which was assessed 
in connection with the suspension has 
been remitted, it is stated. The agency 
secured reinstatement upon its agree- 
ment to discontinue representation of 
the Eastern Underwriters of the Cam- 
den Fire. As far as is known, none of 
the other three agencies has indicated 
that it will yield to the board. 


T. C. Timberlake & Co., one of the 
leading agencies of Louisville, have the 
agency of the Mercantile Underwriters of 
the American Central, but have escaped 
action of the board by placing no busi- 
ness with the underwriters. Mr. Timber- 
lake, who is president ef the Kentucky 
Local Agents’ Association, has not stated 
whether he will make an issue of the 
status of his agency by writing through 
the annex, but it is certain, according to 
statements from those in authority, that 
in the event that he does so, his company 
will support him in his stand. 

It is an odd fact that Mr. Timberlake 
and Owen R. Mann, one of the suspended 
agents, are president and secretary, re- 
spectively, of the state association. 


TO FORM NEW ORGANIZATION 

A meeting is to be held this week in 
Nashville, Tenn., of all the agents in the 
city for the organization of an associa- 
tion of all agents regardless of former 
affiliations. The call for the meeting was 
sent out by three members each of the 
Nashville Board of Fire Underwriters and 
of the Nashville Fire Insurance Exchange. 
Conditions in Nashville have grown so 
bad that it was felt that some action 
toward better practices was necessary. 





Rebating, rate-cutting and the paying of 
brokerage to unauthorized persons are the 
chief complaints. 

Tennessee has an anti-compact law and 
it will be impossible for the new or- 
ganization to forbid rate-cutting, but it 
is hoped that under a good practices pro- 
vision some improvement can be secured. 
The Tennessee commissioner has decided 
that the payment of brokerage to unauthor- 
ized agents is a violation of the state resi- 
dent agents’ law and the association will 
have the assistance of the ruling in curb- 
ing this practice, as the commissioner 
has given warning that persons violating 
the law, either in paying or receiving the 
commissions, will be prosecuted. The 
plan of the new organization will prob- 
ably be one of cash fines for fractures 
of the rules, as it is felt that this is the 
only plan which can bring about reform. 


REDUCTIONS MUST BE APPROVED 

The attorney-general of Texas has ren- 
dered an opinion holding that an insur- 
ance company in that state cannot make 
horizontal reductions in maximum specific 
rates without the approval of the rating 
board. A company may, however, make 
reductions in certain localities and then 
extend them to other localities, without 
the approval of the rating board. The 
opinion was asked for in view of the ap- 
plication of certain companies for reduc- 
tions in rates on certain classes. 


KENTUCKY NOTES 


J. H. Nance, Campbelisville, Ky., who 
was tried on the charge of burning his 
store and residence Aug. 7, has been held 
to the September grand jury under bond 
of $750. The charge against Nance was 
brought by John G, Evans, deputy state 
fire marshal. 

A meeting of the Kentucky Association 
of Farm Underwriters will be held in 
Louisville early in September. The as- 
sociation has several rate matters to dis- 
cuss. The question of the reduction of 
farm rates, which has been promised by 
the state insurance board, is not a mat- 
ter within the province of the associa- 
tion, of course, and will not be taken up. 


MISCELLANEOUS NOTES 


San Francisco has completed an auxil- 
iary salt water high pressure system, the 
main and lateral pipes covering the terri- 
tory between Steuart and Devisadero 
streets and Pacific and Twenty-ninth 
streets. The board of fire underwriters 
has promised a reduction of rates in this 
territory. Thirty-five miles of high- 
pressure mains have been laid in this 
territory. 


Superintendent Emmet of New York has 
been appointed chairman of the special 
committee of five appointed by the Na- 
tional Convention of Insurance Commis- 
sioners to investigate the subject of fire 
insurance classification. The appointment 
of the committee grew out of the request 
of the companies in New York. In conse- 
quence he has notified the insurance com- 
panies that pending the investigations of 
this committee no further action need be 
taken in the matter of complying with his 
request. The committee is Emmet of 
New York, Mansfield of Connecticut, Pot- 
ter of Illinois, Ekern of Wisconsin and 
Young of North Carolina. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


INCINNATI has become quite 
i conspicuous poor the cities of 

the country over fire prevention 
work. The modern way of regarding 
the fire waste is to be treated as a dis- 
ease, for which an ounce of preven- 
tion is worth a pound of cure. In Cin- 
cinnati the fire department has done 
considerable in the way of prevention 
as well as extinguishment, and a pro- 
portion of the firemen are detailed for 
inspection work. Manager Cleveland 
of the Fire Prevention Bureau has co- 
operated with Mayor Hunt, Safety 
Director Cash and Building Inspector 
Rapp, and has produced favorable re- 
sults. The necessity of cooperation be- 
tween the various forces working for 
fire prevention, including the depart- 
ments of the city government, is 
emphasized in most cities which are 
working for the reduction of the fire 
waste. Stricter rules as to the con- 
struction of buildings and their occu- 
pancy are being urged. The movement 
for fire prevention is spreading and 
Cincinnati is taking the lead in this 
important branch of conservation. 


FIRE MARSHAL TO FOLLOW UP 





May Get State Authorities in Kentucky 
to Secure Corrections After Field 
Men’s Inspections 


The extension of the authority of the 
state fire marshal of Kentucky, which 
was brought about by an amendment 
of the law governing that office by the 
legislature of 1912, gives promise of 
making the work of the Kentucky State 
Fire Prevention Association much more 
efficient. President Frank G. Snyder, 
of the state organization, is planning 
to seek the cooperation of C. C. Bos- 
worth, state fire marshal, in connection 
with the “follow-up” work of the as- 
sociation. - ; ; 

At present, following the inspection 
of a town, defective risks are reported 
and recorded, and notices are sent to 
the property owners advising them of 
the defect and requesting that it be 
corrected. While this is done in many 
cases, there is at present no definite 
means of ascertaining whether or not 
the recommendations have been carried 
out. Mr. Snyder’s idea is to turn over 
to the fire marshal a list of these de- 
fective risks, to be used by him and his 
deputies in making inspections later on. 

The returns from Frankfort, the state 
capital, which was recently inspected, 
have been unusually good, many property 
owners taking hold of the suggestions 
made to them with enthusiasm and se- 
euring the correction of the evils com- 
plained of. In only one case did an owner 
object to the suggestion, his comment on 
it being, “You attend to your business and 
I will attend to mine.” A letter to him, 
explaining that the association did not in- 
tend to interfere with his business, but 
simpl to perform a public service, 
brought a change in his attitude. 

The next meeting of the state asso- 
ciation will be held at Elizabethtown, and 
will probably take place Sept. 11. The 
meeting to be held in October will prob- 
ably be a two-day affair, and Paducah is 
likely to be the scene of it. 


NATURAL GAS CRAZE CONTINUES 


The. craze to secure natural gas in 
Cleveland and its environs still continues. 
One day last week the Lakewood-Clinton 
Company, with a capital stock of $10,000, 
was incorporated to drill for oil and 
gas on the property of the Lakewood 
Lumber Company. Lakewood is a suburb 
of Cleveland on the west and only an 
imaginary. line separates the two munici- 
palities. If successful in finding gas and 
oll, this company proposes to furnish 
them as fuel to the manufacturers there- 
about. It seems that the authorities will 











be forced to take cognizance of the mat- 
ter, as it will be a dangerous matter to 
have an oil and gas field opened up in 
the city and its suburbs. 


ON TRAIL OF THE FIREBUGS 


IHinois State Fire Marshal’s Bureau Is 
Active in Pursuit of the 
Arsonists 


Acting State Fire Marshal F. R. 
Morgaridge of Illinois reports the fol- 
lowing arrests’ and prosecutions for 
the Illinois department for the week 
ending Aug. 17: 

Deputy State Fire Marshel H. S. Love- 
joy caused the arrest of N. Cohn, of Mt. 
Olive, Ill., on a charge of burning to de- 
fraud. The preliminary hearing was set 
for Aug. 21. Cohn had a fire at Mt. 
Olive, Ill, Jan. 15, 1912, which was in- 
vestigated at that time by this depart- 
ment, but there was not sufficient evi- 
dence developed at the time of the in- 
vestigation to cause the arrest of Cohn. 
Additional information having been ob- 
tained the department re-opened the case 
with the above result. 

Assistant State Fire Marshal F. R. 
Morgaridge and Deputy A. H. Bogardus 
have been investigating the fire of Louis 
Altevoght at Witt, Ill, and as a result 


arrested and held to the grand jury under 
a bond of $2,000. After Spengler had 
been locked up in jail a few days he sent 
for the deputies making the investigation 
and made a complete confession in which 
he implicated A. W. Holloday of Witt, 
Ill. Holloday was arrested on August 
11th and held under a bond of $3,200. 

The case of the People vs. Abe Sus- 
man for burning to defraud was tried 
in the city court of Du Quoin, Ill, on Aug. 
12-14th and the jury after being out 
from early afternoon until after midnight 
returned a verdict of not guilty. The 
newspapers of Du Quoin and Perry county 
say that this was the most bitterly con- 
tested legal battle ever waged in that 
county. Susman was defended by four of 
the best attorneys in southern Illinois and 
special attorneys from the fire marshal 
department assisted the state in the 
prosecution. Most of the spectators at 
the trial and most of the citizens of Du 
Quoin confidently expected a verdict of 
guilty. Susman is a Hebrew and his 
countrymen of that section of the state 
rallied to his defense in a heroic manner. 
It is believed that this trial will have the 
salutary effect and that there will be no 
more incendiary fires in Perry county, at 
least for sometime to come. 


LAYING 48-INCH MAIN 
Contractors are now building a 48-inch 
main from the principal pumping station 
of the Omaha waterworks, located at Flor- 
ence north of the city, down to the Omaha 
city distribution system, and expect to 
have it finished this fall. At the present 
time, nearly the wholé reliance of the city 
for its water supply is based upon a 
single 36-inch main. In order to con- 
serve enough water for fire protection, all 
lawn sprinkling by night this summer 
has been stopped, and the consumers have 

been put to other inconveniences. 


FIRE PROTECTION NOTES 

Horse Cave, Ky., will install a water- 
works system. , 

Princeton, Ky., will install 
‘pump in its waterworks plant. 

The fire company at Sibley, Ill., has 
disbanded and the town is now without 
organized protection. 

The village of Iron River, Mich., has 
purchased a combination chemical and 
hose wagon with horses and equipment. 

A proposition is up at Champaign, IIL, 
to issue bonds to pey for a new automo- 
bile fire truck and to erect fire depart- 
ment substations on the east and west 
sides of the city. 

A bond issue of $200,000 will be voted 
on by the people of Covington, Ky., at 
the November election. The issue, if 
passed, will be used for the construction 
of important lines of water mains. 

The city of Saginaw, Mich., is install- 
ing a new pump at the east side pump- 
ing station. It has capacity of six to 
eight million gallons and will prove a 
valuable auxiliary to the present equip- 
ment at this station. 

East Peoria, Ill., is considering the pur- 
chase of an automobile fire truck. The 
present equipment is drawn by the first 
team that can be secured and much delay 
results. A proposition on a $5,500 60- 
horsepower truck has been presented to 
the council. 

The Barbourville Water & Gas Com- 
pany, Barbourville, Ky., has announced 
that its plant will be improved by lay- 
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ing several miles of additional water 
'mains. Many of them will go to South 
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1610-20 Reading Road 
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Barbourville, on the other side of the 
Cumberland river. 


The fire alarm system at Danville, IIL, 
jis being overhauled and changes will be 
made to improve its efficiency. Five cir- 
cuits, with sixteen boxes on each, will be 
established in place of the present two 
circuits with forty boxes on each. An 
automatic switch board will be installed. 


The Overholser, Metropolitan and Lyric 
theaters are being remodeled to comply 
with the new building and electrical codes 
recently adopted by the city commission- 
ers of Oklahoma City. E. L. Biggerstaff 
has been named by the commissioners as 
building inspector, suceeding Frank Davis. 

The Globe Automatic Sprinkler Com- 
pany, of Cincinnati, which recently moved 
into its new factory on Reading Road, 
has just opened branch offices in Toledo 
and New York, Robert Lebius being placed 
in charge at Toledo and S. F. Weston, 
formerly with the Automatic Sprinkler 
Company, at New York. 


The city of Flint, Mich., which was 
rather severely scored in a recent re- 
port of the National Board, is planning to 
improve its fire protection and hopes to 
rate in class 2. W. E. Flickinger, en- 
gineer of the Michigan Inspection bureau, 
has been in Flint for some time discuss- 
ing with the city officials the changes that 
will be necessary. 


Canton, Ohio, has let a contract for a 
large automobile triple combination hose 
cart, as well as three new motor pumping 
engines. The engines will have a pump- 
ing capacity of 1,100 gallons per minute 
each and will be the largest of their kind 
ever built. The contract marks the be- 
ginning of the motorization of the Canton 
fire department. 

The inspection of city theaters in Min- 
neapolis by Arthur C. Price, city fire mar- 
shal has shown that these institutions are 
all in good shape. He inspected the fire 
equipment, hose, extinguishers and the 
like, and found that there was very little 
to condemn, and they were generally well 
in harmony with the requirements of the 
ordinance as to fire protection. 

Nebraska villages making progress in 
the way of fire protection are Norfolk, 
which holds a special election Sept. 10 to 
vote on a $10,000 bond proposition for 








waterworks extensions; College View 
which has just let a contract for water- 
works to cost $19,888, exclusive of wells; 
and Sterling, which is now agitating the 
installation of a waterworks system. 


The village of Kenmore has made ap- 
plication to the city of Akron, Ohio, to 
furnish it with water for fire protection 
when the improvements on the water- 
works system are completed. The village 
has no protection and in case of fire calls 
upon the Colonial Salt Company’s private 
department for aid. When this is done 
the sale company is without proper pro- 
tection. 

Two ordinances have been introduced in 
the city council of Akron, Ohio, providing 
for bond issues for the improvement of 
the fire department. One of them pro- 
vides for an issue of $42,500, the proceeds 
to be used in purchasing three motor fire 
engines and a motor truck, the latter to 
be used at No. 1 engine house in place of 
the horse-drawn truck now in use. The 
other for $14,000, is to be used for im- 
proving the police and fire signal service. 


The Indianapolis Water Company has 
laid 40,000 feet of water mains so far this 
season. The company has orders to lay 
15,000 feet more, but it can be compelled 
to lay only 40,000 feet a year. It may go 
ahead, however, and take credit for any 
additional mains on next season’s work. 
Altogether the company will lay this year 
85,000 feet of mains, including those 
needed to strengthen the distributive sys- 
tem and also a line to Broad Ripple, a 
suburb. 


The Little Rock fire department has 
converted an old model E. M. F. 30 auto- 
mobile of the touring type, into a service- 
able motor fire wagon. The design was 
made by Fire Chief Hafer, and the altera- 
tions by Dolly Stark, one of the drivers. 
It will be known as a scout car, and used 
in making hurry calls to small fires, and 
carrying supplies to larger fires. The 
back seat was removed and a bed built to 
carry 600 feet of hose and two chemical 
extinguishers. 

The system of inspections established 
sometime ago by the Miilwaukee fire de- 
partment, as a result of recommendations 
made by the Wisconsin State Fire Pre- 
vention Association, is bringing satisfac- 
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tory results. The monthly report, just 
made public by Chief Thomas A. Clancy, 
shows that 9,043 buildings, 27 theaters, 
1,008 stairways, 226 elevators, 270 fire 
escapes, and 193 standpipes—a total of 
2,667 places—were inspected by the de- 
partment during the month of July. 
Among the things found defective were 
29 gas plates, 90 gas jets and 11 wires. 


ADDRESS TO CANADIANS 


(CONTINUED FROM PAGE 1) 
the God of the widow and the Father of 
the fatherless,’ and that to those who 
meet together here today thou hast in- 
trusted a share in thy care for the help- 
less.” 
Realized Their Responsibility 

It would seem as if the builders of the 
great life insurance companies must have 
realized in a large measure their respon- 
sibility to the people. These companies 
are not the result of accident. The offi- 
cers, managers and agents of the past 
have served their generation well by put- 
ting their labors of a lifetime into the 
careful guarding of the public’s interests 
and the officers and managers and agents 
of the present are giving of their best to 
the same end. There is so much pub- 
licity given to the conduct of home office 
affairs, their investments, etc., that I shall 
not dwell long upon the management of 
companies except to say that it requires 
ability of a high order to properly and 
safely invest the assets and to secure the 
required amount of new business at a 
moderate cost. 


Securing an Agency Force 
To secure an effective agency force re- 
quires the expenditure of money carefully, 
but not parsimoniously. A strong agency 
force is one of the most valuable assets 
a company has, and not easily built up. 
New companies should be particularly 
careful not to attempt to build up an 
agency force too quickly and thus secure 
too much business at first, because an 
agency organization is an investment of 
the highest order, but, like other invest- 
ments, to be limited by the investing 
powers of the company. A constant source 
of danger to new companies is an ambi- 
tion for too rapid growth leading to ex- 
travagance and failure. The management 
of all companies should be a proper mix- 
ture of enterprise, progressiveness and 
conservatism. The policies of life in- 
surance companies are being constantly 
changed for the better and home officers, 
in order to be up-to-date, must put these 
new privileges in their policies as soon 
as their value is demonstrated, so as speed- 
ily as possible, to give to their agents 
and managers the selling advantages of 
new points. At the same time, great care 
must be taken not to introduce freak 
privileges which will later have to be 
eliminated. 
Selection of Managers 
The appointment of managers by the 
home office is a work requiring great 
judgment. As far as possible, there should 
be a working agreement between the com- 
panies not to take away from other com- 
panies managers, agents and business. 
Many new companies make the mistake of 
endeavoring to get their managers by se- 
curing the managers of other companies. 
They do not often succeed in getting de- 
sirable men as the best men will very 
rarely leave and the new companies sim- 
ply demoralize the business and get the 
ill-will of the other companies. New 
companies particularly need the good will 
of existing companies. Companies in 
search of managers should first look 
carefully among their own agents, thus 
getting men already familiar with their 
companies and their methods of doing 
business. 
Be Kind to the Managers 
No company can become great unless 
it sets great store by its managers and 
gives them liberal contracts and sub- 
Stantial financial backing. The home offi- 
cials should not keep their managers and 
agents at arm’s length, but show great 
cordiality and friendship to them, thus de- 
veloping esprit de corps, without which 
no great agency system can be maintained. 
The managers and agents should be made 
to know by frequent letters and by word 
of mouth that the eyes of the home offi- 
cials are on them with approval at each 
good piece of work done. If a reproof 
is necessary it should be given as cour- 
teously as possible. An agents’ bulletin 
published at the home office each month 
commending by name managers, agents 
= ——_ ry Cuesiie work cone ie a 
g factor in weldin n ney force 
together. dirt amma 
Material for Agents 
The manager hag his problems as well 
as the home office. Perhaps the greatest 
is securing and developing new agents. 
The reason more new agents are not se- 
cured is because the managers do not go 
after them with the vigor they go after 
new applications for insurance. Old pol- 
icyholders make good agents. Agents can 
be secured from teachers, superintendents 
of schools, traveling men who wish to 
leave the road, doctors, ministers, retail 
salesmen, young college men. 





T. 
Stewart, the great New York dry goods 
merchant, had much success in securing 
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for his business men who had failed in 
business for themselves, but who under 
his wise directions made very valuable 
men. Managers, like the home officers, 
should leave the agents of other compa- 
nies alone. Most managers have to make 
advances, but if they are not careful they 
may be like the Chicago manager who 
engaged a new agent named Brown, giving 
him $150 a month advance. The new 
agent did practically no business. Some 
two months later some one asked the 
manager how Mr. Brown, the new agent, 
was getting on. “He is getting on much 
better than I am,” was the reply. 
Fair Qualities for Manager 

Any manager who has the right idea 
of things will be glad to render any serv- 
ice financial or otherwise to an agent who 
he knows has capacity as a salesman and 
is doing his best. The development by a 
manager of a force of agents is almost 
equal in difficulty to the bringing up of a 
large family and is a work requiring tact, 
judgment and patience. Some one has 
said, “There are four qualities, of which 
any manager must have at least two to 
make a success: Initiative, tenacity, judg- 
ment and sympathy. If the manager 
wishes to be up-to-date he must read the 
insurance papers and be a member of his 
local life underwriters’ association and 
in other ways learn the new phases which 
the life insurance business, like all other 
growing and developing businesses, is go- 
ing through. 

Man of Ability and Honor 

And now for the last link in the chain— 
first the home officers, then the managers, 
and last, but not least, the agents who 
meet the people face to face and actually 
sell the policies and make possible the 
great life insurance companies with their 
wonderful accumulations of capital held 
and paid out for the people when it is 
most welcome and needed. The modern 
life insurance agent needs no introduction. 
He is everywhere and getting more and 
more appreciated as the public sees the 
splendid beneficial results of his labors. 
I need not tell you that the life insurance 
agent of the present day must be a man 
of ability and honor. It is no easy work 
and the men who win large incomes from 
it earn every dollar they get. More and 
more young college men are becoming 
agents. The quickness with which a good 
income can be secured as well as the 
high standing of the business is making 
an appeal to the educated man. The 
necessity of meeting and favorably im- 
pressing people develops men in a man- 
ner that years of other lines of business 
would not do. 

Good Men Make Large Incomes 

Life insurance agents are not confined 
in offices, but can be much in God’s open 
air. If the agents are fine salesmen they 
can make large sums of money and if 
they have managerial ability. they can 
aspire and reach the management. The 
income of the manager of a moderate sized 
agency is not large, but some of the man- 
agers of very large agencies receive and 
fully earn incomes of $25,000, $50,000, and 
in a few instances $100,000 or more 
yearly. But it is not only the financial 
rewards, which make the business of 
life insurance so attractive to high 
minded men, but the fact that it is get- 
ting to be more and more esteemed as a 
business conducted according to the high- 
est code of ethics and carried. on by home 
officers, managers and agents alike pre- 
eminently for the good of the people. 


INTEREST IN NEW LAW 
(CONTINUED FROM PAGE 1) 
provide among themselves insurance 
or indemnity to each other through the 
medium of reciprocal or interinsurance 
contracts. This declaration includes 
the name of the exchange, the location 
of the principal office through which 
policy contracts or agreements for in- 
surance are issued, and the names and 
addresses of members or subscribers, 
to aggregate not less than twenty. 
The latter provision is quite important 
as the insurance superintendent desires 
to know who the parties are that wish 
to avail themselves of the opportunity 











MOTOR INSURANCE NEWS 
SEPARATE COLLISION POLICY 


Missouri Fidelity & Casualty Continues 
Writing Business Without Liability 
Line After Profitable Year 





Though casualty companies writing 
collision insurance on motor vehicles 
usually accept the business only on 
cars on which they carry the personal 
liability and property damage lines, the 
Missouri Fidelity & Casualty continues 
to write its separate collision policy. 
This contract was introduced last year 
and proved profitable, and the company 
expects the favorable experience will 
continue. It is a straight collision pol- 
icy, being almost word for word with 
the usual collision endorsement. Lia- 
bility for damage to lamps and tires is 
excluded and $15 is deducted from each 
claim. ° The premium is 3 percent of 
the value of the car, and 1910 or later 
models are accepted. 

Comparison with Liability 

The Missouri Fidelity & Casualty 
is the pioneer company to write colli- 
sion insurance separately from other 
lines. Regarding the business, W. L. 
Taylor, second vice-president and gen- 
eral manager of the company, says: 

“By way of comparison of rates, we 
will take for instance a Cadillac. The 
rate for $5,000, $10,000 liability is $55. 
We get $60 for our collision policy and 
we are not liable for damage to lamps 
or tires and we deduct $15 from the 
amount of each claim. Our maximum lia- 
bility under no circumstances could be 
more than the value of the car and col- 
lision claims usually run about $200 while 
the average liability claim runs better 
than $1,000 and we are liable for $10,000. 

“We wrote these policies in 1911 and we 
are writing them in 1912 and our experi- 








to do this class of insurance through 
the medium of interinsurers’ exchanges. 
This declaration is to be executed by 
an attorney in fact, or by each member, 
and acknowledged before a proper 
officer. 

Other Requirements Made 


There are other requirements, as fol- 
lows: 


First—There must be filed the form 
of policy contract or agreement among 
the members. 

Second—A power of attorney to include 
authority to attorney in fact to appoint 
the insurance superintendent as attorney 
for service of process. 

Third—The appointment of insurance 
superintendent as attorney for service 
of process to be acknowledged before a 
proper officer. This appointment is to be 
executed by the attorney in fact or by 
each member. Superintendent Potter feels 
it necessary that the attorney in fact 
has authority under his power of attorney 
to appoint the insurance superintendent 
as attorney for service, as he ts desirous 
of having that official designated at all 
times to act in that capacity, for obvious 
reasons. 

Fourth—A certificate is to be filed set- 
ting forth the name and address of each 
member of the exchange, with the 
amount of the annual pay roll opposite 
each name. 

Fifth—A financial statement of the ex- 
change is also to be filed. 

It will be seen that although the dis- 
cretion given the insurance superintendent 
by the act is broad, yet he is following 
very largely the laws already in force re- 
lating to the business of mutual em- 
ployers liability insurance and interin- 
surance as it applies to the fire business. 

The Employers Mutual Liability has 
already a number of Illinois risks on its 
books that it secured by correspondence. 





ence has been exceptionally good. We 
are, however, very particular in our risks. 
We have everyone of our automobile risks 
inspected and have on file in our office a 
report setting forth the facts concerning 
the owner, the driver and the reputation, 
character, etc., of the assured.” 
Other Hazards Covered 
Property damage is written in connec- 
tion with this collision policy by attach- 
ment of an endorsement. So, also, is per- 
sonal accident insurance written on either 
the owner or driver or both. 


Getting Field Organized 

The Indemnity Mutual Marine of 
London, of which Prindiville & Co. of 
Chicago are western general agents, is 
building up a good agency plant in the 
five states in which it is entered. The 
company is operating in the west for 
automobile only. The western terri- 
tory will be worked partly through gen- 
eral agencies, and partly through direct 
agency connections. George W. Pang- 
born, Indianapolis, has been appointed 
general agent for Indiana, and the Has- 
kins Insurance Agency of Detroit has 
been appointed general agent for Mich- 
igan. Illinois, Wisconsin and Minne- 
sota will probably remain directly un- 
der Prindiville & Co. Other states may 
be entered later. Neuberger & Co. 


have been appointed Cook county 
agents. 
The Indemnity Mutual Marine is 


one of the oldest of the English marine 
companies. It was organized in 1824 
as a mutual, but went on a stock basis 
in 1873. The home office has assets of 
$4,519,995. The United States branch 
statement shows assets of $463,517, 
with liabilities of $135,243. The United 
States management of the company is 
in the hands of Higgins & Cox of New 
York, who are also United States man- 
agers of U. S. Lloyds and the auto de- 
partment of the Royal Exchange. 


WHICH IS WHICH? 
Question—Will you kindly advise me 
what the difference is between collision 
and property damage insurance? 


Answer ollision insurance covers 
damage done to the insured car. The ex- 
pression, “collision sustained,” which is 


sometimes used, more properly describes 
the class of indemnity. Property damage 
is ability insurance protecting the as- 
sured from liability imposed by law upon 
him for damage to property of every de- 
scription resulting from an accident 
caused by the insured’s automobile, ex- 
cluding loss or damage by fire or conse- 
quential damage. Property damage in- 
surance must not, however, be confused 
with personal liability insurance, com- 
monly termed liability, which protects the 
assured from liability imposed by law 
upon him for injury to persons resulting 
from an accident caused by the insured’s 
automobile, 


LIGHTNING HITS AUTOMOBILE 

Lightning losses on automobiles have 
been practically unknown but newspaper 
dispatches from Niles, Mich., regarding 
the storm of last Saturday night report 
two such occurrencces, A railroad official 
and members of his party were seriously 
injured while driving in a car and an- 
other man was rendered unconscious in a 
similar accident. It has been thought 
that rubber tired cars were practically 
immune as their chance for collecting 
potential is practically nil. Automobile 
policies have always covered against fire 
loss resulting from lightning and it has 
been thought by underwriters that the 
only losses that might be sustained under 
this portion of the fire clause would be 
where an automobile was in a building 
that was struck. 





An agent’s postscript to a letter to the 
home office said: “I find that Special 
Agent Thompson called at my office last 
week while I was out of town. Tell Ed. 
to do so again.” 
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WHAT A WOMAN DID 

Our hats off to Mrs. L. E. Waite of 
Chicago, vice-president of the $100,000 
Cius of the Itrnors Lire. This office, 
as we understand it, goes to the agent 
who has written the largest number of 
applications during the club year. Mrs. 
Wurrte’s record was 150 applications, 
just about three a week. Most of this 
work was done in the country districts 
of Illinois, chiefly among school teach- 
ers. 

Mrs. Wuite is not a wizard. There 
is nothing all-powerful in her canvass. 
The secret of her success is just plain, 
hard work every week day in the year. 

If a woman can accomplish what, 
Mrs. Wurte has done, it puts to shame 
hundreds of able-bodied men, who have 
accomplished not half or a third of 
what Mrs. Wuire has achieved. It all 
goes to show that consistent effort, 
hard plodding, intelligent exertion, and 
well spent time will bring results. 

Mrs. Waite stands out as an exam- 
ple to thousands of men agents of the 
country as one who has toiled and 
won. Our hats off to Mrs. WHITE. 





ACCIDENT POLICY REFORM 

Tue movement started at the annual 
convention of the INTERNATIONAL Asso- 
ciation or Casuatty & Surety UNDER- 
writers to eliminate frills and superflu- 
ous trimmings from accident policies is 
one that should be actively supported 
by the companies, It seems to have 
taken a more serious and determined 
phase than previous efforts in a similar 
direction. 

The committee appointed to prepare 
sample policies without the frills is to 
complete its preliminary work by Oct. 
1 if the committee can unanimously 
agree on the features to omit. In oth- 
er words this committee is to draft a 
form with all the frills left out which 
will meet with the unanimous approval 
of the members of the committee. 

The committee has proxies from al- 
most all the company members of the 
association binding them to put the 
policy into effect Jan. 1, which will be 
agreed upon by this committee. It 
would seem therefore that the acci- 
dent underwriters have undertaken this 
step in a way that will lead to strong 
cooperation. 

The committee is a most excellent 
one, the members being practical men 
of breadth and sound judgment. The 





personnel is: H. R. Woopwarp, Fivet- 
iry & Casuatty, chairman; W. C. Por- 
TER, Prererrep; E. S Lort, Unirep 
States Casuatty; B. A, Pace, Travet- 
ers; W. G. Curtis, NaTionaL CASUALTY. 

It will be seen that the different ele- 
ments in the business are well repre- 
sented. 

The modern accident policy has de- 
parted far from its original coverage 
due to the race for business. Provi- 
sions have been introduced that have 
become expensive and do not comport 
with sane accident coverage. What the 
public desires is a plain protection pol- 
icy at moderate cost with the superflu- 
ities removed. 





MULCTING SAN FRANCISCO 

“Ever since 1906 the people of San 
Francisco have been mulcted by the in- 
surance ring,” says Mayor James 
Rotpo, Jr. of San Francisco. The 
mayor announces his intention of forc- 
ing a reduction in fire insurance rates 
in that city. 

The indignation of insurance men at 
the mayor’s statement is quickly 
smothered by the reflection, “What’s 
the use?” It might be thought that 
for a generation at least San Francisco 
would have no protest to make on in- 
surance rates, but the attitude revealed 
is not new to the insurance companies. 
The states and cities with conflagra- 
tion records want the losses spread 
over the whole country, while those 
with low loss ratios want to be rated 
on their own records. The insurance 


companies stand between and are de- 


nounced as extortioners on all sides. 
Meanwhile insurance capital diminishes 
while the fire waste grows. 

The outbreak of San Francisco’s 
mayor is merely another reminder to 
insurance to put its house in order. A 
scientific rating system has been adopt- 
ed for a large part of the country, but 
the problem of distribution of confla- 
gration losses has not been touched. 
With state rating and rate regulation 
gaining ground, the problem is one to 
be solved soon. The monumental gall 
of San Francisco may be irritating, but 
the problem is there. 





Don’r let any uncertainty that may 
exist in your mind as to which political 
party you really belong to interfere 
with your business. It is a fact that 
1911 is going to be a bumper year for 
the insurance agent, and 1912 promises 
to be still better. If you get too en- 
grossed in watching the antics of the 
various specimens in the political men- 
agerie someone else is going to get 
your share of the melon.—Rough 
Notes, Aug. 15, 1912. 


Wake up, old Rip Van Winkle, or 
you will miss 1913 entirely. 





THERE are 148 cities in this country 
that spend less than 2 per cent of 
their total income for health purposes. 
These same cities are spending from 
three to ten times as much per capita 
of their population to prevent fire loss 
of property as they do to prevent loss 
of human lives. 





THERE are scores of live and grow- 
ing towns in the United States that 
have no public health service. And in 
all these places, there must be neces- 
sarily a high death rate from the pre- 
ventable diseases. 





Personal Side of the 
Insurance Business 


A William Van Sickle was arrested 
in Detroit last week for entering a 
house, which he excused on the plea 
that he thought it was a saloon. Wil- 
liam Van Sickle is general agent of 
the Home Life at Detroit and among 
other things is high up in Masonry 
and a trustee of the First Baptist 
Church. The Home Life offices at De- 
troit have been besieged with telephone 
calls, special delivery messages dnd tel- 
egrams condoling with Mr. Van Sickle 
on his misfortune in getting caught. 
He has been subjected to much “josh- 
ing.” 





D. W. Simms, president of the Co- 
lumbia Casualty of Lafayette, Ind., is 
also counsel for the Lafayette Life, 
active in the American Life Conven- 
tion, one of the few who has never 
missed a session of the legal section 
of that organization, and furthermore, 
he is a big lawyer in his-part of the 
Hoosier state. In politics he is Dave 
Simms and he has been a Democrat 
twenty-four hours of every day since 
he cast his first ballot. He is a man 
of prominence in Indiana politics and 
he hasn’t missed a national Democratic 
convention since 1880. On most occa- 
sions he has been a delegate. He did 
miss the recent Baltimore convention, 
though it is not generally known 
around Lafayette that he was off the 
job. He had a big legal case that re- 
quired a trip to Europe. He didn’t 
want the opponents to know about this 
jaunt abroad, so he just let the im- 
pression prevail that he was there in 
the thick of the scrap between Bryan 
and the “interests.” 

Wilson D. Fargo, of St. Paul, a for- 
mer fire insurance man of the north- 
west, died at his home last week at 
the age of seventy-six. He was for- 
merly general agent of the Sun of Eng- 
land in its old northwest department. 
After leaving the Sun he was an inde- 
pendent adjuster. One of his sons, H. 

Fargo, is manager of the Western 
Adjustment office at St. Paul. Another 
son, F. M. Fargo, is the special agent 
of the Rochester-German Underwriters 
for Minnesota and the Dakotas. 

Ben Thorp, of Texas, who was 
elected the first president of the Fed- 
eral Club of the Federal Life, tells of 
a prosperous German down in his state 
who built a handsome house on his 
ranch. He insured the house and it 
burned down. When it came to set- 
tling the loss the companies found that 
the house had been somewhat over- 
insured and instead of paying the pol- 
icy agreed to rebuild the house exactly 
as it had been before. One of Thorp’s 
men approached the German for some 
life insurance. “Nein, nein!” said he. 
“Should I insure my life, ven I die you 
come to my vife and say, ‘No, ve vill 
not pay t’e policy; ve vill give you a 
new man.’ Nein; no more insurance.” 
They haven’t been able to insure that 
man yet, because all are afraid to talk 
to him for fear they will have to laugh 
and spoil the prospect. 


Colonel F. W. Fleming, vice-presi- 
dent of the Kansas City Life, is at 
Pueblo, Colo., attending the state bank- 
ers’ convention. He is accompanied by 
F. P. Neal, chairman of the board of 
the Southwest Bank of Commerce of 
Kansas City, who is also a director in 
the Kansas City Life. 


Charles L. Hecox of McConnell & 
Hecox of Chicago, general gents of 
the Ohio Farmers, who is also treas- 
urer of the Fire Underwriters’ Asso- 
ciation of the Northwest, has won an 
automobile in a wager. It is the 1913 
model, self starter, and all that sort of 
thing. The fair doner is Miss Abbie 
Ganz, librarian for the Northwestern 





= 


association. She gave big odds, wager- 
ing a bex of candy against the machine. 
Miss Ganz christened the auto “The 
Grandfather’s Flyer.” Mr. Hecox has 
not yet exceeded the speed limit but 
the machine has all the potential power 
in it for rapid locomotion. Mr. Hecox 
promises each member of the Cook 
County Association of Contaminated 
and Amalgamated Grandfathers a real 
joy ride. 

Curt M. Treat, who was recently 
made associate manager of the Majes- 
tic agency in Chicago of the Illinois 
Life, is up against a new game in the 
life insurance business, but he is a 
man who is always ready to play the 
game, and there isn’t much doubt that 
he will make good. Mr. Treat was 
the “convention getter” of the Chicago 
Commercial Association. He organ- 
ized the convention bureau of the asso- 
ciation about six years ago, and in the 
six years has won for Chicago the 
title of “the Convention City.” ~ 

Mr. Treat is very green in the insur- 
ance business. You know he only 
started a week or so ago. He is forced 
to ask Manager Cleveland quite a num- 
ber of questions. This is a specimen 
question: “I saw So-and-so today, and 
he promised to take out $35,000 with 
me, but can’t do it right away. Now 
how shall I handle that?” or “What- 
you-may-call-him is ready to sign for 
$50,000 today, what shall I do with 
him?” It is a great inconvenience to 
Manager Cleveland. 

Mr. Treat is a big fellow, and gives 
the impression of being from the south, 
or possibly the southwest; soft-spoken, 
and rather slow of speech, but clear- 
headed—the “gentle giant” idea. He 
knows everybody, and everybody he 
meets remembers him. ~ 





How It Happened 


Manner in Which Leading 
Men Entered Fire Insurance 


tral ational Sine 1884 I started a 
little banking business, which included 
loans on real estate, etc., on one side of 
La Crosse in which I had settled down. 
as I supposed, for the remainder of my 
life, and wrote to several fire insurance 
companies for an agency, expecting to 
utilize them chiefly in connection with 
Teal estate loans. Was unaware at the 
time that a downtown agency in that 
lace covered my side of the city also. 
n fact, I was about as innocent of in- 
formation regarding fire insurance mat- 
ters as a young man could well be who 
had occasionally purchased a policy. At 
that time there was no insurance agency 
on my side of town and no Bice where 
people could borrow money. nwittingly, 
I stirred up a hornet’s nest, for some of 
the companies were attracted by an open- 
| which they saw much better than I 
did at the time would be worth while, and 
naturally the downtown agents, all of 
whom subsequently became my friends, 
objected to a second agency, and some of 
them threatened to DO an 

that came to me. e 
some of the companies, 
that effect upon the rmania of New 
York and the Union of California. How- 
ever, when Charley Lord brought me over 
the supplies for the Germania he made 
it a condition that I should represent the 
company for all of the city and not 
merely for my side, and explained why. 
Under the circumstances it was logical 
for me to open a branch office on the 
other side, which was the principal part 
of the city. The business prospered. 
have always felt grateful to those agents 
for really driving me actively into the 
fire insurance business, for that was what 
directly resulted in my building up the 
leading agency in, that city. 








Cc. RB. Tuttle, Chicago, secretary, Conti- 
nental—I was born in the business. My 
father was a local agent at Fulton, Mo. 
His eyesight gave out, so he had me act 
as his amanuensis and transact his busi- 
ness. On inspection trips he would take 
me with him, make me go over a risk 
and tell him what I saw. He had the 
Home in his agency, having taken it in 
the early 50’s. I recall Walter Scott, 
Missouri state agent, when I was a small 
boy. en he came to our town he 
—— me a bag of candy and I sat on 
his lap and ate it. 





The difference between being saving and 
being stingy is seldom appreciated by our 
neighbors. 
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LIFE INSURANCE SECTION 





EQUITABLE LIFE ANNUAL 


HOLD MEETING IN CHICAGO 





Iowa Company’s Agents to Have Three 
Days of Educational Instruction 
and Inspiration 





The Equitable Life of Iowa Agency 
Association will hold its fourth annual 
convention at the Sherman House, Chi- 
cago, Aug. 28-30. The program is: 
Wedtlesday Morning Session 9:00 A. M, 

Registration of members. 

Call ‘to order. 

Roll call of 1911 members, T. B. Hutton, 
secretary, Sioux City, Iowa. 

Annual address, C. B. Merrell, president, 
Cleveland, Ohio. 

“As Others See Us,” J. C. Cummins, 
secretary, Des Moines, Iowa. 

“Our Profession,” G. A. Stanley, gen- 
eral agent, Wichita, Kans. 

Explanation of the question box, R. J. 
Fry, general agent, St. Paul, Minn. 

Announcements. 

Afternoon Session 2 P. M. 

Section one—“How to Get Prospects and 
Interviews,” W. A. Willing, assistant su- 
perintendent, Des Moines; “Presenting 
Life Insurance and Closing Applications,” 
H. EB. Aldrich, western superintendent, 
Des Moines. Questions by the members 
on these two subjects (preferably pre- 
pared in advance), and answered by Su- 
perintendents Aldrich and Willing. 

Section two—“Acquisition of More In- 
surance Knowledge,” E. A. Helm, assist- 
ant superintendent, Grand Rapids, Mich.; 
“Regulation from the Application to the 
Payment of the Premium,” C. A. Snyder, 
assistant secretary, Des Moines. Questions 
and answers. 

Section three—“Agency Organization,” 
J. C. Cummins, secretary, Des Moines; 
“Methods of Finding Full-Time Agents,” 

. M. Beard, assistant superintendent, 
Marion, Ind. Discussion of these subjects. 

General Session 4:00 P. M. 

Roll call of 1912 members, T. B. Hutton, 
secretary, Sioux City, Iowa. 

Appointment of temporary committees. 

“Why One Should Buy Life Insurance,” 
S. M. Wright, general agent, Grand Rap- 
ids, Mich.; J. A. Andrews, general agent, 
Ottawa, Ill.; Why Insure in the Equitable 
Life of Iowa,” R. G. Slifer, general agent, 
Philadelphia, Pa.; Jas. Van Wagoner, gen- 
eral agent, Pontiac, Mich. 

Evening 

Theater party, lake trip, sight seeing, 
or other features provided by the enter- 
tainment committee. 


Thursday, General Session 9:00 A. M. 


“How to Build a Million Dollar Agency,” 
H. C. Finch, general agent, Northwood, 
Iowa; Wilmer Christian, general agent, 
Indianapolis, Ind. 

10:00 a. m.—Section one—“The Policy 
Contract,” F. M. Beard, assistant super- 
intendent, Marion, Ind.; “The Use of Man- 
uals, Indexes, Etc,” E. A. Helm, assistant 
superintendent, Grand Rapids, Mich. Ques- 
tions and discussions. 

Section two—“Greater Skill in Closing 
and How to Do It,” W. A. Willing, assist- 
ant superintendent, Des Moines; “Enlarg- 
ing an Agency and Increasing Its Pro- 
duction,” F, M. Beard, assistant superin- 
tendent, Marion, Ind. Question and dis- 
cussion, 

Section three—“How to Contract with 
Full-Time Agents,” H. E. Aldrich, western 
Superintendent, Des Moines; “Educating, 
mathusing and Making a Success of a New 

ull-Time Agent,” W. A. Willing, assist- 
ant superintendent, Des Moines. Discus- 
sion on These Points. 

. Afternoon Session 2.00 P. M. 

The Modern Policy,” C. H. Hatton, 
general agent, Wichita, Kans.; W. F. 
Crawford, general agent, TL; 
System in Field and Office,” T. B. Hutton, 
general agent, Sioux City, Iowa.; E. P. 
Alexander, aduitor, Des Moines; “Adver- 
tising,” C. L. Barbee, general agent, Kan- 
sas City, Mo.; A. A. Smith, general agent, 
Mason, City, Iowa; “Selling Life Insur- 
ance Today, Not Tomorrow,” B. H. Deters, 
general agent, New Ulm, Minn. 


Evening Session and Banquet 
Banquet. 


Toastmaster, C. B. 
Cleveland, Ohib. c. B. Merrell, president, 
Toasts. 


“Womén in Life Insurance,” Miss Ada 
C. Sweet, manager of women’s department, 
Equitable Life Assurance Society, Chicago. 





“If I Were a Life Insurance Agent,” 
Charles Bayard Mitchell, D. D., L. L. D., 
Pastor St. James M. E. Church, Chicago. 

“The Insurance Agent and the Public,” 
O. B. Ryon, former attorney, [Illinois 
State Insurance Department, Chicago. 

“Our Association,” T. Riley, general 
agent, Burlington, Iowa. 

Friday, General Session 9:00 A. M. 


“Why Do Prospects Object to Receiving 
a Life Agent,” G. W. Farley, general 
agent, Toledo, Ohio; “How to Overcome 
This,” W. B. Anderson, district agent, 
Washington, Pa.; “Service to Policyhold- 
ers as an Investment,” Young E. Allison, 
editor The Insurance Field, Louisville, 


Ky. 

10:30 a. m.—Section one—“The Scientific 
Part of Life Insurance,” Mervyn Davis, 
actuary, Des Moines; “Rules, Regulations, 
Ete.,” E. P. Alexander, auditor, Des 
Moines. Questions and answers. 

Section two—‘Selection of Risks ~s 


Appointment of Examiners,” J. > 
Browne, examiner, Des Moines; “Change 
of Beneficiaries, Assignments, Extended 
Insurance, Installments, Etc.,” Mervyn 


Davis, actuary, Des Moines; “Growth and 
Enlargement of Agencies,” H. EB. Aldrich, 
western superintendent, Des Moines. 

Section three—“The Use of Printed 
Matter, Books, Etc.,” E. A. Helm, assist- 
ant superintendent, Grand Rapids, Mich. 

Matters specially affecting this class of 
members in their departments will be 
treated and questions answered by Messrs. 
Browne, Alexander and Davis. 

Afternoon Session 2:00 P. M. 

Business session. 

“The Question Box,” R. J. Fry, general 
agent, St. Paul, Minn. 

“What I Would Do if I Were a General 
Agent,” H. B. Aldrich, western superin- 
tendent, Des Moines. 

“The Foundation and the Future,” 
Cyrus Kirk, president, Des Moines. 


Theater party, lake trip, sight seeing, 
or other features provided by the enter- 
tainment committee. 


Bankers’ Life Men Placed 

A number of former general agents 
of the Bankers’ Life of Iowa have re- 
cently made connections with other 
companies. The appointment of Horne 
& Hyatt as general agents of the Guar- 
antee Fund Life at Chicago was an- 
nounced last week. George R. Craft, 
who was with the Bankers until the 
change was made, and who has since 
then been with the Penn Mutual, has 
been appointed general agent of the 
National Life Insurance Association of 
Des Moines, with offices in the Trans- 
portation building, Chicago. C. A. 
Reed, formerly general agent of the 
Bankers at Milwaukee, has taken the 
general agency of the Merchants’ Life 
Association at Burlington, lowa. Henry 
G. Werner, formerly general agent in 
Wisconsin, has been appointed general 
agent for northern Illinois for the 
Illinois Bankers, and James C. Wet- 
more, formerly with the Bankers in 
northern Wisconsin, has taken eastern 
Illinois for the Illinois Bankers. 








Circulars That Worked 


H. A. Hopf, assistant to the vice- 
president of the Germania Life, has 
upset all this dope about circular let- 
ters being a N. G. means of selling 
life insurance. Like all other employes 
of the company, he was given a quota 
for August, which is Doremus month 
and celebrates the president’s birthday. 
Mr. Hopf wrote to his fifty best friends, 
told them he was writing to this picked 
few, told what he had to do and told 
them that each one of them should 
come through with an application for 
$1,000. The frank request was heard 
all right and up to Aug. 20 fifteen of 
the fifty had come into the office and 
taken insurance, four for more than 
$1,000 and one of these for $10,000. 
Not a personal call was made. 





H. G. Otis has been appointed general 
at of the Preferred Life at Cadillac, 
ch. 
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Chicago, Illinois 
Provides assistance for individual solicitors, District and State Managers 


in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
IV gooc commissions, first and renewal. 


Write 


William T. Smith, Secretary 


McCormick Building 
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The Company that Gives Agents Every Consideration 


Founded 1868 


National Life Insurance Company 


OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 


Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 
communications to 

ROBERT D. LAY, Secretary. 


Chicago’s Oldest and Strongest Company 
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Chicago’s Finest Hotel 
ERNEST J. STEVENS, Manager LaSalle at Madison Street, C 


WHERE INSURANCE MEN MEET 


Room with detached bath 
Room with private bath « « 
TWO PERSONS 
Room with detached bat™ «+ « « §3 
Room with private bath 
Connecting 








All rooms at $5 or more are the same price 
for one or two persons. 








CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS 


$7,250,000 OF ILLINOIS BUSINESS. $1,057,000 NET GAIN FIRST SIX MONTHS OF 1912. 


GOOD MEN WANTED. 
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OLD COLONY HAS MEETING 
AGENTS GATHER IN CHICAGO 


Banquet, Business Sessions and Enter- 
tainment Make a Profitable 
Sojourn for the Agents 





The Old Colony Life agents held 
their meeting in Chicago last week and 
one of the gratifying features was the 
record of the advance the company is 
making from year to year in its 
momentum and force. President H. G. 
Austin, to whom great credit is due for 
the building up of the company, gave a 
very frank talk at the banquet at the 
Great Northern Hotel in Chicago Fri- 
day evening, going over the history of 
the company; telling its early struggles 
and then portraying what it had ac- 
complished and telling something of 
the hopes the management has for it. 
He said that he believed that the Old 
Colony Life is the one Illinois old line 
company that was not started as an 
assessment company or had some 
agency company or subsidiary corpora- 
tion attached. He said that the com- 
pany had grown on its own merits 
without any outside help. He declared 
that the company would grow within 
the limits of safety and that no ex- 
traordinary stimulation would be used. 
He stated that the company hoped to 
command the respect of its policyhold- 
ers, agents and competitors. The Old 
Colony has now about $600,000 of 
assets and will have an income of 
$320,000 this year. 

Mr. Austin stated that he believed 
that the percapita production of the 
agents of the company is as large as 
any in the country. 

Mr. Austin received a very cordial 
greeting and the agents are satisfied 
that with him at the head of the com- 
pany there is no doubt as to its con- 
tinued success. 

Fine Present Is Made 

Before the banquet, the agents pre- 
sented the president with $183,000 in 
new business as the result of a fifteen- 
day canvass; the presentation address 
being made by Louis Clemmenson, of 
Rockford, Ill., who produced the larg- 
est amount of business during the con- 
test. The second man was A. C. Hirst, 
of Chicago, and the third was W. C. 
Sanborn, of Libertyville, {1l. 

The toastmaster at the banquet was 
Vice-President Harold Dyrenforth, 
who is a big personal writer himself. 
He made good at the banquet and was 
very happy in his introductions. 

Julius Abrahamson, agency superin- 
tendent of the company, stated that 
the status of the company depends 
largely on the agency force. He said 
that he had seen great loyalty on part 
of Old Colony agents to the company. 
He declared that the company is offer- 
ing good compensation for good in- 
surance. 

ZH. C. Waldmann’s Talk 

H. C. Waldmann, of Sturgeon Bay, 
Wis., who is the dean of the agency 
force, in his talk said that the agent 
must be in harmony with his company 
an its line of work. The agents, he 
said, take on the spirit of the company 
and believe in its doctrine. He said 
that agents must educate policyholders 
so that they understand the contracts 
they are buying. He advised selling 
policies strictly on their merits. Mr. 
Waldmann has a great record, having 
produced $500,000 of business for the 
company, 97 percent of which has been 
renewed. There have been two rejec- 
tions and one not-taken policy in the 
applications he has sent in. 

Attorney Chritton Speaks 

George A. Chritton, of Chicago, gen- 
eral counsel of the company, said that 
life insurance creates the habit of sav- 
ing. It gives peace of mind to the 
holder; prevents his worrying and 
therefore puts him in a better mental 
attitude for his work. He said that 











men have been saved from business 

failures because of the loan feature of S S S S S S$ 
life insurance policies. He urged the 

agents to insure young men at an age 
when the premium is lower and said - 
that most men, in later years, wished 

they had taken more insurance earlier i 

in life. One of the big factors of life 


insurance policy, he said, is the fact S 


that the beneficiary or estate is always S 
sure of getting the money. It is not 
a doubtful asset. 1 0 0 

Louis Clemmenson, of Rockford, 


gave a talk as did Max Goodsell, of 
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ney W. P. ornton, o icago. 
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A. - age western oo ema q Now is the time for agents to get advantage of our superior 

ent or the American Assurance o Copyright Agents Service Bond Contract—something new and pro- 

Philadelphia, who was formerly con- fitable for the Field Worker 

nected with the Old Colony, said that E : : 

a prospect can readily detect real or q No other company can sell our Monthly Pension Copyrighted 

false enthusiasm in the agent. An Bond to the assured—The Best in Life Insurance. 

agent must see a vision and possess q Good Agency Contracts and Good Policy Contracts=$ $ $ $. 

> —— to - ge it. He said Get a few. 

that the prospect will forget that the % 

agent is making a commission out of Address BERTRAM DAY, President 

his work if the agent has the right kind Lafayette ws “ és Indiana 

of enthusiasm. 








Dr. A. L. Craig, medical director of 


the company, gave some advice to the 
agents, and said, among other things, S 
that the sound man physically is 


always taxed higher when paying his 
premiums because of others in the 


company who are not as perfect as he} The Cleveland Life Insurance Company 


is physically. He said that the less 

















vigorous people are more inclined to 


: : has quite the best financial and business backing of any of 
take insurance and ofttimes will per- fa ‘. 
jure themselves as to their physical the younger companies organized in recent years. AGENTS 
condition. He said there would be no IN SELECTING A COMPANY should carefully study the 
pores eran ye eel Fg Biocon en | a principles back of the management and the character of the 
rules are followed. men who are responsible for its future. 

L. S. Paine, of Superior, Wis., gave 

a talk on organization work and J. H. Write WILLIAM H. HUNT, President 


Nitchie, of Chicago, consulting actuary 
of the company, made a few remarks, 


as did representatives of the insurance THE CLEVELAND LIFE INSURANCE CO. 


ress. ° 
: Bonus to be Continuea Cleveland, Ohio 
‘ A poess club eo _— 
orme aturday morning. t had been ° ° 
planed to have two clubs—a $75,000 club —— — 
planed to have two clubs—a $76,000 club] T ife—Hfealth—Accident Insurance 
qualified for membership in the $100,000 
club, and twenty-nine were eligible for 
the $75,000 club. It was finally decided 








to have only one club, with $15,000 as || ‘Tah Ge taveites ecting life or Nou, and which provige Indemaiy for 
by-laws were adopted. At the first meet- DEATH FROM ANY CAUSE 

ust, . ose who 
on tg qualified will sreuuine a $100,000 PERMANENT TOTAL DISABILITY 
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ah” Mae coer hee len es DISABILITY RESULTING FROM ANY SICKNESS OR ANY ACCIDE 


of 50 cents a $1,000, to be tontined for 
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three years, to be distributed among the The Columbian National Life Insurance Company 
members who have maintained their mem- BOSTON, MASSACHUSETTS 
bership steaight through. Bach year & ARTHUR E : WM C. JOHNSON, Vice Pres. and Gen. Mer 
class made up of the new agents will be . CHILDS, President J ’ ° 





formed. A good-sized fund will be ready 
for distribution in 1915. 


Officers of Club 


The officers of the club were appointed 
according to seniority of service, for the 
first year. H. C. Waldman, of Wisconsin, 
was made president; Frank Gerlach of 
Wisconsin, vice-president, and A. C. Hirst 
of Chicago, secretary. These three and 
A. W. Yonson of Detroit and Frederick 
Penderel of Detroit, are the board of di- 
rectors of the club. An honorary advis- 
ory committee made up of President 
Austin, Vice-President Dyrenforth, Super- 
intendent of Agents Abrahamson, and 
Supervisor Paine of Wisconsin was ap- 
pointed. 

Question Box Interests 


The business sessions of the club were 








1906-1912 


Six Years of Uninterrupted Success 


TOTAL ASSETS OVER $650,000 
INSURANCE IN FORCE MORE THAN $8,000,000 


Most attractive contracts for Life Insurance repre- 
sentatives either as General, District or Local agents. 


OPERATING IN OHIO ONLY 
If you desire alliance with a wide-awake, up-to-date 








really agents’ meetings, with the agents life institution, write us. 

themselves in full charge. e two fea- | 

tures were the agency school and the | Dr. W. O. THOMPSON, President. | B. F. REINMUND, Secretary. 
question box, in both of which the agents COLUMBUS, OHIO 





Liberal Lite Assurance Company 
ANDERSON, INDIANA 
JAMES J. DAVIS, President W. H. HINTON, Secretary and Actuary 





HIS Company is managed by men who have demonstrated their ability as organizers. President Davis 

is Supreme Organizer of The Loyal Order of Moose, an organization that has had a phenomenal growth 

under his leadership, an enthusiastic membership of nearly half million, composed of the best citizens 

of their communities, who want to see this company succeed. If you can appreciate what kind of backing 

this is, and want to sell life insurance in a state where less than 12% of the insurable population are insured 
in a legal reserve company, address home office. 
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INDIANA 








DISTRICT MANAGERS 

Ex. 

contracts that mean something for the future as well as for the present. 
LOCAL AGENTS 


Young men with energy, who desire to engage in the life insurance business, can secure pay- 
ing contracts while learning the business, with assurance of advancement as fast as they can 
measure up to the requirements. 


CONSERVATIVE LIFE INSURANCE CO. OF INDIANA 


D. W. PLACE, President. 





life insurance men who are Personal Producers and Good Organisers can secure 


sOuTH BEND, INDIANA 
J. W. FITZ GIBBON, Vice-Pres. and Gen’l Manager. 











showed the greatest possible interest. 
Over a hundred questions were asked, and 
so interested were the men in the replies 
that they wanted to let the Friday lunch- 
eon go, and on reconvening at 5 o’clock, 
the question box was taken up again and 
it was almost impossible to get them 
away. It was 7 o’clock before they could 
be gotten to the banquet room for the 
group picture. 

The meeting opened at 10 o’clock Thurs- 
day morning with a reception at the Great 
Northern hotel, when the agents were as- 
signed to their rooms, and the badges, 
which were handsome bronze medals with 
the Old Colony coat of arms, were dis+ 
tributed. An inspection of the home office 
followed, with luncheon at 12:30. 

The Agency School 

The agency school was held Thursday 
afternoon, under the direction of Presi- 
dent Austin. Three persons, officers of 
the company, were selected as prospects, 
and three agents were assigned to can- 
vass each assumed case. The first pros- 
pect was a professional man, 42 years 
of age, with an income of $10,000 a year 
from his profession, owning his home free 
of debt, and $25,000 well invested interest 
bearing securities, with a wife and three 
children. Secretary Schiele was the pros- 
pect and he said when they got through, 
if he could have borrowed the money to 
pay the premium, he would have bought 
the $60,000 pension policy which A. C. 
Hirst of Chicago figured was the proper 
policy for the assumed case. 


Prospects Well Assumed 


The second prospect was a farmer, 38 
years old, owning 160 acres of Illinois 
land, free of debt, carrying no insurance 
and with a wife and no children. The 
third was a mechanic earning $12 a week, 
owning no property, age 36, and with a 
wife and 5 children. He carried $1,000 
fraternal insurance and a funeral benefit 
in the union. The cases were well- 
selected to bring out a good canvass, and 
the solicitors went into it heart and soul. 
Two minute quizzes were allowed on the 
canvasses, and most of the agents took 
advantage of them, discussing the cases 
with great interest. 


The Question Box 


The questions presented in the question 
box were answered by officers of the com- 
pany, and were allowed on any insurance 
subject. Mr. Abrahamson had charge of 
the box. The questions showed a re- 
markable variety and “boring-in” quality. 
The great interest shown is an indication 
of the value of the question-box properly 
carried out. 

The entertainment of the meeting was 
most enjoyable. Thursday afternoon din- 
ner was served at the Casino at River- 
view, and after dinner Dante’s Inferno, 
the Battle of the Monitor and Merrimac, 
the Derby, the Chutes and the other excit- 
ing features of the great amusement park 
kept.the visitors interested till after 11 
o'clock. Friday afternoon the club as- 
sembled on board the steamer Illinois and 
viewed the Water Carnival from its decks 
as it steamed about the lake front. 





Will Organize Michigan 

In order to organize its agency force 
more thoroughly, the National Life As- 
sociation of Iowa has arranged with J. 
D. Hamaker to go to Michigan. Mr. 
Hamaker has had a large experience in 
Imsurance work, and is especially 
adapted to this field. Mr. Hamaker 
will conduct the work from Lansing. 





The Commonwealth Life of Louisville 
has purchased for a price reported to be 
in the neighborhood of $50,000 the build- 
ing of the Fidelity Trust Company of 
Louisville, which it will occupy as a home 
office. It is located on Fifth street, near 
Main, and is in the heart of the financial 
district of the city. 


STOCK SALESMEN 


If you are looking for the best proposi- 
tion in the market today, address 





The International Security 


Company of America 
Grand Forks, N. D. 








FEDERAL LIFE MEN MEET 


PERMANENT CLUB IS FORMED 





Trip to Milwaukee, with Meetings on 
Boat One of the Features of 
the Meeting 





The Federal Club of the Federal 
Life held its first meeting in Chicago 
last week, a three days’ session, which 
was successful from start to finish. Be- 
ginning with the joint meeting of the 
board of directors and the club, Thurs- 
day morning, which was probably the 
first held by any legal reserve life in- 
surance company, to the automobile 
ride about Chicago Saturday afternoon, 
the interest never lagged. 

Ben Thorp, state manager of the 
company for Texas, brought his men 
up from the Lone Star state in a special 
car, fifteen strong, and with them they 
brought applications for $76,500 of in- 
surance, the result of the last three 
days’ work before leaving home. Sev- 
eral ladies were also in the party. Man- 
ager Thorp was sent from the home 
office a little over a year ago to or- 
ganize the state, and in that time has 
brought his territory to first place in 
production. After Mr. Thorp had re- 
ceived his mail the following morn- 
ing, every cent of the $76,500 had been 
paid for. 

Write First $100,000 Policy 

In the Texas party was P. A. Tur- 
ner, who recently wrote the first $100,- 
000 policy ever written by the Federal. 
Altogether, applications for about 
$175,000 of insurance were brought in 
by the various agents at the first ses- 
sion Thursday morning. In the first 
fourteen days of August, the Federal 
wrote $225,000, which broke all previ- 
ous records of the company, and, with 
the $175,000, a total of about $400,000 
for the first half of the month was es- 
tablished. 

Requirements of Membership 

The Federal Club was made a per- 
manent organization during the meet- 
ing. A gold button on which will be 
an emblem, to be selected, will be the 
official insignia of membership. Paid- 
for business of $50,000, exclusive of 
term, or $1,500 in health and accident 
premiums, was made the requirement 
for membership the first year; $25,000 
additional life insurance, or $500 addi- 
tional in health and accident promi- 
ums, will entitle the agent to bring his 
wife. These requirements will ‘be 
raised to $75,000-$100,000 and $2,000-$2,- 
500 the second year; and $100,000-$150,- 
000, the latter sum including term, and 
$2,500-$3,000, the third year and there- 
after. Ben Thorp of Texas was elect- 
ed the first president of the organiza- 
tion, H. H. Bancroft of Illinois and H. 
C. McCann of Michigan, vice-presi- 
dents, and T. J. Wood of Oklahoma, 
secretary-treasurer. 

Trip to Milwaukee 

A short session was held Thursday 
morning, when everybody was intro- 
duced all around. The real work of the 
convention began in the afternoon, 
after a buffet luncheon served _ in 
the building, and in the evening a din- 
ner was served on the La Salle Hotel 





roof garden. Friday the convention 


MICHIGAN 


The Minnesota Mutual Life Insurance Co. wants 


TWO GENERAL AGENTS 
IN MICHIGAN 


Our Managers’ Contract is a Winner. For particulars and con- 
ference address 





E. S. ALBRITTON, Supt. of Agencies, 
St. Paul, Minn. 


Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 








SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


Every Month a Record Month! 


BK Ach month of this year has given a fine gain in new business over the same month 

in 1911. Never were the policies of this Company as easily sold as now. If this 
rate of increase continues, 1912 will pile up a total of new business far exceeding that 
of 1911—our record year. 

Popular policies, low premium rates, large dividends, Massachusetts prestige, and 
Massachusetts Mutual far-spread reputation, at the command of a well-organized 
agency force that is backed by progressive Home Office management, are the cause of 
this satisfying prosperity. 

We occasionlly have a general agency opening. 

JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 





Incorporated 1851 SPRINGFIELD, MASS. 
The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE 60. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORE CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the 
den cay chr Company, ond ter onth of e last sixteen years has 
insurance accepted and issued than any other Company in America, 
THE DAILY AVERAGE BUSINESS DURING 1911 


of Claims Paid. 6,432 {per day in Number of Policies issued and 
ey Rf dy Nee Insurance issued and revived. $233,386.44 per day in payments 
and addition to Reserve. $128,468,73 per day in of Assets. 








United States 
more new 


E 











3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


| Good Places for Men Who Work | 








—who a FO ~ = — As well as all other regular forms 
ace yeweiewten || Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE J. A. MeVOY, 
President Secretary 


UNION MUTUAL LIFE INSURANCE CO. 


IRTLAND, MAINE 
FRED E. RICHARDS, President 


Address either ALBERT E. A Con- 
foe ear, Prana oe THORNTON CHABE 
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went to Milwaukee on the whale-back 
steamer Christopher Columbus, the 
meetings being held on the boat. Lunch 
and dinner were given on the boat 
also, and the two-hour stay in the city 
famous was taken up with an automo- 
bile ride. With ideal weather the trip 
was as enjoyable as could well be de- 
vised. The last session was held Sat- 
urday morning, and after lunch the 
automobile ride around the parks and 
boulevards of Chicago finished up the 
meeting. 
Home Office Talks 

The talks and addresses of the meeting 
were interesting and instructive, but per- 
haps the most interesting were the talks 
interjected by President Hamilton on the 
work and workings of the company. About 
three years ago the field force of the 
Federal was pretty thoroughly reorgan- 
ized, and most of the men present had 
come with the company since that time. 
The meeting, therefore, was especially 
effective in acquainting the men with the 
home office and staff, and President Ham- 
ilton spoke with great frankness of the 
struggles and trials of the company in 
getting its start, that the men might know 
their company. With a nucleus such as 
the membership of the Federal Club pre- 
sents, it should not be many years be- 
fore the Federal field force is one of the 
most effective of any western company. 

Some of the Addresses 

Some of the addresses were: “The 
Sale of Term Insurance Where Neces- 
sary and How to Convert Same Into 
Higher Premium Paying Policies,” by G. 
J. Pammel of Michigan; “ blems to be 
Solved in Organizing Territory and De- 
veloping a Productive Agency Force,” by 
Ben Thorp of Texas; and “Objections and 
Excuses of Prospects and How to Over- 
come Them,” by Agency Superintendent 
B. M. Pavey. Another interesting feature 
of the program was “Conditions and 
Prospects in My Territory,” to which men 
from the various parts of the country 
responded. 

Mr. Pammel writes a considerable vol- 
ume of term insurance, which in a very 
large proportion of cases he has succeeded 
in converting to higher premium paying 
forms. He said term insurance was an 
absolute necessity, the same 4s fire or any 
other kind of insurance; not a wage- 
earners’ insurance, but the one means of 
filling a real need. 


Those Who Need Term Insurance 


He said the classes of men whom he 
considered needed term insurance were 
the manufacturer of limited resources, 
who needs protection while he is build- 
ing up his plant; the man building a 
home with a mortgage, and any borrower, 
and he said he kept close track of all 
such transactions. These men need the 
protection but are too hard pushed to 
pay a large premium. If the policy is 
properly sold, if the privilege of exchange 
emphasized as the big point by the time 
the term has elapsed the policyholder 
has been educated to the value of in- 
surance and has been kept in mind of the 
desirability of exchanging his policy for 
one with a higher premium, and when his 
obligation for which he originally pur- 
chased the protection has ceased, he is 
glad to take advantage of his exchange 
privilege. 

Mr. Thorp’s address was short and 
straight from the shoulder. His first point 


was that it was much more profitable to 
work a small territory thoroughly than 
to try to cover too wide a country. The 
manager should meet the prospects in the 
+new agent’s territory, and the leading men 
of the town. He should show the people 
that the com y is not ashamed of its 
agent, and identify him with the com- 
pany in the minds of the people in the 
territory. He should go with the begin- 
ner and show him how it is done. Not by 
work on prospects who have already 
promised insurance, but by going out and 
producing both business and prospects. He 
said he found his agency material among 
men of proven ability in salesmanship in 
other lines. A point to be emphasized 
with the new agent is getting the settle- 
ment on the policy at the time it is 
written. 
Absolute Prankness Necessary 

In holding agents absolute frankness is 
necessary, with man-to-man talks when 
necessary, pointing out the faults of 
method, etc. He said a square contract 
was very important; that a one-sided con- 
tract was bound to bring poor results, 
whether it favored the agent or the gen- 
eral agent. If the agent got more than 
was coming to him, the general agent 
would not be able to stand the pace, and 
the arrangement could only be temporary; 
if the agent was treated unfairly, he 
would be dissatisfied, would not produce 
results and would soon quit. And above 
all the general agent must work. Work 
is contagious, and he must supply the 
germ so that .- whole force may be in- 
oculated with i 

Mr. Pavey’s ae took up the stock 
answers which the life insurance sales- 
man meets, and he gave effective answers. 
So effective did the agents consider them 
that they asked that the paper be printed 
— sent to them for study. This will be 

one. 

At the meeting of the board of directors 
Thursday morning C. 8. nells, agency 
superintendent of the company, 
elected a director. 


Ballard Wants to Know 


Commissioner Ballard of Oklahoma 
has sent this telegram to the New 
York Life: 


Will you please affirm or deny the alle- 
gations of Representative Stanley on the 
floor of our National Congress on Wednes- 
day of this week in which you are charged 
with having contributed to a certain cam- 
paign fund the amount of $50,000. Tell 
us if the money properly belonging to 
the policyholders of the New York Life 
ig to be dissipated in this manner. 


was 





George T. Dexter Featured 
The Field Club, a bright and spright- 
ly paper issued from the office of Gay- 
lor Davidson of Springfield, Ill., man- 
ager of the Mutual Life in southern 
Illinois, contains in its special number 
a contribution from Second Vice-Pres- 
ident George T. Dexter of the Mutual 
on the “Applications and Application.” 
The Springfield department is ahead 
of its quota. Manager Davidson is 
doing excellent work in his territory. 
The paper for July is entitled the 
Dexter souvenir edition and contains a 

front page picture of Mr. Dexter. 

















SECOND ANNUAL STATEMENT 


Che Obio National Life Insurance Company 


CINCINNATI, OHIO 
Financial Condition December 31, 1911 


T. M. BALL, Manager of Agencies 


LIABILITIES 
Net Reserve Policies, 
Goccaber eet $ 27,894.38 
Health and Accident 
Death Claim—Proofs Not Received 1,000.00 
Premiums Paidin Advance . 653.83 
Miscellaneous—Unpaid Bills, etc. 986,28 
eed OS Som, Be “gyn 
“tineucing $0 Capital vam 
Pe - A on 
GROWTH, 1911 
Gainin Premiums. ww sl Ce 62,379.86 
Gain in Interest . . sth ee 5,164.19 
Gain in Assets (Admitted) «o-e » Se 
Gainin Reserve . . ° e 21,054.38 
Cain in Surples to Poteyholdrs 524,619.30 
Gain in Insurance ee 2,134,447.00 
Cincinnati, Ohio 





INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 


Capital stock $325,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U.S.A. 





The only Life Insurance Company that invests the full reserve 
from premiums, in the states where business is written. 


Issues all forms of non-participating life policies. 


Ge Union Life Insurance Co. 
= OF CHICAGO 
RR HOME OFFICE 


1220 Stock Exchange Building 


S. W. Cerner La Salle and Washington Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 
EXPANSION! EXPANSION!!! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional oppor- 
tunities to local managers and general agents. 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life insurance prop- 
ositions on the market. 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, ss 83 KANSAS CITY, MO. 
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Can you write Life Insurance— 

Can you write Accident & Health Insurance— 

Can you write monthly Life, Accident & Health Insurance— 
if the forms of contract are up-to-date and issued by a progressive Company 
with the Management behind the Agent? If so, write Perry today. 





Midland Insurance Company 
Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men’ with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 

H. W. STRICKLER, President EnadicottBidg. St. Paul, Minn. 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
ek income from investments, the security behind the policy contracts is given inevenned and unusual 


stability. 
CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer! ! 
We Can Appreciate You! ! 


We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLI@, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 
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ADMITTED ASSETS 


$ 812,173.75 
1,010,244.29 
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5,430,804.85 
5,732,085.84 








* Ewery body Isn’t Doing It” 


the Franklin Wa,» 





LEGAL RESERVE JAN. Ist. 
$ 586,628.00 1900 
778,967.00 1901 
994,961.00 1902 
1,236,492.00 1903 
1,553,452.00 1904 
1,920,235.00 1905 
2,348,017.00 1906 
2,797 ,417.00 1907 
3,282,767.00 1908 
»750,096.00 1909 
4,086,157.00 1910 
4,312,432.00 1911 
4,583,720.00 1912 


OLDEST AND STRONGEST 
ILLINOIS COMPANY 


THE FRANKLIN LIFE HAS MADE PROGRESS IN “ TWENTIETH CENTURY” STYLE, STEADILY ADDING, YEAR BY YEAR, TO ITS STRENGTH. 
These five columns tell the Franklin Story since the beginning of the present century: 


CAPITAL, SURPLUS AND SPECIAL FUNDS 


$164,862,94 
207,736.16 
218,001.14 
276,464.44 
307,223.19 
336,182.29 
410,358.53 
477,626.08 
623,631.03 
706,682.24 
768,074,19 
876,430.02 
903,906.17 


The Franklin Life Insurance Company 


SPRINGFIELD. 


OUTSTANDING INSURANCE 


$15,706, 191.00 
18,088 ,564.00 
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42,410,962.00 
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ILLINOIS LIFE MEETING 
CONSERVATION THE KEYNOTE 





Company’s $100,000 Cinb Held Its An- 
nual Convention in Chicago 
Last Week 


Vice-President R. W. Stevens of the 
Illinois Life, has correctly analyzed the 
key-note of the $100,000 Club of the 
company as sounded in its annual 
meeting in Chicago last week. He 
states that it was conservation. In re- 


ferring to this main slogan of the meet- 
ing, Mr. Stevens says: 


Conservation of time in planning cam- 
paigns for prospects; in selecting such 
prospects as are not only likely to pass 
a medical examination but who have the 
financial ability to pay the premiums; 
conservation of energies by talking larger 
amounts of insurance, and by securing a 
settlement with the application, thereby 
assuring that the policy will not have to 
be re-sold when ready for delivery; and 
conservation of the business already on 
the books. 

The special conservation movement as 
applied to the persistency of business was 
begun by the Illinois Life just a year ago, 
for which reason the club year just closed 
is the first twelve months during which 
those qualifying for membership have 
had a special incentive to exercise care 
in the selection of their policyholders, as 
well as to take an extraordinary interest 
in the collection of renewal premiums. 
Therefore, while those men who have won 
the first conservation prizes have reason 
to be proud of their renewal showings, yet 
it is our hope and belief that the per- 
centage required to win next year’s cash 
prizes will be considerably larger than 
was the case this year. 

Advantages Are Many 

The advantages that are to be gained 
by the insurance salesman in exercising 
care in the selection of his prospects; in 
making a special effort to write those 
prospects for the largest possible amount 
of insurance; and in keeping in close 
and friendly touch with those prospects 
after they have become policyholders; 
are sO many and so patent that a discus- 
sion of them seems hardly necessary. 

Several members of the $100,000 Club 
related how practically their entire busi- 
ness comes as the result of keeping in 
close touch with their policyholders. By 
watching their birthdays they secure 
many applications just before the age 
changes, and by reason of the friendly co- 
operation of the policyholders they are 
able to get from them valuable lists of 
friends and acquaintances who are in- 
fluenced in favor of the Illinois Life be- 
cause of the irecommendation of a policy- 
holder friend. 


Want a Bigger Membership 

At the convention there was a strong 
sentiment manifested toward increasing 
the membership of the club by induc- 
ing men to increase their production 
and qualifying by writing $100,000 a 
year. 

The thought was presented that many 
men, by using more effort, could ma- 
terially increase their annual output. 
The Illinois Life $100,000 Club this 
year numbers forty-four. If there are 
seventy-five members next year, or it 
fifty men produce $125,000, the com- 
pany will pay the expenses of the club 
members on an eastern trip to Wash- 
ington and New York. 

usiness sessions of the club were 


held last Thursday. A. P. Simmonds 
of Philadelphia, the retiring president, 
called the meeting to order and intro- 
duced the new president, W. L. Megary, 
one of the big writers of the company 
in Philadelphia. Mr. Megary stated 
that an excellent canvassing argument 
for an agent is a list of prominent 
policyholders the company had in the 
different communities. He advised 
agents going after larger policies and 
endeavoring to insure the head of the 
Office first, as that would have a big in- 
fluence on others connected with the 
office. 
Address by RB. W. Stevens 

R. W. Stevens, vice-president, who is 
head of the agency department, was 
introduced and received an ovation. He 
stated that the trouble with a great 
many agents in not qualifying for the 
club is the fact that they delayed getting 
into the game early in the club year, think- 
ing they would make it up later, with 
the result that they fell down. He 
said that to qualify for the club re- 
quired writing $2,000 of business a 
week. Men will put off writing the $2,- 
000, thinking they will write $4,000 the 
next week, and then delay, assuring 
themselves that they will write $6,000 
the next week, etc., until their annual 
production is considerably lessened. 

_He said that the company has been 
giving special attention to conservation 
this year, by offering a prize to those 
with the best renewal records. He 
states that the home office inaugurated 
a special department to stimulate agents 
to hold their renewals. He said that 
another form of conservation consisted 
in putting the same time and energy 
which is used on smaller cases in get- 
ting larger applications and securing a 
settlement with the application in or- 
der to prevent having to do the work 
over again. 

Campaign of Canvassing 

He urged all agents to map out a 
campaign of canvassing and to inaugu- 
rate methods of getting prospects. He 
said that proper selection should be 
made of what seemed to be good physi- 
cal risks and people able to pay for pol- 
icies, before the canvass is started in 
order to eliminate as much waste effort 
as possible. 

He said that very little complaint 
came to the home office in regard to 
the Illinois Life agents misrepresent- 
ing policies; those that are received be- 
ing chiefly due to new agents who did 
not understand perfectly all the fea- 
tures of the policies. 

W. B. Davis Gives a Talk 


W. B. Davis, of Kansas City, in his 
talk on “Points to Consider in Selecting 
Agents,” said that above anything else, 
honest and competent men are required 
to get satisfactory results. He said that 
an agency needs men of diversified quali- 
fications. Some men are particularly 
fitted for country work and others for 
city work. In other words, he stated that 
each agent should be piece at work in 
the community to which he is best fitted. 
Some men, he said, are many-sided and 
can adapt themselves to any condition and 
any sort of people, but they are inclined 
to be roving, and usually do not turn out 





very well. He believes that the best re- 
sults are secured by having agents can- 
vass in small areas and thus carefully 
cultivate a territory. In this way they 
get acquainted with their policyholders 
and this more intimate touch results in 
the strengthening of the agents’ hold and 
he gets the confidence of the people. He 
believes that agents should be made to 
pay for their business and not be allowed 
to become indifferent in this regard. He 
said that the persons canvassed are im- 
pressed by the personal address of the 
agent and it counts for much. 

Mark B. Lockyer, head of the Philadel- 
phia agency, who was announced to speak 
was unable to be present owing to the ill- 
ness of his wife. 

Colonel James W. F. Hughes 

Colonel James W. F. Hughes, of Topeka, 
Kan., who is one of the picturesque char- 
acters in the Illinois Life organization, 
who is something of an orator and con- 
siderable of a wit, paid his respects to 
fraternal insurance in no uncertain terms 
as this is one of the formidable obstacles 
in his territory. 

E. C. arf, manager for eastern IIli- 
nois, in his talk, stated that an agent 
must work constantly; must feel that 
there is no luck in success but that hard 
work is essential to get results. He said 
that an agent must set his mind on 
what he is going to write and then go 
after it. 

J. C. Tumlin, of Atlanta, manager for 
Georgia, said in his agency he had never 
lost a man that had made good. He said 
that he endeavored to get high-class men 
and especially $100,000 men. He said that 
there must be mutual confidence in the 
relations between the general agent and 
subagent. The general agent must stand 
by his men if they are right through thick 
and thin. He said a general agent should 
write personal business himself in order 
to keep in touch with conditions so that 
if it is necessary, he can go into a field 
where an agent complains the business 
cannot be written, and show him that 
it can be if the effort is made in the 
proper way. He said that the men must 
be kept working all the time and not 
allowed to loaf around the office. 

A. C. Johnson’s Remarks 

A. C. Johnson, manager of Oklahoma, 
spoke of the preparation of the applica- 
tion blank and showed the necessity of 
filling out all information in order that 
the home office may have as complete 
knowledge of the risk as possible. Agents 
often do not see why it is necessary to 
comply with this request but Colonel 
Johnson showed how an application is 
turned down sometimes, because the in- 
formation is not complete and the medical 
department will take no chances. 

F. W. Weston, manager at Detroit, gave 
a number of valuable hints on the train- 
ing of agents and the securing of good 
men. 

O. H. Gabel, manager at Aurora, IIL, 
stated that in the country the helpers of 
an agent should be men who have a good 
reputation, are honest, and have the con- 
fidence of the community. People know 
that they will not introduce agents un- 
less the latter are known to be all right 
and represent a first class company. 

W. B. Merrick, of Springfield, Ill, sug- 
gested that an agent should arrange his 
canvass to be in certain territory at each 
period of the year when most of the sec- 
ond year renewals were coming around in 
that region in order to keep in touch with 
the policyholders. He said the second 
premium is a crucial one when agents 
need to devote some attention to policy- 
holders who are winding up their first 
year. He thinks that simpler policies 
will appeal more forcibly to the people. 

James C. Snow, the star writer in Chi- 
cago, told how he kept in touch with his 
policyholders and stated that he secures 
most of his prospects from those that he 
has insured. In this way these policy- 
holders become his friends and as he sees 





them frequently, they are not so liable to 


lapse. Many of them increase their lines 
from time to time. 


Mm. EB. Dark of Missouri 


M. E. Dark, of Springfield, Mo., took 
the position that an agent should keep 
in touch with his assured but not in a 
way that would bore them. He said that 
an agent’s position in his community was 
greatly strengthened when he did keep in 
close touch with his policyholders. 

. E. Fell, manager of north central 
Illinois, advised not to oversell their 
clients but to endeavor to fit the policy 
to the individual case. He said that 
agents should sell policies permanently. 
He told of many cases where agents in 
the country misrepresent in order to close 
the business, and especially those that 
came into a district from a distance. 
In this way, he said, country people have 
b apprehensive as to life insurance. 

W. T. Pursell, of Chicago, said that 
when agents ceased to believe that the 
life insurance business is the best busi- 
ness, they should retire from it. He ad- 
vised agents looking especially after the 
first renewal. He advocated faithfulness 
and loyalty to the company and took the 
position that it did not pay to carry the 
rate books of other companies. 

Secretary O. J. Arnold 

Secretary O. J. Arnold, of the company, 
told of the plan of conservation adopted 
by the Illinois Life, to reduce the lapse 
ratio, and at the close of his talk pre- 
sented prizes to five men who showed the 
highest percentage of renewals. The win- 
ners were: James C. Snow, of Chicago 
(78.88 percent); A. C. Johnston, of Okla- 
homa (78.65 percent); Fred W. Weston, of 
Detroit (75.30 percent); E. J. Hutchinson, 
of Champaign, Ill. (72.36 percent); George 
Ww — of Philadelphia (71.13 per- 
cent). 

Manager J. D. Cleveland at Chicago, in 
his talk, stated that he believed that the 
companies had gone too far in granting 
privileges and he believes that the loan 
provision should be considerably curtailed. 
In fact, he said he did not believe in pol- 
icy loans unless they were used to pay the 
premiums. 

Cc. F. Sippel, of northwestern Illinois 
said that he found that his greatest suc- 
cess rested in making as convincing can- 
vass as possible. 

J. W. Griggs, of Missouri, took the 
ground that if business comes too easy 
it is not appreciated and an agent will 
not make the effort he should to hold it. 
He stated that he fount that the endow- 
ment policy at age 65 meets most of the 
demands of the public. 

Cc. N. Brown’s Address 


Cc. N. Brown, of eastern Illinois, said 
that the mutual insurance plan was ideal 
in theory but does not work out justly 
in practice. He held that the policyhold- 
ers in a mutual company really do not 
control it and that the annual elections 
of mutual companies are farces. He 
called attention to the greater demand for 
nonparticipating insurance. He said that 
with the scientific tables, the companies 
now having their experience of so many 
years, there is no necessity for the over- 
charge to take care of contingencies. He 
says that first year dividends are not 
earned but the amount is taken from the 
older policyholders. 

Manager O. H. Augustine, of Peoria, 
stated that an agent should aim to sell 
insurance on the square and by so doing 
and rendering a real service, such a 
course will eventually bring him the most 
money. He said the agent should change 
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Franklin T. Betts, Pres. and Mgr. of Agencies 


R. T. Betts, Vice-Pres. and Supt. of Agents 


THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 


We want live men in Ohio, Indiana and Michigan. 
to start with a Live Young Company, write us at once. 


F. F. McGinnis, Secretary and Gen. Counsel 


If you are a live wire and want 
Good Contracts to live men. 











hig ideal from greed to altruism; 
selfishness to service. 

Burson, of Atlanta, Ga., said that 
men should have only actual guarantees 
and know what they are getting. 

L. H. Whiting, of Illinois, gave some 
excellent hints on the best method of get- 
ting prospects. 

G. W. Burney, of Georgia, closed the 
day’s program in a talk on “Getting an 
Interview.” 


Mrs. L. E. White’s Record 


Mrs. L. E. White, of Chicago, who is 
vice-president of the $100,000 Club, was 
given the office by virtue of having se- 
cured the largest number of applications 
in the year; she producing 150, largely 
due to country work. Other women 
agents present were Mrs. C. J. Williams, 
of Michigan; Mrs. L. M. Bryson, of Chi- 
cago; Mrs. L. E. Whiting, of Illinois; Mrs. 
Cc. F. Sippel, of Illinois. 

On Friday morning the agents were 
taken on an automobile trip up the north 
shore as far as Lake Forest and a stop 

taken for luncheon at Riverview 
Park. In the evening they were taken on 
a boat trip to witness the water carnival 
on the lake front. Saturday morning was 
spent at a reception at the new home 
office in the Otis building and in the after- 
noon a number went to the baseball game 
to see the “Cubs” play the “Giants,” and 
~ nnd spent their time in different diver- 
sions. 


from 


Banquet at the La Salle 

The banquet Thursday night at the La 
Salle hotel was a big success. The big 
Louis XVI room on the first floor was 
filled, and the menu was most elaborate. 
“Shop talk” wasn’t barred, but the talks 
were of a social rather than a business 
character. Vice-President R. W. Stevens 
was master of toasts. President J. W. 
Stevens’ reminisced of the early days of 
the company. All of the speakers were 
members of the Illinois Life organization. 
The members of the club had decided that 
they would rather listen to their own men 
than even the best of outsiders. Karl B. 
Korrady was accused of writing the songs 
which made up one of the most enjoyable 
features, although he wouldn’t acknowl- 
edge that he had. There were some very 
clever hits made, the words being set to 
popular tunes. 


List of Speakers 

T. W. Blackbvrn, secretary of the 
American Life Convention, who was pass- 
ing thtough Chicago on his’ way to attend 
the funeral of M. A. Woollen, president 
of the American Central Life, was pres- 
ent at the banquet. The speakers were 
President James W. Stevens, William L. 
Megary, Philadelphia, president $100,000 
Club; Albert P. Simmonds, Philadelphia, 


retiring president $100,000 Club; James 
Cc. Tumlin, manager of the Georgia 
agency; Thomas J. Henderson, agency 


manager for Michigan; William B. Davis, 
of W. B. Davis & Son, general agents 
fsouthwestern department Kansas City; 
Eugene C. Wharf, manager for eastern 
Illinois; James W. F. Hughes, manager 
of the eastern Kansas agency; Otto H. 
Augustine, general agent for central IIli- 
nois; Edward J. Hutchinson, district man- 
ager for eastern Illinois; John D. Cleve- 
land, manager of the Majestic agency in 
Chicago; Orman H. Gabel, manager of the 
corn belt agency at Aurora, and Millard 
— Fell, manager for north central IIli- 
nois. 





General Agent for Indiana 
Charles W. Bole has been appointed 
general agent for Indiana for the Fed- 
eral Life, with headquarters at Indian- 
apolis. Mr. Bole was formerly with 
the Federal, but for the past few years 
has been in the west. 





Presented With a Loving Cup 

The Federal Life men who were at- 
tending the agency convention at the 
home office last week “arrested” Presi- 
dént Isaac Miller Hamilton and charged 
him with being a mighty good chief 
executive. He was given a few words 
of warning by the spokesman, H. H. 
Bancroft of Jacksonville, Ill., and also 
a beautiful loving cup. 


nual meeting at the home office. 





FOREMOST CLUB MEETING 


LEADERS OF CLEVELAND LIFE 








First Annual Convention at the Home 
Office Will Be Held 
Sept. 6-7 





The Cleveland Life’s “Foremost 
Club,” consisting of the leading field 
men of that company, will hold its 
annual convention at the home office 
Sept. 6-7. The company has carefully 
organized a strong producing force 
and the live wires will get together for 
the first time. The program is: 

Friday, September Sixth 
Morning Session, 10:30 A. M. 

Reception of Foremost Club members 
and guests by officers and directors of 
the company at home office. 

Address of Welcome, President William 
H. Hunt. 

Response on behalf of members and 
guests, L. C. Ebeling, Wheeling, W. Va. 

Roll Call, 

Announcements. 

Inspection of home offices. 

Adjourn for luncheon at the Cleveland 
Chamber of Commerce. 

Afternoon Session, 2 P. M. 

Automobile trips through east side 
parks and boulevards. Automobiles will 
leave the Chamber of Commerce building 
at 2 o’clock sharp, returning to hotels at 


6 p. m. 

Lake ride at 8 p. m., on the Steamer 
Eastland, or theater party at the Hippo- 
drome, depending upon weather condi- 


tions, 
Saturday, September Seventh 
Morning Session 9:30 A. M. 
Business meeting. 
Salesmanship in life insurance. 
H. B. Burrows, Jr., Cleveland, O. 
Personal Initiative in Writing Business, 
has. E. Gleeson, home office agency sup- 
ervisor. 
How I Write My Business and Meet 
— 8S. J. Payne, Academy, W. 
a 


“Cleveland Life” Health and Accident 
Policies, J. C. Hanna, superintendent 
Health and Accident Department. 
Hints for Obtaining Prospects—General 
paeeenaren, led by E. J. Molloy, Marion, 
0. 
Adjourn for luncheon at 12 o’clock. 
Afternoon Session 2 P. M. 
Some New Ideas on Old Subjects, Capt. 
H. O. Feederle, Akron, Ohio. 
The Medical Department and the Field 
Force, Dr. H. C. Brainerd, medical direc- 


or. 

Possibilities of a Country Agency, M. 
V. Hanson, field supervisor. 

Arguments for Insurance—General Dis- 
= led by Darwin Crossman, Lima, 

0. 

Discussion of and Answers to Ques- 
tions, conducted by Secretary L. Q. Raw- 
son. 

A question box will be kept open 
throughout the session so that members 
may deposit inquiries therein at any time, 
which will be taken up and discussed 
during the Saturday afternoon session. 

Banquet at 6:30 p. m. tendered by Presi- 
dent Hunt to members and guests at the 
private dining rooms of the Cleveland 
Athletic Club. 





Peoples Life Meeting Held 

The agents of the Peoples Life of 
Frankfort, Ind., recently held their an- 
Claud 
Alleger of Marion, Ind., was awarded 
the prize for the largest amount of in- 
surance written during the year. The 
prize was a pair of diamond cuff links. 





Frank W. Carr, who formerly repre- 
sented the Manhattan Life as general 
agent at Philadelphia, is no longer con- 
nected with the company, and George L. 
Stimmel, agency director, is in Philadel- 
phia for the purpose of appointing a suc- 
cessor to Mr. Carr. 
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Citizens Union Life Insurance Co. 
1106 Engineers Building CLEVELAND, OHIO 
Chas. P. Wickham, Fr, President and General Manager 
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Mr. Agent: 


Get in touch with a live wire— 
a young company — and grow 
up with it. 

No. 11 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 

















OVER $2,000,000.00 INSURANCE IN FORCE 
WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 
ONE OF THE BEST PROPOSITIONS EVER OFFERED 


STOCK SALESMEN 


The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 


DEPARTMENT ORGANIZATION AND DEVELOPMENT 
Swetland Building CLEVELAND, OHIO 


A Penn Mutual Premium, less a Penn Mutuai 
Dividend 














a Penn Mutual Policy. 

Penn Mutual t Values, makes an Insur- M g W { d 
emeftea, we unsurpassed for ont tes cut aghane alla er all € 
ee of clmenbers geet 2 For an established branch 

office in a ent city 


of the Middle West. - 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On oe were reduced 
6 ee See full 83% reserve. 


The Fidelity Mutual Life 
INSURANCE COMPANY 
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Western Life Indemnity Company 


Gen. Geo. M. Moulton, President 
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J. L. Mitchell, Genl. Agency Manager 
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COMPANY LEADERS MEET 


HAVE ENTERTAINING PROGRAM 





United States Annuity & Life Men 
Make Midsummer Meeting a 
Joyous Event 





The midsummer meeting of the $100,- 
000 Club of the United States Annuity 
& Life, which was held in Chicago last 
week, was largely a social affair. The 
gathering was a reward to the agents 
who had written $50,000 of paid-for 
business during the first six months of 
the year, and the company aimed to 
furnish them with a treat in the way 
of entertainment rather than to load 
them up with “dope.” The annual 
meeting of the club is held in January. 

The one business session of the 
meeting was held Thursday afternoon, 
and was devoted wholly to talks by 
the agents on the problems of solicit- 
ing business and closing as found in 
their personal experiences. Another 
short business session was interjected 
into the program Saturday morning, at 
the request of the members. The dis- 
cussions were lead by J. T. Smith, the 
president of the $100,000 Club. 

Basford Principal Speaker 

The big Naval Pageant and Water 
Carnival could be seen from the win- 
dows of the company’s offices, which 
are on Michigan avenue, facing Lake 
Michigan, but Friday afternon the en- 
tire attention was given to the big 
event, and some very exciting races 
were seen. Friday night a banquet was 
given at the La Salle hotel. Commis- 
sioner O. S. Basford of South Dakota 
was the speaker of the evening, and he 
delivered a very interesting and effec- 
tive speech, on the subject “Insurance 
from the Side Lines.” He spoke of 
the insurance business in general, the 
immensity of the interests involved, 
and the character of the men in the 
business. He said when he came into 
office he had the idea that the business 
of transportation was the greatest in 
the country, until he investigated, when 
he found that one eastern company 
could buy the Northwestern railroad, 
stock, lock and barrel, and put it in 
one pocket, and the Chicago, Mil- 
waukee & St. Paul, and put it in the 
other pocket, and would then have 
$200,000,000 left over. He spoke of 
the requisites of insurance men and 
the influence of the character of the 
men engaged in the business and of 
the necessity for squareness and “horse 
hense.” 

W. B. Tscharner, a director of the com- 
pany, was toastmaster. President Henry 
A. Salzer spoke on “How it Feels to be 
President”; William T. Smith, secretary 
and manager of the company, told what 
he considered “The Satisfactory Agent.” 
H. G. R. Schwarzkopf, home office repre- 
sentative, gave a talk on “The Art of 
Closing,” and Dr. James H. Stowell, medi- 
cal director of the company told of “The 
Why of Rejections.” J, T. Smith, presi- 
dent of the $100,000 Club, eave his 
“Views From the Field,” and Vice-Presi- 


dent C. E. More spoke on “The Insur- 
ance Policy as a Contract.” 
Entertainment 

The entertainment began with a 


luncheon Thursday at the Auditorium 
hotel and in the evening the club went 
to see “The Charity Girl.” Friday’s 
luncheon was given at the Automobile 
Club and the members attended the water 
carnival in the afternoon. There was a 
banquet in the evening. Luncheon was 
served Saturday at the Illinois Athletic 
Club ,and in the afternoon a boat ride and 
automobile ride gave the visitors a view 
of Chicago. Dinner was served at the 
Bismarck garden, and in the evening the 
visitors enjoyed the thrills of Riverview 


park, 
Unique Contest 


At the business session T 
prize of a $50 check r ey v. 
Mozingo of Georgi 


en- 
couraging the smaller producers, b - 
ng each month a dol for each A 


writing he eseest 
volume of premiums — the mont Se 
n 


& the nearest 


leader’s premiums, and 50 reent 
agent writing the nearest o and Hy 


Experience is a Good Teacher 


The history of the life insurance business proves that the permanently successful agencies have NOT 
been built up on large first year commissions with salaries and advances against renewals. 


THEY HAVE BEEN BUILT ON 
Continuous and Non Forfeitable Renewals 


We are anxious to talk with men who already have records for successful work. To such we will give 


an Old Style General 


Agent’s Contract that zs a sure enough contract—one we cannot cancel 


arbitrarily. First look up the record of the LINCOLN LIFE. Then if you think the New York Insurance Press was right 


when it said “The Lincoln Life is in the 


ARTHUR F. HALL 
1st Vice-Pres. and Gen. Mgr. 


hands of men who know how,” write (confidentially if you desire) for our proposition. 


LG 


FORT WAYNE, INDIANA 


WALTER T. SHEPARD 
3rd Vice-Pres. and Mgr. Agencies 








ized Increased to $500,000.00. 
Nearby States. 





Opening New Territory 
Steadily Climbing Upward—Capital Author- 
Expanding into 


Strongly Intrenched at Home—Now Entering Neighboring States 
Renewals Absolutely Vested—Contracts Direct with Home Office 


The Columbus Mutual 
COLUMBUS, 
WRITES LIFE, 


Each State entered will be intensively culti- 
vated after the plan that has been successfully 
' followed in Home State. 


Life Insurance Company 
OHIO 


HEALTH & ACCIDENT 

















excess of one-half of the amount written 


by winner of the second prize. There 
was $134 in the pot. These checks were 
presented at the banquet. 
All Records Broken 

The company has so far this year 
greatly exceeded all previous records, and 
up to the time of the meeting had written 
$1,000,000 more than during the same 
period last year, so that the meeting could 
well be a time of rejoicing. To Aug. 15, 
the company had written $3,900,000. 
Eighteen men had qualified for the meet- 
ing, and all declared themselves as candi- 
dates for the $100,000 Club. 





MISREPRESENTATIONS EXPLAINED 


Following complaint to the Tennessee 
department from W. J. Webb, of May- 
field, Ky., who reported that insurance 
stock salesmen were promising that divi- 
dends on their stock would be sufficient 
to enable the purchaser to take up notes 
given in part payment for it, the Ten- 
nessee Life of Nashville, which was one 
of those referred to in the complaint, has 
issued a statement to the effect that such 
practices are not permitted by its repre- 
sentatives. It has discovered, however, 
that persons who have acquired some of 
its stock have attempted to resell at a 
higher figure, and in order to do so have 
made unfounded claims as to prospective 
earnings of the company. The insurance 
department of Tennessee is planning an 
investigation of the matter. 





AREANSAS ELECTION HELD 

At a meeting of the Arkansas Life Un- 
derwriters’ Association, the following offi- 
cers were reelected: 

President, Sid B. Redding; vice-presi- 
dents, W. E. Bilheimer and Joseph S. Ho- 
gan; secretary, Forrest N. Croxson; treas- 
H. W. Anderson; executive commit- 


tee, H. L. Remmel, A. C. Remmel, Harry 
M. Ramey, R. C. Bright and Howard H. 
Conley. 


Delegates to the National convention 
at Memphis were elected as follows: H. L. 
Remmel, W. E. Bilheimer, Forrest N. 
Croxson, R. C. Bright, S. H. Beaumont, 
J. A. Wood, Howard H. Conley, Sid B. 
Redding, A. C. Remmel, John D. Arnold, 
Harry M. Ramey, Joseph S. Hogan, C. C. 
gs H. W. Anderson, Gordon H. Camp- 
ell. 
The delegates were instructed to make 
an effort to secure the 1913 meeting of 
the organization for Little Rock or Hot 
Springs. An invitation will also be ex- 
tended by Atlantic City. There will be 
an interesting contest for the presidency. 
Bolling Sibley of Memphis, vice-president 
of the National body, and who has served 
as president of the Memphis association, 
is one of those most prominently men- 
tioned, and he has many personal friends 
in the Arkansas delegation. 


SOLD ASSETS FOR $15 

By order of court Commissioner P. A. Bal- 
lard, who was named recently as receiver 
of the Home Fraternity, a fraternal in- 
surance organization with headquarters in 
Oklahoma City, has disposed of the visible 
assets of the company, composed alto- 
gether of office fixtures, for $15. The 
total amount of claims outstanding 
against the organization has not been de- 
termined as yet. 





J. F. Habbe is still acting as state 
agent in Indiana of the Massachusetts 
Mutual Life, no successor having been yet 
appointed. Mr. be resigned several 
weeks ago in order to recuperate shattered 
health by a foreign trip. 


“IZZEHRS” war us 


Sell our T. O. Policy if you are out 
to succeed 


J. L. BABLER, Mgr. Agencies 
INTERNATIONAL LIFE 


REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 





St. Louis 








Illinois Bankers Life Association 


: Home Office, MONMOUTH, ILL. 


Gain in Cash Assets, 


@ Can use a few good men in Chicago 
1911, over 25 Per Cent. 


648 Insurance Exchange 


Great W estern Life Assurance Co. 


TERRE HAUTE, IND. 
Backed by the best in Indiana 


We are ready to receive applications for agencies 











Address, Agency Department o 
Odd Fellows Bldg. - - Indianapolis, Ind, 


CAN YOU 
Close business for local agents? 
IF YOU CAN 


we will make you a salary and commission contract for Indiana Territory 


HURRY UP 
and see ARTHUR O. MAIN, General Manager of Agencies 


The Commercial Life Insurance Company 
Indianapolis, Indiana 
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WHAT AGENTS RECEIVED 
SHOWN BY NEW YORK REPORT 





Compensation of Life Men in the Ohio 
Valley—Large Sums Are Paid 
by the Companies 





Figures from the New York report 
have been compiled showing the pay- 
ments made to general agents and oth- 
ers in the Ohio valley by life com- 
panies authorized in New York. In 
the case of general agents the large 
sums paid them usually cover the entire 
expenses of their agencies. Some of 
the payments in 1911 were as follows: 


AETNA 
F. C. Chapman & Co., Mevions. $ 26, aes 
ga Ford & Sons, Cincinnati. 30 "021 
W. Orr, Ft. Wayne, Ind....... 
Ez B. Williamson, Louisville, Ky.. 14,194 
COLUMBIAN NATIONAL 
H. W. and E. P. Gale, Columbus, 
CREO. 60.006 ca ceseccdvoereecceses 7,573 
CONNECTICUT MUTUAL 
Cc. Logan and H. T. Saunders, 

Cincinnati pen eercecchoesue esses 18,360 
L. L. Andergon, Louisville....... 8,824 
Cc. P. Greene, Indianapolis....... 517 
D, i. Caulkins, Cleveland........ 15,809 
J. 8. Allen, Nik orient 0.4 70 

JOHN HANCOCK 

J. C. Cambell, state agent, Colum- 

bus, Ohio, and 118 others in 

Ohio and West Virginia........ 83,256 

MASSACHUSETTS MUTUAL 
BE. > Mg Snyder, Cleveland......... 22,820 
KF Lichtenberg, Columbus..... 7,328 
J. w. Overturf, Columbus..... eee 5,624 
J. F. Habbe, Indianapolis es'eesdec 6,212 
W. L. McPheters, Louisville...... 15,823 
BE. A. Schafer, South Bend........ 5,166 
UITABLE 

J. G. Schmidlapp, Cincinnati, direc- 

DEP cdvcatsevscvcesescovese eeee 365 
F. P. Chapin, Toledo.........6... 36,166 
F. L. Jones, Indianapolis......... 6,000 
A. H. Hunt, Kokomo, Ind......... 13,642 
BE. W. Jung, Cincinnati....... aeee 6,903 
J. J. King, Mansfield, Ohio....... 5,869 
Elliott Marfield, Cincinnati....... 11,580 
M. A. Marks, Cleveland ecteseeccoe 13,545 
Herman Moss, Cleveland......... 8,964 
H. J. Powell, ‘Louisville edeenerece 39,414 
> 2B. Sweeney, Wheeling......... 39,252 
J. M. Sweeney, Wheeling...... 5,36 
Cc. W. P rutewiler: Indianapolis. . 5,451 
E. J. Twomey, South Bend...... 5,875 

GERMANIA 
A. M. McIntyre, Cleveland, Cashier 6,423 
HOME 
W. A. R. Bruehl & Son, Cincinnati 24,522 
H. B. Burrows, Jr., Cleveland... »493 
METROPOLITAN 
Clarence B. Wiles, Cincinnati..... 5,466 
Albert F. Sommer, Cincinnati..... 9,336 
Geo. W. Bordenhorn, Cleveland... $248 
Edwin T. Gale, Covington, Ky.... 8,156 
Wm. J. Becker, Cleveland........ 6.675 
Herbert D. Keefer, Dayton, Ohio. 6,344 
Samuel Hackathorn, Indianapolis 5,790 
Geo. C. Cook, Wheeling, W. Va.. 5,770 
A. J.. Gallagher, Toledo.......... 57 
. MUTUAL, N. Y. 
E. R. Ferguson, Cincinnati Seeecse 7,792 
BE. M. Post, Cleveland............ 16,991 
BE. C. Paine, Columbus, Ohio...... 7,748 
EB. A. Griffith, Columbus. Ohio... 5,820 
H. K. Merritt, Indianapolis...... 5,453 
James B. Williams, Louisville. 9,902 
W. A. Hamilton, Terre Haute, nd. 9,060 
J. M. Doherty, Terre Haute, Ind. 7,610 
MUTUAL BENEFIT 
L. D. Drewry & Co., Cincinnati... 127,020 
J. R. King, Indianapolis......... 21 
W. J. Cardwell, Lexington, Ky... 16,560 
W. W. Dennis & Co., Louisville... 67,532 
J. W. Elgin, Maysville TS eae ee 63,018 


ATIONAL LIFE 


om 


L. McKernan, Louisville....... 10,0380 
Imstead Bros. & Co., Cleveland 83,214 
NEW ENGLAND eUs Als 
Bruenger & Dunbar, Cincinnati. . 16,990 
H. F. McNutt, Cleveland.......... 37,510 
A. M. Weil & Bro., Evansville, Ind. 5,528 
W. L. Horne, Indianapolis bseeees 22,385 
Thomas & Kaye, Louisville...... 52,301 


NORTHWESTERN MUTUAL 


RN, CUO 5oc's 44 occwudocece 8.854 
M. W. and R. W. Mack, Cincinnati. 64,773 
W. L. Mack, South Bend......... 27,082 
J. M. Markham, Dayton, Ohio..... 20,874 
Cc. H. Parsons, "Toledo............ 9,562 
I. wr setanepetis wr Tr Tee es 46,165 
H. D. Rodman, Joulevitie, 74,691 
E. J. Stone. < Cleveland, Ohio...... 56,508 
a ag H. M. Taylor, Wheeling 
het 6%-sa6hale ee 64460040426 4 25,863 
J. O. Barber, ge namin Ind..... 145 
H. B. Hunt, Wayne, BOG ccce 7,293 
8. H. Marvin, cite Ohio. . 14,416 
T. N. Harder, Indianapolis, Ind. 8,846 
J. C. Trask’s Estate, Cleveland. . 15,836 
PENN MUTUAL 
W. O. Ferguson, Evansville, Ind. 7,362 
J. W. Iredell & Son, Cincinnati. . 46,229 
F. A. Kendall Son & Co., Cleveland 35,962 
W. H. Hall & Co., Toledo, ex-Gen. 
RR Ree ag ese eae eemapaeeay 6,075 
NEW YORK LIFE 
CH. ew Columbus, Ohio. 6,319 
E. Drebel, Cleveland. ......... » 8,979 
J. Dierkes, Cincinnati........ 7,198 





nies of TODA 


ccmmissions for the Agent. 


LIFE INSURANCE MEN—ATTENTION 


The “SMALL Life Insurance Companies of YESTERDAY” are the “BIG Life Insurance Compa- 
.’ The Big Life Insurance Men of TODAY are those who attached themselves to 

the Small Companies of YESTERDAY and grew with them. You have the same opportunity if 

you will attach yourself to the Agency Forces of the DETROIT LIFE. 


A year ago the Detroit Life had scarcely half a million of insurance written; today it has over 
Four Millions of insurance written. This rapid growth means prosperity for the Company and 


The future of the Detroit Life spells RAPID ADVANCEMENT for those 
who now connect themselves with the company. It will cost you nothing to find out what we can do for you. Send us your address. 


DETROIT LIFE INSURANCE COMPANY 


M. E. O'BRIEN, President 














REAL HELP FOR THE AGENT 


WE have just placed a contract for advertising that will reach one out of every 
three farmers in Ohio, the most prosperous State in the Union. 
will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bldg., TOLEDO, OHIO 


Direct leads 








J. H. Dierkes, Cincinnati........ 7,198 
P. W. Ditto, Cleveland........... 6,731 
B. Embich, Indianapolis ......... 8,156 
C. M. Parker, Cleveland, Assignee. 22,583 
L. B. Steiner, Cleveland.......-.. 0,261 
PROVIDENT LIFE & TRUST 
Yerger & Ellis, Cincinnati, Gen. 
BME 40000 sencbise ccccasccceves 26,861 
S. Saffold, Cleveland........... 18,728 
Cook & Chappell, Toledo......... »85 
D. W. Edwards, Indianapolis..... 14,157 
PRUDENTIAL 
N. O. Bacon, Charleston, W. Va2., nace 
Cc. 4 “Vaden, “Wheeling, w. Va., oes 
verlow & Lea, Louisville, Ky., 
AR I a rere 6,317 
. W. F Wwitson, Cleveland, Mgr..... 11,223 
B. Anderson & Son, Zanesville, 
* oie, i <i.ssambehesbe €65-9.06 6,568 
R. Irby, ‘Cincinnati, Mer.» occsece 5,480 
wv. Tate, Cincinnati, former 


w. en. Githens, Martin’s Ferry, 
Ohio, MGT. .cccccccccsscsccsces 
. B. Swartzbaugh, Cincinnati, 
DURE, . casesecccceseocecssceres 
J. Reid, Cincinnati, Supt......... 
E. H. Smith, Cleveland, Supt.... 
J. M. Mackintosh, Cleveland, Supt. 
A. Jeanes, Columbus, Ohio, Supt. 
G. cA R csi Chillicothe, Ohio, 
BUMe, cacccccscccvccccessestose 
Wm. Pruitail, Dayton, Ohio, Supt. 
Alfred Hill, Hamilton, Ohio, Supt. 
P. + Cox, Mansfield, Ohio, Supt.. 
. J. Stewart, Toledo, Supt...... 
' » Williams, Evansville, Ind. 
MR: Cobb es cnscccvecsecesecstore 
Theo. Deming, Indianapolis, Supt. 
J. H. Hughes, Indianapolis, Supt.. 
H. R. Kendall, =~ Ta eee 


SECURIT 
Wm. Boswell, Cincinnati ........ 
UNION CENTRAL 
Clark, Cincinnati, President. 
B sl Marshal 1, Cin’ti, Ist V.-P.. 
Paul B. Williams, Cin’ti, 2d V.-P. 
John D. Sage, Cincinnati, Secy.. 
Geo. = Williams, Cincinnati, Asst. 


Teer ee ee eee eee ee ee 


Sec 
Leu Breiling, Cincinnati, Treas. 


6,000 
R. F. Rust, Cin’ti, Asst. Treas. 3,250 
J. R. Clark,Jr., 2d Asst. Treas... 2,500 
E. E. Hardcastle, Cincinnati, Act. 5,500 


J. R. L. Carrington, Asst. Actuary. 


E. D. Haynes, Cincinnati, Auditor. 5,500 
Allan Waters, Supt. of Agents.. 9,500 
Cc. Hommeyer, Asst. Supt. of Agts. 1,833 
ag W. Davis, Cin’ti, Med. Dir. 10,000 


« Mublberg,’ Cin’ti, Asst. Med 
vas dea eee O66 bsaOES CR 06046 0 
Maxwell & Ramsey, Cin’ti, Counsel 
Maxwell & Ramsey, Cin’ ti, Counsel 25,714 
L. A. Ault, Cincinnati, Director. . 75 
Richard Dymond, Cincinnati, Dir. 325 
oe Murphy, Cincinnati, Dir. 
Cc. B. Wright, Cincinnati, Director. 1,525 
R. T. Baker, Dayton, Ohio, Gen’l 24.008 


ot UD 084060sbbn de mewehenecece 
. Carpenter, Cleveland, Gen’l asso 
s. as eeMcAfee, Toledo, Gen'l Agent. 24,800 





Cc. Eaton, 65 years “. state agent 
died 





of “ine. S cuaeg Central Life in Texas, 
recent] 











There Is Only One Thing Ails Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 


Oo F 








Ss A IN T ae ee a 


27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 














YOU Mr. Lite Insurance Man— 


ere 
, Are looking for better things, for op- 





portunities to increase your income. 

There is a demand for Moderate Priced 

Protection on the Reserve Fund Plan of 

the Merchant’s Life Association of Burlington, Ia. Hence: 
Many Prospects, Good Income. Good Contracts for 
Producers. Drop us a line. Let's talk it over. 





THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

Liberal contracts to the right men. Address I27=Q, 
care THE WESTERN UNDERWRITER. 
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ARE STILL AFTER POTTER 
ACTIVITY OF THE INSURGENTS 





Modern Woodmen Rebellious Element 
Object to Life Report of 
Illinois Superintendent 





Some of the insurgent members of 
the Modern Woodmen who are dis- 
satisfied with the action of the last 
head camp in increasing the rates of 
the society to a fairly adequate basis 
have broken out in a fresh place. 

They are now calling Governor 
Deneen’s attention to the fact that 
Superintendent Potter of Illinois in his 
life report for the current year calls 
the attention of the Governor to the 
necessity of the passage of the Mobile 
bill in Illinois if the fraternal societies 
doing business in the state are to bé 
placed on a permanent basis. In com- 
mon with his fellow supervising 
officials Superintendent Potter has 
always stood for the Mobile bill, which 
is now law, with some slight amend- 
ments, in sixteen states. 

Appeared Before the Governor 

The insurgent Woodmen who ap- 
peared before the Governor evidently 
think that the insurance superintendent 
should have no clearly defined ideas 
on insurance matters of any kind, 
especially if they relate to fraternal 
orders. It is understood that a sub- 
committee, consisting of two members, 
called upon the Governor, who said he 
would hear what they had to say, if 
they desired, at some future date when 
the insurance superintendent could be 
present. Up to this time, however, 
there has been no conference between 


ACTUARIES 


H W. BUTTOLPH 
. 








CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 


| § ecmaed F. CAMPBELL 


NSULTING 
CTUARY 


856 Peoples Gas Building 
Telephone Randolph 1530 
CHICAGO, ILL. 


Fux J. HAIGHT 
Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 
J H. NITCHIE - 
= ctuary 
1219 Association Building 


Telephone 19 S. La Salle St. 
Central 739 CHICAGO 


B,* NUESKE 


CONSULTING 
ACTUARY 


1116 First National Bank Building 
38 S. Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 
EORGE J. PORTER 


CONSULTING 
ACTUARY 


INSURANCE ACCOUNTANT 
(Ordinary and Industrial) 


2433 Glenwood Avenue 
TOLEDO, OHIO 


Jom F. ROCHE, F. A. S. 
Consulting 























the Governor, insurance superintendent 
and the committee of insurgents. 

‘What Superintendent Potter Said 

The statements of the insurance 
superintendent to which these Wood- 
men object is found in the superin- 
tendent’s message to the Governor, 
and is as follows: 


About 200 of these orders are doing 
business in Illinois today furnishing va- 
rious kinds of protection to our citizens. 
Over eighty are domestic societies. Most 
of the fraternal orders of the entire coun- 
try have membership in either the Na- 
tional Fraternal Congress or the Asso- 
ciated Fraternities of America, and by 
cooperation are promoting measures 
tending to place themselves on a higher 
and better basis. 

Agree on Mobile Bill 

For some years committees represent- 
ing each of the associations mentioned 
above have been cooperating with the 
fraternal committee of the National Con- 
vention of Insurance Commissioners in an 
effort to agree upon a uniform bill, plac- 
ing these societies on a permanent basis, 
which was to be introduced in the legis- 
latures of the various states. At Mobile, 
Ala., in 1910 these committees agreed upon 
a@ measure known as the Mobile bill, which 
has been enacted into law in some fifteen 
states. This measure was introduced in 
several other states, including Illinois, 
where it failed of largely owing 
to the opposition of some of the fraternal 
orders of this state having insufficient 


rates. 
Becommends the Measure 

The Mobile bill will be introduced again 
in various states at the coming session 
of the general assembly, and I earnestly 
recommend that it be enacted into law in 
Illinois, because of the t necessity for 
a@ measure of this kind, which is abso- 
lutely necessary if these fraternal bene- 
ficiary orders are to be of permanent value 
to their certificate holders. Not over 
twenty of the eighty fraternal orders 
domiciled in this state can obtain admis- 
sion to states in which they are not at 
present doing business, and which have 
passed the Mobile act, owing to the in- 
sufficiency of their rates. Such a con- 
dition as this ought to be remedied by 
the general assembly. 


Receiver Is Asked 

In a suit filed in the superior court, 
Indianapolis, a receiver is asked for the 
Gibraltar Life, by George H. Oburn, 
a stockholder. The chief charge is that 
W. J. Love acquired a controlling in- 
terest in the company “without paying 
for it,” and voted himself a salary of 
$6,000 a year and his son, Arthur E. 
Love, $100 a month as secretary-treas- 
urer. There will be a hearing on the 
petition Aug. 26. It is alleged that all 
the earnings of the company are used 
to pay salaries and office expenses. 








Baty Becomes Secretary 


James D. Baty, who has been treas- 
urer and assistant secretary of the 
Detroit Life since its organization a 
year and a half ago, has been elected 
secretary to succeed A. E. Fisher, re- 
signed. For the present, at least, Mr. 
Baty will combine the duties of his 
new office with those of the treasurer. 

The Detroit Life has been actively 
soliciting business for only about fif- 
teen months, and in that short time 
has placed $4,100,000 of written insur- 
ance on its books, according to the re- 
ports of the officers, submitted at the 
first annual meeting of the company, 
held last week. The business is directly 
under the supervision of President M. 
E. O’Brien. He takes great pride in 
the efficiency of the force he has 
gathered about him. 

The business cares of the annual 
meeting were lightened by a theater 
party, a luncheon at the Fellowcraft 
club at which President O’Brien was 
host, an automobile tour of the city 
and a grand banquet, the program of 
which was given in THe WESTERN 
UNbERWRITER last week. 


T. J. Henderson’s New Book 

T. J. Henderson, agency manager of 
the Illinois Life for Michigan, has 
jumped into the literary group in is- 
suing his new book “Life Insurance 
Salesmanship” published from the 
press of the Spectator of New York. 
He is a facile writer, and his analysis 
of salesmanship qualities and essen- 
tials is clear and logical. 








American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Com 
Established 1899. Bhicn 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 


For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 


FOUR STATES LIFE 


THE QUESTION OF THE DAY 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


m WE HAVE THEM ALL, 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
TEXARKANA, - . - ARK. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 


If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


MID-CONTINENT LIFE INSURANCE COMPANY 
MUSKOGEE, OKLAHOMA 


Ele Ge BAKER, Presidermt 


If an active Life Insurance Agent, your efforts should be associated with 


this Company. If not an active Agent, become one and see how it is 


to write business for the MID-CONTINENT. The MID-CONTINENT 
is licensed in Kansas, Arkansas and Oklahoma. The MID-CONTINENT 
wrote more business in its own State (Oklahoma) during 1911 than any 
other company. WRITE FOR AGENCY to 


FRANK K. KOHLER, Agency Director 


WANTED 4 Two large PERSONAL 
PRODUCERS in Illinoi 
AT ONCE mace 


Special arrangements will 
be made with those who 


ean deliver the goods. 
























































Address Peoria Life Insurance Company, Peoria, Ill 


HE GREAT NORTHERN LIFE 
INSURANCE COMPANY, cénrisyt 


WANTS AGENTS. All Stock and Policy Holders are live wires 
and boosters. Stock well scattered. Located in the very heart of the 
most prosperous country in the world, where money is easy and people 
want insurance. A most liberal contract to men with clean records. 


Write AT ONCE. 


THE GREAT NORTHERN LIFE INSURANCE COMPANY 
Room No. 17 Clifford Building, Grand Forks, N. D. 
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WAR AGAINST REBATING 
GENERAL AGENT iS ACCUSED 








Kansas Association to. Expel Member 
if Found Guilty—Lewis May 
Revoke License 





The first battle of a real war, the 
object of which is the elimination of the 
rebater and twister from the life insur- 
ance business in Kansas, will be fought 
out at a special meeting of the Kansas 
Association of Life Underwriters, pro- 
posed to be called in a week or ten 
days. At the time of the special meet- 
ing charges which it is asserted are 
conclusive will be presented against a 
prominent general agent of an old-es- 
tablished company, and if they are sub- 
stantiated the membership card of the 
agent in question will be asked for. 

The association does not propose to 
stop there. A committee will wait on 
Superintendent Ike S. Lewis of the 
Kansas insurance department, will pre- 
sent the charges and proof already pre- 
sented to the association, and will ask 
that the general agent’s license be re- 
voked. Lewis says he will revoke the 
license of any agent shown to be a re- 
bater, and the officers of the Kansas 
association are depending upon this 
promise in the proposed fight. 

Persistent Rebates 

It is a well known fact among in- 
surance men that there are a few per- 
sistent rebaters among the general 
agents of Kansas. Rebating has be- 
come a part of the profession of these 
men, and always is used, it is charged, 
when everything else fails to “land” a 
prospect. But that is not the only cause 
of grief. 

About two months ago a Topeka, 
Kan., business man wanted $50,000 in 
life insurance. The application for the 
entire amount was written by a gen- 
eral agent for one of the big compa- 
nies. A few days later the business 
man asked the privilege of giving half 
the amount to the general againt 
against whom charges will be preferred. 
In placing the $25,000 policy, it is 
charged that the commission was 
“thrown off” and the policy sold for 
“net.” 

Shortly afterward a prominent busi- 
ness man of Junction City, Kan., was 
written, and then cancelled his applica- 
tion because he was offered a policy at 
net. There are numerous other in- 
stances, it is asserted, and conclusive 
proof is promised at the special meet- 
ing, which may be called for Aug. 26. 

Stamp Out the Practice 

Kansas life men declare that they are 
in earnest in their attempt to stamp out 
the practice of rebating and twisting. 
The association has declared itself un- 
equivocally against the practice. Now 
it is believed they will be given an op- 
portunity to take the first action ever 
tried along that line. 

Rebating is not an offense against 
the law in Kansas. It does not even 
afford grounds upon which the license 
of an agent may be revoked, but inas- 
much as the Kansas superintendent has 
unqualified authority to revoke a li- 
cense, he has exercised his prerogative 
on several occasions, and he promises 
to do so again, no matter if the man 
implicated has a general agent’s com- 
mission, with a business valued at 
sundry thousands of dollars a year. 

Ask for New Law 

At the next session of the legisla- 
ture the association promises to ask 
for a law making rebating and twisting 
an offense against the state, with a 
view to protecting policyholders from 
unscrupulous agents. Also, it will give 
the state a chance to compel testimony 
at a public hearing before a court of 
competent jurisdiction. At present it 
is only voluntary evidence that can be 
used in the prosecution of the antire- 
bate fight. 

For the time being the name of the 
general agent against whom charges 





are to be preferred is being withheld. ; 


Officers and prominent members of the 
association, however, admit that the 
proposed meeting will be held for the 
purpose of hearing the charges, it hav- 
ing been planned not to hold a meeting 
until September otherwise. 


ARRANGING FOR CONVENTION 








Main Features of the Coming Meeting 
of the National Life Underwriters’ 
Association 





Arrangements are now being shaped 
up for the National Life Underwriters’ 
Association convention at Memphis 
Oct. 15-17. The headquarters will be 
at the Hotel Gayoso. The annual ban- 
quet will be Thursday evening. The 
local entertainment committee at Mem- 
phis has arranged for a reception and 
dance Tuesday evening, Oct 15. Wednes- 
day afternoon will be devoted to a bar- 
becue at Riverside Park, the trip being 
taken by boat. 

The convention speakers are Robert 
Lynn Cox, general manager of the Life 
Presidents’ Association; Edward A. 
Woods, manager of the Equitable at 
Pittsburgh, who will speak on “The 
Life Insurance Agent and the Future, 
His Requirements and Opportunities”; 
Dr. Oscar L. Dowling, president Lou- 
isiana State Board of Health on “Con- 
servation”; President Isaac Miller 
Hamilton of the Federal Life on “The 
Home Office and the Field Force.” 

The prize essays will be on “The 
Permanency of Life, Life Insurance 
and Life Insurance Work.” 

Charles Jerome Edwards is chairman 
of the committee on topics and will 
have charge of the five-minute discus- 
sions on the following topics: 

1. Prospects of the Right Kind and 
How to Secure Them. 

(a) The Value of a Systematic Supply 
of New Leads. 

(b) Conserving the Time and Ability 
of Soliciting Agents. 

(c) The General Agency Reference 
Bureau; the Route List; Old Policyhold- 
ers, and Introductions. 

2. Team Work and the “Reason.” 

(a) Why New Agents Should Practise 
the Plan. 

(b) How Old Agents Benefit Thereby. 

(c) Why the Most Successful Agents 
Do Team Work. 

3. The Value of a System for Steady 
Production. 

(a) The Necessity for Concentration on 
One Plan. 

(b) Consecutive Weekly Production. 

(c) How Steady Production Stimulates 
Agency Production. 

4. Standardizing the Agent. 

(a) Should Agents be Licensed for More 
Than One Company? 


(b) The Responsibility of the General — 
Agent in Safeguarding His Sub-Agents’ ! 


Interests. 

(c) What Is Brokerage Business? 

5. Best Methods of “Closing.” 

(a) Should the Agent Talk Company or 
the Policy—or Protection? 

(b) Writing Up on First Interviews 
with a Fair Possibility of Delivery vs. 
the “Follow Up” Plan and Closing with a 
Binding Receipt. 





Work Is Progressing 

The Provident Life Insurance Com- 
pany of Toledo, which began its or- 
ganization some months ago, expects 
to begin writing insurance by April 1 
of next year. George J. Porter, who 
was interested in the organization at 
the start, has retired from it but the 
‘work is going on under other hands. 





Greensboro Companies Merge 

The Jefferson Standard Life, the 
Greensboro Life and the Security Life 
& Annuity, all of Greensboro, N. C 
will shortly merge into one large com- 
pany, to be under a management prac- 
tically the same as the present man- 
agement of the Security Life & An- 
nuity. The boards of directors of the 
Jefferson Standard and the Security 
Life & Annuity have already adopted 
resolutions to merge the two companies 
and the Greensboro Life will be in- 
cluded later. President J. A. Brown, 


Medical Director Albert Anderson and’ 


Actuary G. W. Gamble of the Jefferson 
Standard have resigned and George A. 
Grimsley, secretary of the Security, and 
Dr. J. P. Turner, medical director, have 


R. AGENT:- 
ERIDIAN 


ERIDIAN 


Y TIP IS—BE A 


MAN—Write the 


ERIDIAN LIFE 


INDIANAPOLIS, 





INDIANA 











A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America 


Address §69-S, Care The Western Underwriter. 














ROLAND 0. LAMB, Pres. WALTON L. CROCKER, 3rd Vice-Pres, and Secy . 
Issues the most desirable form of Life, Endowment, Term and Installment 
Policies. Annual Dividends. Cash and Paid Up Values. 

The most liberal conditions od any policy in the market. 
e 


See our policies and terms befor elsewhere 
Excellent agency contracts await g men. 


J. ©. CAMPBELL 


State Agent for Ohio and West a 
Hartman Building, Columbus, 





@ Wisconsin ranks high as a 
wealth producing state. Yet 
there are fewer life companies 
operating in Wisconsin than in 
any Northern state. 


q Men who are doing moder- 
ately well elsewhere should be 
able to do vastly better in an 
almost unoccupied field. 


q Operating in Wisconsin only. 


nsurance 
Home Office, Madison, Wis. 





WILL BUY: 


U.S. Annuity & Life 

Am. Bankers Ins. Co. 

Am. Life of Illinois 

Central Life of Illinois 
National Fidelity & Casualty 


WILL SELL: 


Federal Life 
German Nat'l Life 
Midland Casualty 
Midland Operating 
Prudential Casualty 
Badger Casualty 
Cloverleaf Casualty 
No. Amer. Life 
Union Securities 
Michigan Com’! Ins. Co. 
Detroit Nat’l Fire 
Central Nat’l Fire 


DUDLEY A. TYNG & CO. 
Ground Floor, 29 S. La Salle Street 
CHICAGO 





National Life Insurance Company 


CHARTERED 1848 


MONTPELIER, VERMONT 


PURELY MUTUAL 


JOSEPH A. DE BOER, President 
OSMAN D. CLARK, Secretary 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsur- 
passed policy contracts and having the record of advancing 
dividend scales four times in the last four years, offers to the 


agent who knows and will act peculiar opportunities in field work. 


If interested, send for Company’s sixty-second annual report. 


Correspondence solicited. 


EDWARD D. FIELD, 
Superintendent of Agencies. 








Scranton Life 








NEW POLICIES 


NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


SCRANTON, PENNA. 


Insurance Co. 
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been elected president and medical di- 
rector, respectively, of the Jefferson 
Standard. The merger will be arranged 
by a committee from each company and 
will be put through as soon as the de- 
tails can be arranged. 


WARNS AGAINST BIG PROMISES 


Superintendent Moore of Ohio Deals 
with Promotion Schemes in Annual 
Life Report 


In his comment accompanying the 
annual life report of the Ohio depart- 
ment Superintendent E. H. Moore rec- 
ommends the passage of legislation to 
provide supervision over promotion 
companies and also over insurance com- 
panies before they are licensed, as well 
as after. He describes the methods 
used by get-rich-quick schemers and 
warns the public against promises of 
immediate and large returns. His com- 
ment is as follows: 


In the past few years the business of 
promoting new insurance companies has 
become a fruitful field for promotors, with 
consciences not working overtime, to ex- 
ploit, not to say defraud, unwary and 
guileless investors. 

A method that seems to meet with great 
approval as a vehicle for transporting coin 
from the pockets of the investor to that 
of the promoter is to organize an insur- 
ance company with a securities company 
as a Siamese twin. The latter concern 
then proceeds to sell the stock of the 
insurance company at two and one-half, 
three, or even four times its par value. 

Having properly milked the proceeds 
for promotion expenses and profits to the 
tune of 25 or 30 percent of the gross re- 
ceipts from the sale of stock, the residue 
is turned into the coffers of the insurance 
company which then comes to this de- 
partment for admission. 

This, however, is only one method of 
exploiting innocent and credulous inves- 
tors. There are others regarded with al- 
most equal favor by the “J. Rufus Wal- 
lingfords” of insurance finance, and which 
appear to be equally efficacious as coin- 
extractors. 

In short, the securities company and 
the highly advertised, but nonadmitted, 
paper insurance company appear to have 
taken the place formerly occupied by the 
paper gold mine in the field of get-rich- 
quick schemes. 

The investor should understand that in- 
vestments in an insurance company fur- 
nish no short cut to wealth any more 
than any other class of legitimate invest- 
ments. 

It would seem that the ordinary citizen 
who spends a week investigating if he 
be buying a horse, a farm, or a city lot, 
would not need to be protected by legis- 
lation to prevent him from paying three 
or four times par for stock in a securi- 
ties company or an insurance company 
that not only has not written a dollar’s 
worth of insurance, but has not even been 
admitted to do business, yet the experi- 
ence of the past few years demonstrates 
the necessity for such legislation. 

The smooth-tongued insurance stock 
salesman is abroad in the land and legis- 
lation to regulate and prescribe the terms 
and conditions under which sales of stock 
can be made in insurance companies, both 
before and after admission, it seems to 
me, is imperatively demanded. 

I desire to add that nothing that I 
have said herein is intended as a reflec- 
tion upon any company honestly organ- 
ized for the purpose of doing business as 
an insurance company and not primarily 
as a scheme to benefit its promoters, who, 
having gotten their “slice,” seek fresh 
fields and pastures new, leaving the stock- 
holders to “hold the bag.” 

Still less is it intended as a reflection 
upon any conservatively managed exist- 
ing bona fide small insurance company 
which, finding its capital too small in 
comparison with its overhead expense, 
Seeks to increase its capital that it may 
properly enlarge its business; and for this 
purpose selling its stock at not more than 
its real value in money, as shown by its 
assets, with a reasonable allowance for 
good will, turns into its treasury the en- 
tire proceeds of such sale, less, perhaps, 
@ small selling commission. 

Insurance companies afford a legitimate 
and attractive investment for those who 
can afford to take the chance that in- 
evitably attaches to this, as to almost 
every other class of investments, and who 
have the patience to wait a considerable 
time for returns; but when men go out 
Selling insurance stock with promises of 
almost immediate returns of 10, or any 
other, percent upon the investment, the 
public should understand that the sales- 
men are conspicuous members of the An- 
anias club. 

The success of an ordinary insurance 
company properly and conservatively man- 
aged is ordinarily of slow growth. It is 
a long and uphill pull before it passes 
over the crest and reaches the point where 
it can offer large, or even considerable, 

returns to investors. 





Western Life Companies 





Report of Their Activities and 
hasniieesilinaaeaie 











Reserve Loan Life—The company is en- 
joying one of the best years in its his- 
tory. Its gain in insurance in force this 
year up to Aug. 1, $1,978,404 and it now 
has $23,000,000 of insurance in force. It 
is strengthening its agency forces in the 
central west. 


International Industrial Life, Indian- 
apolis—The company’s capital of $100,000 
is being sold at $15 a share, par value 
$10. A number of men are engaged in 
placing the stock. The company will take 
over the Greenfield Mutual, an industrial 
company, of Greenfield, Ind. 


Majestic Life, Indianapolis—The com- 
pany is making fine progress under the 
present management, which has been in 
control less than four months. Its new 
business in July was $100,000. 

President James M. Crume and Vice- 
President U. W. Downey are practical life 
insurance men and nearly all the business 
written since they took hold, has been 
on the full reserve basis with very little 
preliminary term business. Considerable 
of the old high pressure business written 
by the former management lapsed but is 
being put back. It is not the intention 
of the management to enter other states 
until Indiana is thoroughly organized. 

* 


Surety Fund Life, Minneapolis—Business 
issued for first seven months of 1912 
shows an increase over same period of 
1911 of $1,150,000. July produced the 
largest business of any month in the 
history of the company, new applications 
having been received for over $1,100,000. 


Dakota Mutual Life, Watertown, Ss. D.— 
This company has just completed a con- 
tract with Dudley & Spain for central 
North Dakota with offices probably at Bis- 
marck. Prospects for the last six months 
of the year are probably brighter than 
any previous period in the history of the 
northwestern states. 


* . 

Central States Life, Ind.—It has re- 
cently contracted with some good pro- 
ducers and excellent returns are coming 
in, chiefly $1,000 policies. Vice-President 
Brown inaugurated the system of alloting 
the agents a certain number of calls a 
day. This has been attended with good 
results. The company is very particular 
as to the class of agents it employs. 
It has no intention of entering other 
states, confining itself to its home state. 

* * * 

Central Life, Ottawa, Ill.—It expects to 
be in its new home office building by 
Jan. 1. This year promises to show the 
largest gains in the history of the com- 
pany. The first six months of the year 
show a gain in insurance in force of 
$1,037,000, the total being $7,327,000; ad- 
mitted assets, June 30, were $485,222, a 
gain of $34,443; policyholders reserve, 
$339,536, a gain of $51,763. 

* * * 

Parmers & Bankers, Wichita—The busi- 
ness of the company is keeping up in an 
increasing volume each month. The good 
crops which the state of Kansas has had 
this year, have made the writing of life 
insurance a comparatively easy matter. 
The company has been very much favored 
in the sequence of its first two years. 
Starting as it did in a bad year, the busi- 
ness which was written was hard to se- 
cure, but a good volume of almost $2,000,- 
000 was, nevertheless, put on the books. 

Following the bad year came the best 
year Kansas has ever had, and renewal 
premiums naturally have been very easy 
to collect. The lapse ratio of the com- 
pany thus far on last year’s business, does 
not amount to 15 per cent. 

During the month of July, which is a 
bad month in Kansas, on account of the 
fact that all the farmers are busy har- 
vesting, the company, nevertheless, se- 
cured $290,000 of business. During August, 
up to the 14th, the total of $173,000 had 
been secured, and August bids fair to 
reach the $400,000 mark for production. 








ERMAN ey 
ROTECTION 


Pension Mutual Life Insurance Co. 


Pension Life Bidg. 
1901 Fifth Ave. 


PITTSBURGH, PA. 





At this time the company has almost 
$5,000,000 of business in force, and the 
officers expect to close the year with 
almost, it not over, $6,000,000 of business 
in force. 

The agency force is being built up 
every day. The company now has almost 
100 active men working all the time in 
the state of Kansas. 

- 7 * 


Great Northern Life, Wausau, Wis.— 
The company has deposited $100,000 in 
securities with the Wisconsin department, 
preparatory to entering other states, which 
the Great Northern intends to do. The 
securities have been approved by Com- 
missioner H. L. Ekern. 


Life Insurance Case 

In Aetna Life v. Outlaw (194 Fed. 
862) the opinion of the Circuit Court 
of Appeals, Fourth Circuit, states that 
in an action on a life policy, which pro- 
vided that statements by insured 
should be deemed representations, and 
not warranties, in the absence of fraud, 
it was not error to instruct that, in the 
absence of fraud, no false statement as 
to an immaterial matter, or not consti- 
tuting an inducement of the contract, 
would be a defense, and that represen- 
tations through mistake would not 
avoid the policy, unless made with a 





fraudulent purpose; insurer not being 
entitled to an instruction that a mis- 
statement or misrepresentation in a 
material matter would avoid the policy, 
although such misstatement may have 
been honestly made. 


Rich One on the Agent 

A well-known life agent of Detroit, 
whose name cannot be mentioned be- 
cause of the circumstances of the case, 
not long ago made of himself an ex- 
ample from which all other insurance 
men of Michigan can learn something 
and probably those of other states also. 

The agent learned that a certain 
party was in the market for some in- 
surance and went after him. He found 
that the party was about as hard to 
sell as any he ever had tackled, but 
finally brought him to terms. But by 
the time he took the policy to him 
for delivery the man had changed his 
mind again and refused to accept it. 

That meant a lot of hard work gone 
to the bow-wows and the agent, after 
trying in vain to win the man over 
again, finally offered to give him a cash 
rebate of 20 percent and take his note 





“HAIL COLUMBIA” 


BANKING AND INSURANCE COMBINED 





THE COLUMBIA LIFE INSURANCE COMPANY 


has some of the finest contracts in the Life and Health and Accident Departments which can be sold at sight ever offered te agents. 
The 20-Payment Life 4% compound interest coupon policy is the most attractive and salable 
licy of its kind on the market. he premium rates are lower than the rates charged by leading 
Sate companies for the regular 20-Payment Life ae. 

The Company gives 4% compound discount on all premiums paid in advance, except the pre- 
miums actually due, and pays 4% compound interest on the coupons which remain with the Com- 
pany. An increasing reduction of premium is guaranteed each year by 19 coupons, the values of 
these coupons beginning with 11% of the premium and increasing 4% of the premium each year, 
so that the 19th coupon is 20% of the premium. Any one of these ous is good for its face 
value any time after its duedate, if the policy is in force by payment of all premiums, and coupons 
so retained may be applied to shorten the premium paying period or to purchase additional insur- 
ance. This Company also writes attractive Health p= 4 Accident policies. 


Agents wanted in Ohio, Kentucky, Indiana and Georgia 


Managers and Local si 
THE COLUMBIA LIFE INSURANCE COMPANY, Cincinnati, Ohio, ‘x6. cxoss, rresisest 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


A COMBINATIO 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 





Otto Schenk, President 





HARD TO 
BEAT 


An old line stock company desires the services of THREE SPECIAL TRAVELING 
AGENTS on salary and commission to appoint agents on all lines. 


A home for life to the man who loves success and prosperity. Give references, which 
will be held strictly confidential. Territory:—Ohio, Michigan, Wisconsin, Indiana 
Pennsylvania. Address 52-D, care The Western Underwriter. 


D. P. CAMPBELL JOHN W. DRAGOO 
President Secretary 





WESTERN RESERVE LIFE 
INSURANCE COMPANY 


MUNCIE, INDIANA 











WANTED: An Agency Manager for Western 








Indiana. This will interest you. 
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for the full amount of the premium. 
This proposition was accepted, the 
agent giving the applicant an immedi- 
ately cashable check for 20 per cent of 
the premium. 

hen the note matured the agent 
had to pay that also, for the amiable 
insured individual had changed his 
mind again. The agent thus was shy 
the amount of the premium and 20 per- 
cent added, to say nothing of his ex- 
pected commission, and he had no re- 
dress, for if he sued the man who 
bilked him he would convict himself 
of violating the law which forbids re- 
bating. 


PUT UP OPPOSITION TICKET 


Directors for Security Mutual Life Are 
Nominated by Insurgent Policy- 
holders of Company 





The insurgents in the Security Mu- 
tual Life of New York have gotten up 
an opposition ticket and have nom- 
inated candidates for directors, which 
have to be certified to by Sept. 1. The 
company then has to send out the 
ticket to policyholders. The chief 
seats of the opposition are Chicago and 
Cincinnati. In the former city C. A. 
Powers, former general agent, is lead- 
ing the rebellion while at Cincinnati 
former Manager William Boswell is 
directing the campaign. The opposi- 
tion ticket is in favor of electing 
Charles M. Turner as president of the 
company, a position he formerly held. 
The candidates on the opposition ticket 
for directors are: Walter E. Gregory, 
Dansville, N. Y.; J. B. Hadsell and H. 
I. Protzman, Binghamton, N. Y.; C. A. 
Powers and Charles M. Turner, of 
Chicago; George B. Watts and Robert 
G. McMeekin, of New York City; John 
R. Kinsley, of Cincinnati, and Albert S. 
Smith, of Philadelphia. 


Suit for damages in the sum of $500,000 
was filed in the common pleas court 
this week at Cincinnati by the Security 
Mutual Life against William Boswell, 
its former manager there. 

The company alleges Mr. Boswell, C. M. 
Turner and Clarence A. Powers of Chicago 
and others unknown at this time to the 
plaintiff “have conspired to destroy or 
hamper the insurance company,” with a 
view to gaining control and reelection of 
Charles M. Turner president. It also al- 
leges that they are seeking to have nine 
men elected directors of the company with 
the purpose of having these directors 
choose Mr. Turner as president. 


Central Life Men Meet 

The Central Life Agency Association 
of Minnesota, composed of the agents 
of the Central Life of Iowa under 
State Manager J. F. Branton of Will- 
mar, Minn., held its second annual con- 
vention at Willmar, Aug. 14-15. The 
program was: 

Wednesday, August 14, 1912—2 p. m., 
Reception at State Office. 2:30, Address of 
Welcome, Mayor E. C. Wellin; Response, 
A. Bakke, President; Address, President 
Peak; Fraternal and Assessment Insur- 
ance, BE. F. Westrum; The Bright Side of 
Life Insurance, J. H. Halvorson; District 
Manager Without Troubles, M. W. Con- 
verse: Question Box. 6 p. m., Banquet 
for Members and Their Ladies. 8:30, Re- 
ception for President Peak and Secretary 
Fiverett at the Commercial Club. Ad- 
dresses: President Peak, Secretary Everett 
and Members of the Club. 

Thursday, August 15—9 a. m., Meeting 
at State Office; Conditions and Prospects 
in My Territory, All Agents; Election of 
Officers. 12 noon, Auto Trip Around City 
and to Green Lake; Lunch—Hotel Teepee- 
tonka; Launch Trip on Lake. 7:30, Ban- 
quet—Hotel Interlachen. 








Opens Western Department 

The International Life of St. Louis 
has opened a western department af 
Denver, Colo., which includes Colo- 
rado, Wyoming, Idaho, Utah and New 
Mexico, with W. E. Jones as general 
agent in charge. Mr. Jones was for- 
merly agent in Wyoming. 

The International Life announces 
that September 26-28 are the days for 
holding the company’s $100,000 Club 
meeting. The meeting will be held at 
St. Louis. The 1911 membership was 


48 and it is expected that the member- 





ship for 1912 will be 75, or an increase 
of 50 percent. 


LADIES ARE NOT NEGLECTED 
Program of Entertainment for Ameri- 


can Life Convention Completed 
at Meeting of Committee 











The program of entertainment for 
the annual meeting of the American 
Life Convention was completed at the 
meeting of the Chicago local com- 
mittee held Tuesday at the La Salle 
hotel. Wednesday afternoon the ladies 
of the convention will be entertained 
by the ladies of the Illinois companies 
at a matinee and Thursday there will 
be a luncheon at Marshall Field & 
Co.’s store. There will be a seventy- 
five mile automobile trip beginning at 
2 o’clock Friday afternoon about Chi- 
cago parks and boulevards, and Friday 
evening the big banquet will be given 
in the Louis XVI room of the La Salle 
hotel. Isaac Miller Hamilton, presi- 
dent of the Federal Life, will be toast- 
master at the banquet. The speakers 
will be Charles G. Dawes, president of 
the Central Trust Company, of Chi- 
cago; Fred W. Potter, superintendent 
of insurance of Illinois; O. B. Ryon, 
manager of the publicity bureau of the 
Western Union; and C. J. Doyle, secre- 
tary of state of Illinois. P. D. 
Gold, the outgoing president of the 
convention, and the incoming presi- 
dent, will also spea 

At the luncheon Tuesday there were 
present Messrs. Stevens of the IIli- 
nois Life, Lay of the National Life, U. 

A., ing of the Security Life of 
America, Burnham of the American 
Life, MacArthur of the National, U. S. 
A., Timme of the Continental Assur- 
ance, Spicer of the American Bankers, 
Kent of the North American, Judge 
Johnson of the Central Life, Arnold of 
the Illinois Life, Abels of the Franklin 
Life, May of the Peoria Life, Hamil- 
ton of the Federal, Rauch of the Ger- 
man National, and W. T. Smith of the 
United States Annuity & Life. 

The next and final meeting will be 
held Friday, Aug. 30. 





Kansas Committees Appointed. 

Appointments of committees of the 
Kansas Association of Life Underwrit- 
ers have been announced by H. O 
Garvey, president of the association, 
who was elected at a recent meeting. 
The committees for the ensuing year 
will consist of the following: 


Membership—S. E. Barber, Aetna, chair- 
man; C. S. Sutton, National of Vt.; H. M. 
Leonard, Home of Topeka; J. H. Todd, 
Penn Mutual, and E. W. Smelser, Pacific 
Mutual, 

Finance—E. D. Clithero, Home of New 
York, chairman; George Godfrey Moore, 
Germania, and Elon §8. Clark, Mutual of 
New York. 

Press and publicity—Frank B. Parker, 
Connecticut Mutual, chairman; S. E. Bar- 
ber and George Godfrey Moore. 

Entertainment — Charles A. Moore, 
Equitable of New York, chairman; E. H. 
Lupton, Bank Savings National of Topeka, 
and Bruce Griffith, Aetna. 

Conference—Edward W. Thompson, Na- 
tional of Vt., chairman; 8S. E. Barber and 
Frank B. Parker. 

Executive committee—Officers of the as- 
sociation and elective additional members, 
as follows: President, H. . Garvey, 
Massachusetts Mutual; Vice-President J. 
C. Allison, Mutual of New York; Treas- 
urer John T. Moss, Massachusetts Mu- 
tual; Charles A. Moore, Equitable of New 
York, and S. E. Barber, Aetna. 


New York May Write Accident 

The New York Life is permitted to 
write personal accident and health in- 
surance under a new charter that has 
just been approved by Attorney-Gen- 
eral Carmody and Superintendent Em- 
met of New York. The new charter 
is much broader than the old one and 
is practically a new instrument. 





Royal _Life Appointing Agents 

Albert Bostelmann, a former resi- 
dent, who now is an executive officer 
of the Royal Life Insurance Com- 
pany of Chicago, is visiting La Salle 
and vicinity, appointing medical ex- 
aminers and gents for the company. 

The Royal proposes to write both 


ordinary and industrial life insurance 
and will have a district office with 
superintendents, assistant superintend- 
ents and agents in La Salle county. 

Dr. Dicus of Streator is associate 
medical director of the company.—La 
Salle, Ill., Post. 


by the meteoric Alfred Clover of Chi- 
cago. Life men were not aware that 
it was far enough along in its organi- 
zation to appoint agents. 





ISSUES AN INTERESTING RIDER 


Ohio National Life to Reduce Its 
Rates Whenever Its Experi- 
ence Justifies It 


The Ohio National Life, although a 
stock company issuing nonparticipat- 
ing insurance, has issued an interesting 
rider which it will attach to its policies 
from time to time in the future and 








The Royal Life is being organized | 


MICHIGAN 


STATE LIFE 


DETROIT 


Frederic Apps, President 


WE WANT ONE SPECIAL 
MAN in 


OHIO 
and ONE in 
DETROIT, MICHIGAN 


ADDRESS 


HOWARD C. WADE 


Superintendent of Agencies 
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HAMMOND, 3 


Casualty Company 


If you are a live one you can sell Life Insurance for a Company 
whose policy contracts are up to the minute, Write for terms. 
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Lexington Life 4 LEGAL RESERVE Co. 


Insurance Co Good Territory and Good 
INDIANA Contracts to Good Agents. 














CAPITAL, $100,000.00 





H. THOS. HEAD, Pres. 


YOU MAY BE 


Satisfied to go on where 

ou are not in touch with 

ture will begin when you write for information. 
PUBLIC SAVINGS INSURANCE CO., OF AMERICA 


HOME OFFICE: Indianapolis, Ind. 


ou are, but that is because 
blic Savings progress. Your 








H. G. AUSTIN, President. 
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Old Colony Life 


Insurance Company 


OFFERS 


A Very ial Proposition to Some Live Producin 
am Charge of Some Unusually Good To 


ritory in Illinois and Wisconsin. A Chance to Advance. 


Address: SILVESTER SCHIELE 
First Vice-President and Director of Agencies, Home Office 


Old Colony Bidg., Chicago 
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GERMAN AMERICAN LIFE 
,s INSURANCE COMPANY iowa 


This is an old line legal reserve company organized under 

rior Iowa deposit law. It has just gotten outa set 
ern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. 


Address 


CHARLES BLANKE, Secretary, Burlington, Iowa 











The Provident Life and Trust Company 
OF PHILADELPHIA 


Insurance in Force (Paid-for Basis).................. 
Assets (market value December $1, 1911)............ 
Contingency Reserve (Including Capital Stock $1,000,000) ............ 


The new endowment policy of the Provident may be conv 
joint monthly income as long as either insured or 


Jj. Thomas Moore, Manager of Insurance Department 





d at maturity into a 
beneficiary shall live. 
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which its officers contend will make 
the Ohio National practically a mutual 
company. The rider provides that the 
company may reduce its premiums 
whenever it sees fit and that this reduc- 
tion when once made will be perma- 
nent. The plan is to reduce the pre- 
miums whenever the experience of the 
company shows that the cost of the 
insurance is less than the amount pro- 
vided for in the policy. Premium re- 
duction plans have been instituted 
heretofore by the Metropolitan and 
Prudential on their industrial policies, 
but the plan so far as known has not 
been applied to regular nonparticipat- 
ing insurance. 
PAYMENT OF PREMIUMS. 

This insurance is in consideration of the 
application therefor and of the payment, 
in advance, of the annual Premium of 
SabE co vH0e vp 6000080000 ¢anedees bee Dollars 


OE. 6%)» iweoessiovsceewn Cents. The annual 
Premium must be paid during each and 
every year On the......ccccccsecs day of 
NT Peer eS eT ee ) MEER ss ok ewese 


full Premiums have been paid, or until 
the prior death of the Insured. In lieu 
of the annual Premium, payments may be 
made semi-annually, in advance in the 


a Pr Serre ere Dol- 
Pear Cents, or quarter- 
annually, in advance, in the sum of 


eT ee Pree ees Dollars and 


The rates for this insurance set forth 
in the foregoing paragraph can never be 
increased. The Company may, however, 
reduce such rates whenever, and as often 
as, its experience may safely justify re- 
ductions. Such reductions, once made, 
shall be permanent. 





NEW EQUITABLE BUILDING 

All arrangements have been made for 
the erection of a new Equitable building 
on the site of the old structure in New 
York City. The Equitable Life has dis- 
posed of the land to a building company 
headed by Gen. T. Coleman du Pont of 
Wilmington, Del., for $13,500,000, about 
the amount at which the old home office 
property was carried in the statement of 
the Equitable. Frank M. Andrews, an 
architect, and L. J. Horowitz, president 
of the Thompson-Starrett Company, build- 
ers, are interested in the ek com- 
pany and plans have been made for the 
largest office building in the world. Ernest 
Graham, architect of the Insurance Ex- 
change of Chicago, is consulting architect. 
The structure is to occupy the entire 
square bounded by Broadway, Cedar, Nas- 
sau and Pine streets and will be thirty- 
six stories high. Arcades will run through 
both ways. .The ground and first floors 
will be occupied by shops, the second by 
banks and above by offices. The Equitable 
will occupy several floors. It and other 
tenants having floors will have private 
elevators in addition to the regular lifts. 
The transfer of the property from the 
Equitable to the building corporaton is 
said to have been the largest real estate 
ee ever consummated in New 

ork. 





Kansas 

Bankers, Ia.—C. A. Early, Holton; C. I. Grif- 
fith, Norton. 

Ba nkers, Neb.—F. P. Richardson, Belleville. 

nk Sav. Natl.—R. C. Galbraith, Stockton; 

J. H. Little, LaCrosse. 

Capitol, Colo.—W. E. Hillstead, Hoxie. 

Hartford—G. F. Hoffman, Abilene. 

Mass. Mutual—E. K. Metzdorf, Topeka. 

Mut. -Benefit—W. M. McDill, tonne City; B 
Millington, Girard. 

New York—S. A. Griggs, Hutchinson; J. M. 
Newton, Delphos. 

N. W. Mutual—T. R. Johns, Chanute. 

Pacific Mut.—C. M. Davis, Wichita. 

Royal Union—B. J. Hammond, Wichita. 

Travel - Harper, Independence; 
Thomas Mahoney, Leavenworth. 

Ill. Bankers—L. A. Wheatley, Topeka; E. N. 
Hamacher, Walnut. 


Amer. Cent.—W. H. Angel, Dennison; C. H. 
Moses, Gratis. 

Bankers, Neb.—J. H. Elbright, New Philadel- 
phia; W. M. Wickham, Prairie Depot. 

Conn. Mut—R. W. Lindsey, Cambridge; Jones, 
Montgomery & Hass, Cincinnati; W. T. Wood, 
Marysville. 

Cont. Assur.—Wilfiam Williams, Xenia. 

1, “amaeie N. Y.—C. C. Bowyer, Paulding; N. 

ibbart, Marion. 

2% uitable, la—J. A. W. Prout, Cleveland; C. 

aines, "Alliance. 

ae J. Krantz, Norwood. 

ass. Mutual—W. B. Jones, Youngstown. 

Mich. pea. A. De Long, Lima. 

F. A. Freese, Da: oud F. B. Cox, Zanesville; 
W. S. Riker, Bar 

Mut. Benefit—T. i. Geer Co., Cleveland; 

Otis Brags. an, 
Mutual Ww. ioe Cleveland; 
Frances W. Lee, , eR Mrs. Emma L. Ger- 


National, U. S. A—G. F. Larie, Marion; P. 
iance—J. H. Denny, Bradner. 

G. DeWitt, Fostoria; C. F. Hogue, Bellefontaine. 
Metrop.—F. W. Roper, Geneva; Julius 

ner and John Hart, Cleveland; C. C. Penhar- 


.son, Cincinnati; & A. 


-O. P. 





wood, P sonrtag F. M. Blosser, Lancaster; E. 
C. Ash baugh, Xenia; Nicholas Lemos, Cincin- 
nati; C. P. Vogel, Toledo; Jacob Harbert, Piqua; 

New York—G. dl Vinton, Cleveland; Emil 
Fingerhut, Cincinnati; Juda Fineburg, Cleveland; 
Vita Habib, Cincinnati. 

North Amer., Iil.—Charles Hassenplug, Belle- 
vue; F. E, Siegenthaler and Charles Walton, 
Fremont. 

Pacific Mut.—Fred Bunion, Rovatend. 


Pitts. L. & T.—L. J. Loeb, Ci 
Prov. L. & T.—J. ? Card and WR Richard- 
Lupton, Pleasant 


Booth, Mansields R. W. 


Royal Union—C. A. Warren, Ironton. 

State Mut., Mass.—R. O. Schlott, Barberton. 

State, Ind. ae. A. Sidley, Ashtabula; P. E. 
Arnold, Freeport. 

eeeniecg tt A. Keller, Toledo; G. M. Fox 
and C. A. Gallagher, Cleveland; Frederick Mag- 


Reliance—H. 


‘Lamb, ~2 WH 


lott, Ada. 
‘Wisconsin 
Central—M. ¥ Wolff, Peebles; Glenn Reib- 
sam and H. . Trowbridge, Curtis; H. M. 


Waller, Spring Valley; . 3 E. Govin, Eau Galle; 
E. C. Taylor, Manawa; R. J. Frey, Eau Claire: 
F. Trevorrah, Footville; C. F. Raymond, 
Wausau; P. L. Of 


sdahl, Ettrick; R. A. Lamson, 
Madison: G. T. Caskey, Beloit; C. A. Linde, De- 
Forest; E. G. Roberts, Almond. 


Guardian—Joseph Ruth, Arcadia. 

New York—W. A. Hiag, Milwaukee; H. E. 
Larsen, Shawano; C. A. Judd, River Falls; 
E. A. Palmer, St. Croix alls: John Henry, 
Rhinelander; Ernest Stadel, Hazel Green. 

North Amer.—H. O. Kramer, Milwaukee. 

N. W. Mutual—T. E. Melcher, Woodland; 
Pearson, Mellen; M. P. R 


ogers, Madison. 
Old Colony—W. G. Nohl, Ashland; Alice E. 


Hubbard, Manitowoc. 
Travelers—A. S. ackson, Superior; L. E. & 
L. E. Buswell, Kendall. 

Wisc. Natl—A. W. Schlueter and_ Lester 
Lawson, Oshkosh; C. Newpert, London. 
Tilinois , 

International—H. H. Hamilton, Carrollton. 


Natl., Ia.—S. G. McKee, Maquon. 
Pacific Mut.— N. Aschermann, W. A. Hin- 
ners, C. Gresh, N. T. Roche, N. Picard, Chi- 


cago. 

Prov. L. & T.—C. C. Adams, G. L. Raymer, 
Chicago. 

Pittsburg L. & T.—J. L. Scotton, Charleston; 
W. T. Cable, Harrisburg. 

Penn Mut.—H. R. Morgan, Aledo; M. A. 
Carroll, Oshkosh, Wis.; R. H. Hobart, F. M. 
Kremer, J. Lovenbach, E. Austrain, Chicago. 

Reuance—F. A. Swannen, New Burnside; C. 
L. Kyner, Joliet. 

State Mut., Mass.—A. E. Pollok, H. T. Saun- 
ders, Chicago; H. A. Farrand, Rock Island. 

Travelers—O. C. Kirkpatrick, Dallas City; 
A. B. paneer. Lima; t. A. North, Bridge : 
R. E. Strohm, Cerro Gordo; E. L. Petrie, 
Dondanville, H. — Spencer, Chicago. 

Union Cent.—A. Dewey, Hinckley; R. A. 
Haynes M. H ry Chicago. 

ogg a ae Humes, Chicago. 

Conn. Mutual—A. Neff, Chicago. 

Conn. Genl.—Floras Finley, De Kalb. 

Columb. Natl—C. H. Lintelman, Chicago. 

Guar. Fund—F. -. Chicago; 
Blackmore, East St. 

Germania—Zoller & on Chicago. 


go. 
Hartford—L. D, Burwell, George “Archibald, 
%, &. pobertenn, F. me Hunter, A. Ander- 
son, _ Se  * Taylor, mB. L. 
nit 2 G. Oe. Ceiceg: of B. 


_ N. Brons; Peoria. 


Mich. Mut.—Albert Rathsman, Chi 

Mo. State—J. . Higgins, St. Le Mo. 

Meridian— Porter, 

Mass. Mutual—Alfred ' Mac "Kiar, A. E. 
Pollack and W J. Ulrich, Chicago 

Mut. Benefit—F. A. Kendall, "Pisenss; E. L. 
Kisner, Bell Air. 

ew York—I. Nathanson and C. L. Sander, 


ica, 
NW. ag. he ag pats, , ie ¥ - &. 


East 
Halsey, y SX... Wis. ; ‘te Fy 
Ww. MeGaoehey, oi —_ id W. R. ethorowt, 
Jt Fiilesceee is. Putnam, Rockford 


Penn Mut.—J. AY allison G. W. Gundaker, 
R. M. Hambu » Oe Struggles and E. K. 
Orr, Coleneri “- Phil s and Eli Potter, 
Kansas City, W. Henry, jiet. 

ReliancetW 5 | Rush, or is. 

Travelers—R. A. nde, > % Cater and 


J. J. Stammers, Chicago T. Hali, Omaha. 
Aetna—Edward Apfeld, ba Dubuque; c. G. 


Heasley, Creal Springs; James Ledy, Chicago; 
Ww. . Patton, Bridgeport; F. E. Thompson, 
Hillsboro; G. ughes, Des Moines. 


Amer. Cent.—C. R. Johnson, Rockford; H. L. 
Johnson, Bridgeport. 
Am Schierhorst, A. C. 


er. Assur.—Phili 

Johnson, Henry Gody, Peter Matz, Anton Pater, 
. H. Sakrajda and Kaniel Hanzelin, Chicago. 
Bankers, Ia.—Z. B. Whitfield, Sullivan. 
Columb. Natl.—Thomas Shields, Chicago. 
Equitable, Ia.—S. W. Weise, Chicago. 


Germania—J. P. Thiltges, = 
Guarantee Fund Life, Neb.—J. A. McDonald, 
Winchester. 


Hartford—F. F. age J. J. Callahan and 
C. Reichard, Chicag 
Indianapolis—H. G. Toate. Peoria. 


Mass. Mut.—J. H. Hocker, Kansas City, 


LIFE NOTES 
The Philadelphia Life is entering In- 


diana. 


The Gulf Coast Life, of Mississippi, 
which was recently organized with $50,000 
capital, has increased its authorized capi- 
tal to $250,000. 

James A. Yowell has been appointed 
associate general agent of the Penn. Mu- 





tual Life in Nashville, Tenn. D. G. Bran- 
don is general agent of the company. 


Vice-President Haley Fiske of the Met- 
ropolitan Life will deliver an address at 
the convention of Canada life underwrit- 
ers today, on the social work of Metro- 
politan, 

S. W. Meyerfield, who becomes on Sept. 
1, general agent at Chicago of the Bank- 
ers Life of Iowa, will have officers on the 
thirteenth floor of the Harris Trust & 
Savings building. 


W. D. Lumpp, who has been with the 
Wabash Life during the organization of 
the company, has been appointed general 
agent of the company for Shelby and sur- 
rounding counties. 


E. L. Macgowan, who has been cashier 
of the St. Louis office of the Union Cen- 
tral Life for the last.eighteen years, has 
severed his connection with that com- 
pany and will engage in the fire and ac- 
cident business on his own account. 


Manager J. W. Kirgan of the Fidelity 
Mutual at Cincinnati leaves for the home 
office in Philadelphia next week to attend 
the company’s anual meetnig. Dr. Kirgan 
will deliver an address on the relation of 
the medical department to the agency 
force. 

The Progressive 
was incorporated at 
last week. 
E. N. 


Insurance Company 
Birmingham, Ala., 
John D, Dabney is president, 
Hammill, vice-president; John 
Parker, treasurer; Edward Arnold, sec- 
retary, and W. E. Thomas, director of 
agencies. 

The Great Southern Life of Houston, 
Tex., has entered Arkansas, establishing 
headquarters at Searcy, with Hodge Wil- 
son as agency director. Mr. Wilson en- 
tered the insurance field with the Mutual 
of New York, was later with the Equit- 
able, and then became superintendent of 
agencies for the Louisiana National Life. 

O. A. Campeau, formerly district agent 
for the Prudential Life in the Grand 
Traverse district of Michigan, has re- 
signed to accept a similar position with 
the Connecticut Mutual Life. His terri- 
tory will comprise fourteen counties of 
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European Plan 
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Headquarters for Insurance Men 





WAUKON, IOWA 
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C. BE. Wales, Proprietor 
Thomas McWilliams, Manager 


DUBUQUE, IOWA 


NEW HOTEL KIMBALL 
European Plan 
Miller Hotel Company, Proprietors 
W. F. Miller, Manager 





DAVENPORT, IA. 
HOTEL MONTROSE 


FIRE PROOF 


HEADQUARTERS 
FOR INSURANCE MEN 
Stop at Lexington Hotel when in Chicage 
CEDAR RAPIDS, IOWA 


HOTEL KEOKUK 


Insurance Men’s Hotel 








European Plan 


KEOKUK, IOWA 





northern Michigan, south of the straits, 
with headquarters at Traverse City. 

The September meeting of the Louis- 
ville Life Underwriters’ Association will 
be devoted to plans for the trip to Mem- 
phis in October. Owing to the proximity 
of Memphis to the Kentucky city an un- 
usually large number will attend, and 
most of the association, in addition to 
those formally delegated to represent it, 
are expected to make the trip. 

The special meeting of the Mississippi 
Valley Life Insurance Company in Little 
Rock, Oct. 7, is for the specific purpose 
of readjusting the capital stock and sur- 
plus, and reducing the par value of its 
stock from $25 to $10, in order to meet 
the requirements of Oklahoma, Kansas, 
Texas and other states where the com- 
pany contemplates the planting of 
agencies. 

Court action to test the authority of 
the Supreme Tribe of Ben Hur to en- 
force the increase in the insurance rates 
of the order is threatened, following the 
issuing of a circular to the policyholders 
of the order. The increase for Class A, 
in which there are about 80,000 policy- 
holders, is very large. For instance, one 
policyholder’s increase is from $28 to 
$102.52 per year. 

T. W. Blackburn, secretary of the 
American Life Convention, passed through 
Chicago last week on his way to attend 
the funeral of M. A. Woollen, president 
of the American Central Life. While 
he was in Chicago he arranged some of 
the details of the convention and at- 
tended a session of the Federal Club meet- 
ing and the Illinois Life banquet at the 
La Salle Thursday night. 

W. T. See, a lawyer, has placed evidence 
before the Cook county state’s attorney 
to show that the Conservative Life of 
Wheeling, W. Va., is writing business in 
Illinois without a license. The evidence 
includes letters from Superintendent Pot- 
ter stating that the company is not li- 
censed in the state. If the state's attor- 
ney does not take action Mr. See is pre- 
pared to carry on the case himself. 


KANSAS 
HE CORONADO 


EUROPEAN 
Wichita's Newest Hotel. Opposite City Hall. 
Rooms with bath, $1.50 Steam heat, telephones. 
pet and cold water. Electric elevator service. 


8. J. SMALLEY, Proprietor. 
WICHITA, KAN. 


MINNESOTA 
Cleanliness Good Gervice Steam Heat 


CRS Sacra 


NRY, Proprietor 
cactammis Pormerly of the St. Louls-Duluth 
Modern 


Chop House 
VIRGINIA, MINN. 


NEBRASKA 


HOTEL KOEHLER 
Under New Management 
Remodeled and Refurnished 
Rates $2.00, $2.50, $3.00 


R. L. WORD, Manager 
GRAND ISLAND, NEB. 
HE NEW LINDELL HOTEL 


J. C. VENABLE, Mer. 
































EUROPEAN PLAN. 
Rates from $1 up. 
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OHIO 
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Bowen, eae. ee. es poy ea 
dia Gale, Serr 0 mare = 
Located on Public Square 

LIMA, OHIO 


SOUTH DAKOTA 


QHERMAN HOTEL 
EUROPEAN PLAN 
Rates, $1.00 to $3.00 per day 
SHERMAN HOTEL COMPANY 
J. R. Hussarr, Manager 
ABERDEEN, 5S. D. 
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CASUALTY AND SURETY NEWS 








CASUALTY MEETING ENDS 


BRO SMITH AGAIN PRESIDENT 





Close of the Sessions at Old Point 
Comfort—Important Action 
on Publicity 





ittee—G. Leonard 
; F. S. Dewey and Dan- 


D . ; Thomas A. Whelan, 
Joseph H. Sinn, Corwin McDowell, John 
B. Band. 

(including automobiles and 
teams) . Scofield Rowe, chairman; 


B. Anderson. 
Burglary—Victor E. H. Hoagiand, chair- 
man; Edwin E. DeLeon, EZ. H. Hall, B. H. 
Thompson, W. P. Learned. 
Steam boiler and yman B. 
Br chairman; Bo’ J. Hillas, John 
T. Stone, Louis F. Butler, Oscar Ising. 


The International Association of 
Casualty & Surety Underwriters con- 
cluded its second annual convention at 
Old Point Comfort, Va., on Friday of 
last week. A highly important action 
taken by the association was the adop- 
tion at the concluding session of the 
resolution offered by F. E. Law, chair- 
man of the committee on insurance 
education, The majority report of this 
committee was followed by a minority 
report read by W. G. Curtis, but the 
resolution of Mr. Law was intended 
to supplant the majority report and 
met most of the objections on which 
the minority report was based. 

Resolution on Publicity 


It was adopted without a dissenting 
vote and was as follows: 


Whereas, At the first annual conven- 
tion of the International Association of 
Casualty & Surety Underwriters a resolu- 
tion was adopted on Oct. 18, 1911, provid- 
ing for the appointment of a standing 
committee on insurance education com- 
posed of seven members, being a repre- 
senative from each of the seven sections of 
the association, for the purpose of utiliz- 
ing the field organizations of the com- 
panies in the education of the public with 
respect to insurance; and, 

Whereas, Such committee was ap- 
pointed by the association, and has 
labored long and earnestly to effect the 
result desired by the association, till now 
the best method of effecting the result 
has become clear; now, therefore, be it 

Resslved, That the International Asso- 
ciation of Casualty & Surety Underwriters 
recommends to the companies constituting 
te membership of the bureau of pub- 
icity— 

First—The extension and enlargement 
of the work of the Bureau of Publicity, 
vo embrace the following objects in addi- 
tion to the objects set forth in Article 
II of its constitution, to wit: 

To gather and collect facts bearing on, 
and to establish a library devoted to 
the general subject of insurance in the 
United States and foreign countries. 

To Conduct Bducational Campaign 

To conduct an educational campaign, to 
the end that the public may be informed 
as to the importance of insurance to the 
co'nmunity, its function and its cost, the 
methods of insurance companies, and the 
burdens imposed by unwise laws. 

To furnish to the public and to the 
members such information as will be both 


in the public interest and promote the 
cause of insurance as a system. 

To cooperate with such individuals, in- 
stitutions and associations, whether pub- 
lic, civic or educational, corporate or 
mutual, as have the same or like objects 
in view. 

To organize the members and their 
agents into an effective force for the 
carrying out of these objects. 

To make such recommendations and 
take such other action as the governing 
committee shall deem to be for the benefit 
of the public and insurance as a system. 

Second—The amendment of the consti- 
tution to express these additional objects. 

Third—The enlargement of the govern- 
ing committee to nine members in addi- 
tion to the manager, seven to be repre- 
sentatives of the casualty and surety com- 
panies, and to be selected by the Inter- 
national Association of Casualty & Surety 
Underwriters, and two to be representa- 
tives of the industrial accident companies, 
and to be selected by the Detroit Confer- 
ence. 
Representatives Are Named 

Fourth—The seven representatives on 
the governing committee of the Interna- 
tional Association of Casualty & Surety 
Underwriters to be selected one from each 
of the seven sections of the association; 
and, be it further 

Resolved, First—That the Interna- 
tional Association of Casualty & Surety 
Underwriters hereby selects as its seven 
representatives as aforesaid: Walter C. 
Faxon, representing the personal accident 
and health (stock companies) section; 
Arthur I. Vorys, representing the per- 
sonal accident and health (mutual and 
assessment companies) section; Thomas 
E. Whelan, representing the fidelity, guar- 
anty and surety section; C. E. W. 
Chambers, representing the plate glass 
section; W. F. Moore, representing the 
burglary section; Frank EB. Law, repre- 
senting the steam boiler and flywheel sec- 
tion; William Bro Smith, representing the 
liability (including automobile and teams) 
section. 

Second—That the International Associa- 
tion of Casualty & Surety Underwriters 
hereby instructs its representatives to 
secure at the earliest possible date the 
extension and enlargement of the work of 
the Bureau of Publicity to include the 
aforesaid educational campaign, and to se- 
cure thereupon the immediate initiation 
of the carrying on of such educational 
campaign. 

Third—That the International Associa- 
tion of Casualty & Surety Underwriters, 
recognizing that such educational cam- 
paign will necessarily require the expend- 
iture of funds in excess of the annual fees 
now collected for the maintenance of the 
Bureau of Publicity, hereby instructs its 
representatives to secure a modification 
of Article VI of the constitution of the 
Bureau of Publicity, to provide for the 
collection of sufficient funds from the com- 
panies, not to exceed a rate however, of 
one-tenth of 1 percent on the net cash 
premiums collected in the previous calen- 
dar year by the companies in the casualty 
and surety lines of insurance written by 
them, 

Missouri Suicide Law 

The convention voted to refer the 
matter of the Missouri suncide law to 
the personal accident and health stand- 
ing committee with power to act. Mr. 
Bro. Smith reported that the Bureau 
of Publicity had already done much 
toward securing a repeal of this obnox- 
ious measure, and would continue its 
efforts. 

It was understood that the com- 
panies would instruct their agents to 
oppose the adoption of the proposed 
constitutional amendments in Ohio, 
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but no formal action was taken by the 
convention on this matter. 

Just prior to adjournment the usual 
motions were adopted thanking the 
various officers and committees, the 
hotel management and the newspaper 
representatives for good work done. 

After adjournment a conference of 
the seven men named in the Law reso- 
lution on insurance education was had 
and assurances were given that each 
would assist in the work planned. 

Bepeal Resident Agent Laws 

The following resolution, offered on 
Tuesday by Mr. Stone, was adopted by 
a unanimous vote: 

Resolved, That the class of statutes 
known as resident agent laws have accom- 
plished practically nothing in the direc- 
tion of the objects they were avowedly de- 
signed to accomplish; that they are a con- 
stant source of annoyance to companies 
and agents and of embarassment to pol- 
icyholders; that the theories underlying 
such laws are essentially wrong, and that 
therefore the executive committee of this 
association is hereby instructed to make 
the most vigorous and persistent effort 
to secure their repeal wherever they 
exist at the earliest possible day. 

Cut Down the Inducements 

Thursday was a hot and busy day. 
The schedule of meetings had been 
unavoidably disarranged and the va- 
rious sectional meetings were held 
whenever and wherever possible. In 
the section devoted to mutual and 
assessment personal accident and 
health companies there was a general 
discussion of the subject of induce- 
ments in policies and the general trend 
of the thought expressed was that 
there ought to be a greater coopera- 
tion in the reduction of inducements in 
the policy contracts, to the end that 
they may be brought down to a more 
safe and sane basis corresponding with 
the premium paid. On motion of Mr. 
Vorys a committee of three was named 
to devise and carry into execution such 
a plan. ; 

Unite Surety Association 

In the surety section, after the other 
business of the section had been dis- 
posed of, an adjournment was taken 
in order to allow the members of the 
liability section to listen also to the 
address by Vice-President Richard 
Deming of the American Surety, which 
was given in part in this paper last 
week, The address made no inconsid- 
erable impression among the delegates. 
The election of Mr. Deming as vice- 
president foreshadows a greater inter- 
est in the affairs of the association 
among surety underwriters, and the 
hope was expressed by President Bro 
Smith that before the end of another 
fiscal year the Surety Association of 
America will have been combined with 
the surety section of the International 
association. 

Commended Compensation Bureau 

In the liability section, besides the ad- 
dresses of J. Scofield Rowe and George A. 
Gilbert, given in this paper last week and 
which were regarded as among the most 
vital of the entire program, the report 
of the standing committee referred to the 
many complex problems which had come 
up during the year and stated that the 
committee had avoided any action as to 
workmen’s compensation which might con- 
flict with the activities of the Workmen’s 
Compensation Bureau. The latter organi- 
zation was commended and all companies 
writing compensation insurance were 
urged to join. Special mention was made 
of the “Creed of Liability Companies” as 
prepared by the special committee of five 
and its wider distribution was urged. 

Schedule Rating Feasible 

On motion of Mr. Law a committee of 
five was authorized to cooperate with the 
National Association of Manufacturers on 
matters of common interest. Vice-Presi- 

ent Rowe later announced as this com- 


mittee Theodore E. 
David Van Sc > 


WwW, and many agreed 
that such a plan was feasible and de- 
Sirable, but no definite action was taken. 
was read from Manager 
Appleton of the Employers’ Lia- 
bility which stated the urgent need of a 
registrar who would represent all the 
liability companies doing business in 
Massachusetts under the new law. With- 
out such an official the handling of rates 
by the in nce commissioner would be 
a matter luminous correspondence 
with the nies and a corresponding 
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delay for agents. The members voted to 
appoint such an intermediary and ap- 
pointed as a committee to carry out the 
plan Mr. Appleton, Corwin McDowell and 
Theodore E. Gaty. 


Plate Glass and Burglary Sections 


In the plate glass section a brief re- 
port was made by Vice-President William 
F. Moore, who said that most of the vital 
matters in connection with the business 
were handled by the various plate glass 
organizations, but that the section had 
been instrumental in adjusting questions 
in several states which might otherwise 
have brought about rate cutting and 
demoralization. 

In the burglary section the most im- 
portant matter was the unanimous adop- 
tion of a resolution offered by W. A 
Learned to the effect that the standing 
committee be instructed to poll the mem- 
bers as to the advisability of taking ac- 
tion similar to that of the personal acci- 
dent and health section by depositing with 
the standing committee their proxies and 
thus empowering the committee to con- 
struct a uniform policy form, to adjust 
rates and to fix limits of commissions. 
Mr. Learned said he would be pleased to 
see this standing committee supersede the 
Burglary Underwriters Association, which 
had heretofore accomplished little of defi- 
nite value. 


Value of Executives’ Meeting 


The meeting of the steam boiler and fly 
wheel section was of little importance 
as such beyond the address by Mr. Brain- 
erd and the selection of the standing com- 
mittee for the coming year. A great deal 
Was accomplished, however, when the 
meeting imperceptibly resolved into an 
informal meeting of the practically de- 
funct Steam Boiler Service & Information 
Bureau, and incidentally it illustrated the 
greater value of a meeting of authorized 
executives as compared to a conference 
between company representatives only. The 
proposed bureau had failed owing to the 
inability to agree upon limits of commis- 
sions, and upon discussion between the 
executives present it was found that the 
companies are willing to make conces- 
sions in the interests of harmony and to 
recede from positions taken on account 
of misunderstandings. It was wunani- 
mously agreed that a committee consist- 
ing of the Maryland Casualty, Travelers, 
Aetna, Hartford Steam Boiler awd the Fi- 
delity & Casualty be named to take up 
and complete the organization of the 
bureau. 





Death of Walter B. Phister 

Walter B. Phister of Phister & Right, 
general gents in the liability depart- 
ment of the Travelers in Chicago, died 
last week at Newburyport, Mass. He 
had been in delicate health for the last 
few years. Before going with the Trav- 
elers he was connected with the Lon- 
don Guarantee in Chicago. At one 
time Phister & Right were the man- 
agers of the Travelers’ liability depart- 
ment in Chicago. 





PROSPECTS FOR A BIG MEETING 

There is every prospect for a big 
meeting of the Detroit Conference at De- 
troit next week. The program is a strong 
one and the important questions to be 
brought up are eliciting the interest of 
the entire membership. 





WANTS THEM SEPARATED 
COOPERATIVES IN OWN CLASS 





M. W. Van Auken at Old Point Com- 
fort Urges Legislative Recognition 
of Assessment Accident Plan 





In an address at the Old Point Com- 
fort convention last week M. W. Van 
Auken, vice-president of the personal 
accident section (mutua! and assess- 
ment companies) of the International 
Association of Casualty & Surety Un- 
derwriters, pointed out the impracti- 
cability of regulating the cooperative 
companies under the same laws as 
stock companies. He referred espe- 
cially to the standard provisions law, 
which he held inapplicable to coopera- 
tive companies, especially those writ- 
ing only one class of risks. The as- 
sessment accident men were urged by 
Mr. Van Auken to bring the point to 
the attention of insurance departments. 
The subject of his address was “The 
Proper Place of the Cooperative Com- 
panies in the Statutes.” 

In a Class by Themselves 

In part he spoke as follows: 


There is no class of insurance business 
so well and so firmly established as the 
so-called assessment accident companies. 
They are so prosperous and so popular 
that neither they, nor the public, need 
much attention from legislatures. 

They have been and they are, necessar- 
ily, in a class by themselves. The trend 
of all insurance legislation for fifty years 
and until very recently has been to separ- 
ate the associations carrying on business 
by these methods from companies doing 
business by other methods. 

It is worthy of notice, too, that in the 
states where this statutory separation 
has been effected it took very many years 
to complete it and that in many of our 
states it has not yet been fully accom- 


plished. 
Ignore the Separation 

This separation starts with a statute 
specially enacted to authorize the forma- 
tion of such corporations and is continued 
by the passage of laws prescribing the 
pian and methods on which the business 
of such corporations shall be conducted. 

In New York the separation has for 
some years been complete, although it 
took many years to consummate it. 

Recently, however, some statutes have 
been enacted, and others are now pro- 
posed, which ignore the separate statutes 
of these associations, and the separate 
statutes authorizing their creation and 
regulating their business, and seek to 
unite them with stock companies by legis- 
lation of a very general, omnibus char- 


acter. 
Compliance Is Difficult 

Section 107 of the New York insurance 
law enacted by Chapter 636 of the Laws 
. 1910 marks the first departure from 
this . 
This section purports to create “stan- 
dard provisions for accident and health 
policies” for all companies and associa- 





tions organized under article 2 or article 
6 of the insurance law. 

Some of the provisions of that section 
which are binding upon assessment com- 
panies are: 

They must provide and file a table of 
rates and a manual of risks. 

If the insured is injured after having 
changed his occupation to one more haz- 
ardous than the one in which he was in- 
sured the company must pay such pro- 
portion of the indemnity provided for as 
the premium (sic) paid would have pur- 
chased at the rate fixed by the company 
for such more hazardous occupation. 

Just imagine an assessment company 
carrying only one class of risks—say the 
risk of commercial travelers—struggling 
With those provisions! 

Of course such provisions as these it 
is impossible for assessment companies 
to comply with. But the penalty for non- 
compliance with any of the provisions of 
this section is limited to $500. 

Start of Backward Movement 

But the thing which most concerns as- 
sessment companies in connection with 
this subject is that such legislation is 
but the start of a backward, retrogressive 
movement, and leading to confusion and 
uncertainty. 

It is also a matter of concern that legis- 
lation embodying this same backward 
movement is now being recommended by 
insurance departments in many states. 

The reader of Section 107 cannot fail 
to notice that while it, by its terms, is 
made applicable to assessment essocia- 
tions yet its application in other respects 
is vague, indistinct and awkward, and it 
does not really give any adequate or 
proper recognition of assessment associa- 


tions. 
Difficulty Is Inherent 

These defects, for defects they are, are 
not so much due to the carelessness or 
ignorance of the draftsman of that sec- 
tion as they are to a difficulty that is in- 
herent in the thing attempted. 

If it is not impossible, it is certainly 
very impracticable to draft any one law 
that will be adequate or useful for in- 
surance companies operating under very 
different plans, and it should not be at- 
tempted. 

For these reasons the assessment com- 
panies owe it to themselves to bring this 
subject to the attention of insurance de- 
partments and urge them to use their in- 
fluence to segregate and keep the assess- 
ment, companies separated from all other 
classes of companies in all future legis- 
lation. 

This segregation has been found by past 
experience to be wise, and it is more 
necessary at this time than ever before. 


Exclusion Clause Difficult 

Exclusion clauses in liability con- 
tracts still are a source of worry to the 
Kansas department. So far no clause 
that meets the entire approval of the 
department has been secured, and there 
seems to be no immediate likelihood of 
the clause being forthcoming. 

Liability policies in Kansas carry pro- 
contracts void 





visions making the 
where employers are affected by work- 
men’s compensation laws or agree- 


ments. By the terms of the Kansas 
law, every employer of more than fif- 
teen persons is affected by the law, 
whether he elects to. come under the 
law or not, and, being affected, the pol- 
icy becomes void. However, that is 
not the intent of the companies writ- 
ing business in Kansas, and general 
agents of liability companies are just 
as anxious as the department is to se- 
cure a clause that will be acceptable 
to the companies and at the same time 
provide ample protection for the as- 
red. : : 
The difficulty in securing a suitable 
exclusion clause it is believed may 
lead to an amendment to the law, and 
at the same time it is proposed to ex- 
tend the law to cover all employers of 
labor, no matter how few the employes 


may be. 


Wants to Get in Illinois 

The Employers Mutual Liability of 
Boston has been trying to get licensed 
in Illinois, but Superintendent Potter 
refuses to grant it a license on the 
ground that its charter permits it to 
write classes of business not permit- 
ted mutual companies organized under 
the Illinois law. ’ 

The company has written considera- 
ble business in the state throu h cor- 
respondence without being licensed 
especially since the workmen’s com- 
pensation law went into effect. The 
company may decide to try to force the 
department to issue a license through 
mandamus proceedings. 
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TALKED ON BOILER LINE 


__ 


PRINCIPLE IS CONSERVATION 
Address of President Brainerd of the 
Hartford at Old Point Com- 
fort Meeting 





L. B. Brainerd, president of the Hart- 
ford Steam Boiler, read a paper on 
“The Theory Upon Which Steam Boil- 
er Insurance Is Founded, as Compared 
with That of Other Lines of Insur- 
ance,” at the meeting of the Interna- 
tional Association of Casualty & Sure- 
ty Underwriters at Old Point Comfort 
last week. The foundation principle of 
steam boiler insurance, he said, is con- 
servation, while that of the other lines 
is indemnity. He said in part: 

{ appreciate that steam boiler and fly 
wheel insurance are two of the smaller 
casualty lines, and that with respect to 
both their volume and the possibilities of 
enlargement, they are extremely limited; 
nevertheless, when due consideration is 
given to their scope and character and the 
service they render, I am inclined to the 
opinion that they constitute two of the 
most important and certainly two of the 
most scientific of the casualty lines. In 
this expression of my opinion, I intend no 
ungracicus or disparaging reflection upon 
any one cf the other lines of insurance, 
as in the numerous and diversified ac- 
tivities of our American life, both social 
and industrial, there is a place—indeed I 
may say there is an urgent demand— 
for all of them, and there attaches to 
each line an importance peculiar to its 
own character and to its own inherent 
hazard or nature, 


Senior Line of Casualty Group 


But as relating particularly to the steam 
boiler line, the subject that was more 
bpecially assigned to me, I would say that 
steam boiler insurance was first written 
in this country in 1867, and since that 
time it has been conducted continuously, 
and its development has been pushed by 
competition with an energy and a pro- 
pelling force akin to that of steam, and 
under a working pressure much higher 
than is considered safe by those at pres- 
ent engaged in it. In point of age it is 
the senior line of the casualty group, but 
when considered from the standpoint of 
volume, it is one of the smaller of the 
casualty lines. 

The total amount collected last year in 
premiums, throughout the United States, 
amounted to only $2,303,104, and when 
I state that this sum was divided be- 
tween no less than twenty-five companies, 
you will understand my meaning in stat- 
ing that its development has been pushed 
by competition with a force characteristic 
of steam. That explosions have occurred 
from pressures other than steam should 
surprise no one; that so few have oc- 
curred should surprise everybody, cogni- 
zant of the facts. 

Underlying Principle Is Conservation 

Notwithstanding its age, I ask you to 
specially note that its present position 
as one of the component lines of insur- 
ance and its present volume of premiums 
secured, represent the results of an en- 
forced development extending over a per- 
iod of forty-six years, and quite accu- 
rately portrays the limits of the possibili- 
ties of its further development. The un- 
derlying principle on which steam boiler 
insurance is found is that of conserva- 
tion—the undertaking so far as human 
agency is competent to protect property 
and life from destruction and injury by 
maintaining an _ intelligent mechanical 
supervision and a regular periodical in- 
spection service and so prevent the ex- 
plosion of boilers. It is this feature that 
distinguishes steam boiler insurance from 
other lines of insurance and places it in 
a class by itself. It is this feature, also, 
that makes steam boiler insurance so 
much more expensive to conduct than 
other lines of insurance as in this age 
of large combinations and concentration 
of control to properly conduct this line 
of insurance requires an organization with 
as complete inspection facilities through- 
out the remote states of the Union, as 
the industrial centérs of New England, 
and such an extended organization can be 
maintained only at great expense. 


Steam Boiler a Multiple Line 
While many companies are writing mul- 
tiple lines of insurance, the steam boiler 
line in itself is multiple with respect to 





4 
service rendered and its breadth of cover- 
age extended. 

It is, however, unfortunate that we are 
unable to accurately determine and defi- 
nitely set forth in dollars and cents the 
exact protective value to. an assured of 
the mechanical supervision and the in- 
spection service maintained, by companies 
writing this line of insurance. If this 
could be done, I am convinced that it 
would clearly establish the fact that no 
line of insurance is contributing so much, 
for so little, as is the steam boiler line. 

Speaking broadly, this inspection serv- 
ice maintained, establishes the fact that 
an average of one boiler in every 170 
boilers is physically unsound and unsafe 
to operate, and is condemned; that on an 
average, one boiler in every 7, is found 
to possess dangerous defects that require 
immediate attention, and frequently re- 
quire the immediate and arbitrary sus- 
pension of operation; that on an average 
one boiler in every two is found to pos- 
sess minor and insidious defects, which, 
if not promptly dealt with, would soon 
become dangerous defects. 

Expenses Correspond to Losses 

We are, however, able to present more 
definite and tangible results, and point 
with pride to our low loss ratio, averag- 
ing only about 10 percent of premiums 
received. This is in striking contrast with 
the loss ratio of most other lines of in- 
surance which generally average to con- 
sume from 40 percent to 60 percent of 
premiums received—assuming that nor- 
mal conditions prevail. The fact, how- 
ever, should not be overlooked that in the 
steam boiler line the inspection expenses 
more properly correspond to the loss ratio 
in other lines of insurance. These in- 
spection expenses alone approximate 50 
percent of premiums received and a con- 
siderable proportion of this expenditure 
is actually spent in the presence and un- 
der the observation of an assured, if he 
chooses to take the time and remain in 
the boiler room while the inspections are 
being made. The value, therefore, of an 
inspection service that can contribute 
substantially toward preventing a violent 
explosion of a boiler and that can deal 
timely and effectively with these defective 
features, is invaluable to any industry, 
and its value can no more be measured 
in dollars and cents than can the minis- 
trations of a faithful family physician. 


Is an Operating Economy 

Another substantial benefit is derived 
from the extended and prolonged usable 
life of a boiler, beyond the average life 
of a boiler receiving no such or similar 
attention. This is a feature that is not 
generally given that prominence and con- 
sideration that it really deserves, as it is 
one of the important contributive factors 
of steam boiler insurance. Benefits and 
economies derived from this source alone 
make a substantial contribution toward 
the expense of steam boiler insurance. 

If, perchance, we could clearly estab- 
lish the fact that boilers subjected to a 
regular, periodical inspection sustained 
a usable life averaging from ten to fifteen 
years longer than boilers receiving no 
such, care and attention, as is more than 
probable, we would be able to create an 
entirely different feeling towards the im- 
portance of steam boiler insurance, and 
especially towards the importance of 
maintaining a regular and efficient in- 
spection§ service. Then, managers of 
steam power plants would be as deter- 
mined to carry this line of insurance, as 
an operating economy, as for its protec- 
tive value. 


Under a Blanket Policy 


I have thus endeavored briefly to set 
forth the multiple benefits of a mechani- 
cal character resulting from the inspec- 
tion service rendered, and I now desire 
to refer briefly to the character of the 
multiple breadth of coverage extended 
under steam boiler policies. 

Steam boiler insurance, as it is written 
today, is under a so-called blanket policy; 
that is, it covers more than one object 
and more than one hazard; whereas the 
coverage in respect to other lines of in- 
surance is more specific and narrow. To 
make clear my meaning, a fire insurance 
policy covering a dwelling house would 
not cover the furniture therein, unless it 
was specially mentioned. An employer's 
liability policy covering claims for per- 
sonal injuries of employes would not cover 
similar claims of those who were not em- 
ployes, unless special provision was made 
and an additional premium paid therefor. 
A life insurance policy covering the head 
of the house would not, of course, cover 
any other members of the family; and, 
therefore, I repeat that the protection ex- 
tended under the policies of the various 
lines of insurance is very specific and 
definite. 

In contrast, the ordinary steam boiler 
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policy covers (1) loss or damage to the 
property of an assured; (2) loss or dam- 
age to the property of others for which 
an assured may be liable; (3) claims for 
Personal injuries and fatalities of em- 
Ployes; and (4) similar claims of any 
Person or persons whether employd@s or 


not. 
Steam Boiler Coverage 

Because of this breadth of coverage 
there can be no hope or promise of sal- 
vage in the adjustment of losses, assum- 
ing that an assured has sustained a loss 
from these various sources sufficient to 
consume the face of the policy. 

I have previously alluded to steam 
boiler insurance as one of the most scien- 
tific of the casualty lines, but I consider 
our present methods of writing it as 
most unscientific and not in harmony with 
generally accepted principles of sound 
underwriting. I shall indeed be pleased 
if I have succeeded in making the point 
clear that the feature that distinguishes 
steam boiler insurance from all other 
lines of insurance is the expenditure of 
both money and labor to prevent steam 
boiler explosions through the maintenance 
of an enlightened supervision and an effi- 
cient inspection service, as contrasted 
with, in most other lines of insurance, 
the pledge of reimbursement after an ac- 
cident, or casualty, has occurred, for a 
loss that has actually been sustained. It 
follows, therefore, that as relating to 
most other lines of insurance the con- 
tract is solely for indemnity, while as 
relating to steam boiler insurance the con- 
tract is primarily for service, but equally 
supported by a similar pledge of indem- 
nity, in case of an accident that no human 
agency could foresee or prevent. 


Not How Little, but How Much 


It seems obvious, therefore, that the 
real question that merits consideration 
is not how little, but rather how much 
can be prudently spent for steam boiler 
insurance, provided only one can make 
certain that by the larger expenditure 
an inspection service is rendered that will 
not only extend and prolong the usable 
life of a boiler, but will carry the boiler 
correspondingly nearer to absolute pro- 
tection from an explosion. 

But this subject would be very imper- 
fectly treated if it did not contain some 
words of commendation and tribute to 
the men—the inspectors, who are per- 
forming the work of the character herein 
described. It is hard, hot work to make 
a thorough and complete internal inspec- 
tion of a boiler, and because of the im- 
portance of the work, only men skilled in 


j;mechanics and of unquestioned fidelity 


and habits can be entrusted with it. They 
are not only rendering a great service to 
steam users, but likewise to the public 
generally, and whenever reputation for 
efficiency of service has been built up 
;and established by the respective com- 
panies engaged in this line of insurance 
it must be in a very large measure shared 
with them. 


Renewals Come Hard 

Liability men in Illinois say that it 
is harder to get the renewal of busi- 
ness under the workmen’s compensa- 
tion act than it was to secure the orig- 
inal increase in rates under the en- 
dorsement. When the law first went 
into effect the employer was very will- 
ing to come in under the increased 
rate. When he was informed that the 
rate would be four times as much as 
his old rate he said, “Is that all” instead 
of objecting to it. Now, however, the 
reaction has set in to a certain extent, 
and if by chance he has not had an 
accident since coming under the law, 
he is objecting to the high cost of 
insurance. 





TALK OF BURGLARY LINE 
LEARNED REVIEWS BUSINESS 


Fidelity & Casualty Man Tells of 
Growth and Development of Insur- 
ance Against Predatory Class 


At the meeting of the International 
Association of Casualty & Surety Un- 
derwriters at Old Point Comfort, Va., 
last week, W. P. Learned, superintend- 
ent of the burglary department of the 
Fidelity & Casualty, read’ a paper in 
the burglary insurance section on 
“Burglary Insurance, Its Inception and 
Scope.” He said: 


The term burglary insurance indicates 
insurance against loss by burglars, and 
at the outset the insurance was restricted 
to loss by two kinds or classes of burg- 
lars—safe burglars, and bank burglars. 
Today, we are all issuing insurances not 
only against safe and bank burglaries as 
originally undertaken, but under the 
guise of burglary insurance we are also 
insuring against so many other kinds of 
losses, that burglary insurance has be- 
come a misnomer, and the father of 
burglary insurance would have difficulty 
in recognizing his own children. 

Confined to Banks at First 

In the spring of 1892, at the suggestion 
of a man who had long been engaged in 
the safe business as selling agent of safe 
manufacturing companies, the Fidelity & 
Casualty undertook to guarantee banks 
and bankers, and also other users of safes, 
against the loss of money and securities 
and other valuables from their safes 
through attacks by burglars, and for a 
number of years that company had the 
field to itself. The upbuilding of the busi- 
ness was slow and difficult. The bankers 
certainly did not cry for the insurance as 
babies are said to cry for a certain well 
known soothing syrup. They had to be 
educated up to the value of the insurance 
to them by force of example, by adver- 
tising matter of one kind and another, 
and by traveling expert safe salesmen, 
who by word of mouth, newspaper clip- 
pings, and practical demonstration en- 
deavored to convince the bankers of the 
ease with which their safes could be 
forced since nitroglycerine had supple- 
mented the use of finely tempered and 
highly expensive wedges and drills and 
other burglar’s tools. 

Early Limit Seen 

In 1895 the company had succeeded in 
working up to a volume of premiums 
amounting to about $65,000, practically all 
bankers’ burglary insurance. At the time 
it was questioned whether this was not 
about the extreme limit to be obtained, it 
being considered doubtful that the insur- 
ance would appeal to banks located in 
cities or towns of some considerable size, 
irrespective of their safe and vault equip- 
ment, or even to banks in the small towns 
but with more or less superior equip- 
ments. Our fears in this direction, how- 
ever, have proved groundless, as through 
the force of education the companies writ- 
ing this line of burglary insurance now 
undoubtedly do an annual business ap- 
proximating $400,000 to $500,000 in pre- 
miums, the insurance appealing to all 
banks, irrespective of location and the 
safeguards surrounding their funds. 

Extension of Coverage 

About 1896 one or two other companies 
entered the field, and the insurance was 
extended to apply to losses of household 
and personal valuables and effects in pri- 
vate residences, and also to merchandise 
from stores and other mercantile estab- 
lishments. The insurance was still re- 
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stricted to losses occasioned by burglars, 
which seemed to fill the demands of the 
insuring public. It was the fear of a 
call from these nocturnal visitors that 
caused householders to put away their 
silver and valuables and to carefully close 
and lock up their homes at night. 
to this extension of the insurance and the 
impetus given the business by the health- 
ful competition of the newcomers into 
the field, burglary insurance writings 
grew apace, until in 1900, the five com- 
panies engaged in the business, had gross 
writings amounting to approximately 
$450,000, as compared with the $65,000 of 
one company in 1895. 
Began Covering Theft 

One or two of the later companies to 
enter the field becoming restless. under 
and dissatisfied with their slow growth, 
departed from the conservative lines un- 
der which the insurance had theretofore 
been conducted, and broadened their poli- 
cies to cover losses by thefts, however 
and by whomsoever committed, thereby 
removing the reasonable safeguards sur- 
rounding the business of that day. The 
more conservatively disposed companies 
were compelled, no matter how much 
against their good judgment, to follow in 
the footsteps of these less conservative 
underwriters. It was not the insuring 
public that demanded this extreme broad- 
ening of the insurance, but the agents 
and brokers, who claimed that whether or 
not they believed in the conservatism of 
the older companies they were obliged to 
give their clients the most liberal contract 
on sale in the market, irrespective of the 


responsibility and experience, or rather. 


irresponsibility and inexperience of the 
companies writing these more liberal con- 
tracts, lest other brokers by selling the 
more liberal contract might gain a foot- 
hold with their clients and eventually suc- 
ceed in securing not only their burglary 
insurance lines, but also their more im- 
portant fire and casualty insurance lines. 


Growth of the Business 


Between 1900 and 1905 twelve new com- 
panies entered the burglary field, and the 
gross writings grew from $450,000 to ap- 
proximately $1,600,000. 

In the next six years twenty-five addi- 
tional companies entered the field, and the 
gross premiums were doubled, or to be 
more exact grew to approximately $3,100,- 
000, the writings in 1911. 

Against these gross premiums written 
in 1911, the companies paid out in that 
year something over $1,000,000 in losses, 
a loss ratio of about 331-3 percent on a 
cash in and cash out basis. Such a cash 
in and cash out loss ratio is not a fair 
exposition of the actual loss experience 
of the companies on the increasing busi- 
ness of the past year. It is safe to as- 
sume that were it possible to compute 
this loss ratio on an earned premium 
basis it would amount, instead of to 
33 1-3 percent, to considerably over 40 per- 
cent, and possibly to over 50 percent. 

All Lumped Together 

Inasmuch as the writings of the differ- 
ent companies in all the several sublines 
of burglary insurance are reported in one 
lump sum under the general heading burg- 
lary insurance, it is, of course, impossi- 
ble to determine what percentage of this 
volume of $3,100,000 in 1911 is residence 
burglary, theft and larceny. 

I believe that up to the time in 1889 
or 1900, when the Fidelity & Casualty, 
following the lead of other companies, 
extended its burglary only policy to in- 
clude thefts by others than burglars, that 
company had worked up to a volume of 
about $100,000 in premiums on residence 
business, arid I doubt whether in the suc- 
ceeding ten or eleven years it has much 
more than doubled its residence business. 
It is a question whether this same result 
would not have been attained had that 
company and the other companies enter- 
ing the field confined their insurance to 
burglary only, under which in the great 
majority of claims all the companies 
would have had reasonable evidence of 
liability and would not be paying out 
money today by the handful, as they are, 
on claims for loss of articles where there 
is no evidence whatsoever of the com- 
mission of a theft other than a possible 
disappearance of the articles. 


Insanely Broad Policies 


When I say that I believe it is a ques- 
tion whether we would not today be writ- 
ing in burglary only premiums as large 
a volume of business as we are writing 
under our insanely broad policies, I am 
constrained to take that position, first, by 
the natural increase in business which 
one would have reason to expect year by 
year, and second, by the impetus given 
the business by the competition of so 
many new companies and the advertising 
resulting from such competition. Even 
if the business had not increased quite so 
rapidly and so extensively as I believe it 
would have done, it certainly is not open 
to question that the companies would 
themselves have made more money out 
of the business, and in all probability 
they would also have been able at the 
Same time to have reduced the cost of 
the insurance to the insuring public. 

Companies Eager to Write 

There must be something peculiarly at- 
tractive to underwriters in burglary in- 
surance, because apparently there is no 





other line of insurance that companies 
seem so eager to write. We hear a great 
deal about the addition of “frills and fur- 
belows” to accident policies. There is 
little opportunity to add any “frills” to 
the burglary policies issued by the com- 
panies at the present time, because those 
Policies are already wide open, and i 

fact almost an invitation to the assured 
to help themselves from ‘the companies’ 
treasuries even almost without any sem- 
blance of a claim. In no other line have 
rates been reduced in competition to the 
same extent, and that too not because of 
any demand of the insuring public, but 
solely to make one company’s offering at- 
tractive in comparison with another com- 
pany’s offering, and in no line of casualty 
insurance are more extravagant commis- 
sions paid to brokers and agents. This 
extreme eagerness for burglary volume is 
difficult to understand, when it is taken 
into consideration that while in other 
lines, such as the accident and health, 
and the fidelity business, the moral hazard 
is a feature of grave importance, it is as 
nothing in comparison with the moral 
hazard involved in burglary insurance. 


Checks in Other Lines 


In the accident and health business 
some cases may arise where claimants 


have maimed themselves for the purpose 
of securing indemnity from. the compa- 
nies, Others have even gone so far as 
to commit suicide in order that their fam- 
ilies might benefit by reason of the in- 
surance, and a great many no doubt have 
“soldiered” in claims for disability by 
reason of an accident or illness, but these 
cases are insignificant in number in com- 
parison with the vast number of persons 
insured under accident and health policies. 
There is always evidence of the injury 
or illness, and always opportunity for 
medical examination. 

In the fidelity business, few, if any, 
companies continue on a man’s bond ex- 
cept after investigation more or less rigid, 
and when a man defaults on his bond and 
claim is made under the bond there is 
always evidence of the defalcation and 
books to show the amount thereof and 
the circumstances under which the de- 
falcation was effected. 


No Safeguards Against Fraud 

When you come to burglary insurance, 
covering as it does at present all manner 
of losses by theft or disappearance, what 
safegrauds have the companies against 
the moral hazard, or even against what 
ymight be termed the physical hazard? And 
when claims are presented, what evidence 








is it possible to obtain to show that the 
articles claimed for have been stolen un- 
der conditions that would make their loss 
come within the terms of the insurance, 
or that the articles were worth the value 
placed upon them by the claimants? The 
articles are gone, no vestige of them is 
left, and what else is it possible to do 
than to accept the claimant’s own state- 
ments as to valuation and everything else. 
Again, the assured may be reputable and 
honorable, but what do they, and much 
less we, know about the servants and 
others admitted into their homes, and in 
fact entrusted with the safekeeping of 
their valuables. 
Premium for Each Employe 

On this point “Puck” had a few years 
since a very good cartoon: The banker at 
his office examining and bonding the five- 
dollar-a-week clerk; at his house placing 
in the care and custody of a newly hired 
butler all his silverware, and in the care 
and custody of a newly hired maid all his 
wife's jewelry and other valuables, and 
that too without very much, if any, in- 
vestigation as to their honesty, past his- 
tory, ete., etc., and without requiring any 
bond from either. In the bank, banking 
office, railroad office and commercial 
houses not merely one clerk or employe in 
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@ position of trust is bond but every 


‘ puch clerk cr employe is bonded whether 


with oppor'unities for a many 
thousands o1 dollars or only a few dol- 
lara from the petty cash, and the fidelity 
company secures a premium on each such 
employe. In a large establishment the 
premiums aggregate a large sum. 

Blanket Policy for One Premium 

At the home we issue « policy in such 
amount as the applicant desires, irrespec- 
tive of the value of the jewelry, silver- 
ware, paintings and other personal effects 
which a thief could easily carry away 
with him. We charge a premium based 
upon not the value of the goods covered, 
but the amount of insurance taken out. 
We make no distinction in the premium 
charged where the assured does his own 
work, employing no servants, and where 
he has one maid of all work, or a whole 
retinue of servants. What it amounts to 
is that under one peser and for one 
premium we practically bond just as many 
servants as an assured employs, and do 
this without knowing the number of ser- 
vants, who they are, or what access they 
have to our assured’s valuables and other 
possessions. 

Just Say They’re Gone 

Excepting for the fact that people want 
good servants who will do their work 
well, why, since now the householders is 
able to secure burglary insurance at the 
present price, should he be concerned as 
to whom he admits into his house, know- 
ing that if he is robbed by his servants 
he can recover from the insurance com- 
pany. We now even go so far that we tell 
our assured, “go away for the summer 
and enjoy yourself, and while away turn 
your house over to carpenters, plumbers, 
interior decorators, etc., etc., and leave 
them in charge of the house for three or 
four months and do not bother to pack 
up your silverware and other valuables. 
If among these artisans one or more is 
dishonest and avails himself of his op- 
portunity to steal your things why that 
is all right, we will make good your loss. 
All you have got to do when you come 
back in the fall is to tell us what silver- 
ware, bric-a-brac, furs and winter cloth- 
ing are gone, and we will pay for them 
and replace your wardrobe.” Burglary in- 
surance is certainly an easy thing, and it 
speaks well for the insuring public that 
the companies are not all bankrupt. 

Now Cover Pocket Picking 

Some companies today are not satisfied 
with the coverage that we are now giving 
our assured, even though we cover the 
assured and all the members of his family 
residing with him, and all his relatives 
who reside with him, and in fact all his 
guests, but they are offering to extend 
the insurance for an insignificant premium 
to cover loss by robbery outside the 
premises anywhere in the United States 
from the person of anyone whose prop- 
erty would be covered if lost from within 
the premises. They make this insurance 
conditioned upon the use of force or vio- 
lence. Note the use of the word “or.” 
They say, however it is not intended to 
cover pocket-picking. What constitutes 
sufficient force to bring the loss under the 
terms of the policy? A jury will decide 
any force. 

Stretch Their Imaginations 

How easy on the return from the opera 
or a ball or elsewhere for a woman miss- 
ing a valuable jeweled ornament to claim 
its loss by robbery, claiming that she 
recalled at some time while out a slight 
tug on her dress. Who is going to say 
that the article was not stolen by force, 
and what is going to be the result? Sim- 
ply payment of the claim. The particular 
danger of this insurance is that people 
honestly inclined are not going to value 
the insurance sufficiently to pay the slight 
additional premium required _ therefor. 
Those dishonestly inclined will recognize 
their opportunity to make money out of 
an insurance company. We all know that 
there are thousands of people who believe 
there is nothing unfair in a fraudulent 
claim against an insurance company, and 
those who are otherwise honestly inclined 
oftentimes satisfy their conscience in 
some way by stretching their imagina- 
tion to bring a loss within the terms of 
their insurance. 

Some Lines Abandoned 

Insurance against loss by robbery of 
money, securities and other valuables 
from paymasters, bank messengers, col- 
lectors and others, is another line of 
burglary insurance undertaken by the 
companies during the past few years. 
This line is growing to assume consid- 
erable proportions, and while there is 
naturally a very considerable moral 
hazard connected with it, it is my un- 
derstanding that to date companies’ ex- 
perience has been more or less favorable. 

Other lines that have been undertaken 
under the guise of burglary insurance 
have been the insurance against loss of 
teams on the streets, and insurances 
against coat and umbrella losses. These, 
however, have not been successful, and 
if I am not mistaken they have been 
practically abandoned. 

Burglary Underwriters’ Association 

Some five or six years since the Burg- 
lary Insurance Underwriters’ Association 
was formed. The purposes of this asso- 


ciation have been the cooperation of the 
companies for the general good of the 
business, and while at times there have 
been disagreements on policy forms, and 
at other times on rates, and pretty much 
all the time on commissions, a while 
there have been withdrawals from the 
association, the association has continued 
its existence until this last spring, when 
through the influence and by the support 
of the executives of the companies writ- 
ing burglary insurance, the association 
was reorganized on what we hope will 
prove to be a very firm and lasting foun- 
dation. ; 

Of the forty-one or two companies now 
engaged in the burglary business, the as- 
sociation numbers among its members 
some twenty-two companies, comprising, 
with one or two exceptions, all the prin- 
cipal companies writing the line, and sev- 
eral, if not all the companies that have 
not actually become members of the as- 
sociation, are cooperating with the asso- 
ciation. 

Compilation of Statistics 

One particular branch of the work of 
the association is the maintenance of a 
bureau to which all notices of claims are 
reported, and from which this information 
is disseminated among the subscribing 
members. In addition, reports of claim 
payments are made to the bureau monthly 
or periodically and by the bureau classi- 
fied, so that statistics are fast compiled at 
the bureau which will enable the compa- 
nies to determine the cost of the various 
lines of insurance written and to make 
revision of rates accordingly. It is not 
difficult to appreciate the value of the 
work of this bureau to every company 
undertaking to do burglary insurance. Un- 
fortunately, it has not been possible as 
yet to secure from all the companies 
properly classified reports of the pre- 
miums received, and therefore it has not 
been possible to draw proper comparisons 
between the premiums received and the 
losses paid. It has so far been necessary 
to be satisfied with the determination of 
the amounts paid out by the companies 
on the various hazards assumed. 

Losses Are Classified 
As an indication of what the bureau has 
already accomplished in this direction, I 
quote from the statistical report on resi- 
dence burglary claims paid from Jan. 1, 
1912, to June 30, 1912. The aggregate 
number of claims was 6,100, on which 
there were $835,000 paid, an average of 
$187 paid on each claim. Of this very 
considerable sum paid out in losses al- 
most 54 percent, or about $450,000, was 
paid out for jewelry stolen, about 70 per- 
cent for silverware, 19 percent for money, 
and the balance, or about $300,000 for 
miscellaneous articles, including wearing 
apparel, etc. Over 85 percent was paid 
out on losses which occurred from 
premises that were occupied at the time 
of the occurrence of the loss. About 60 per- 
cent of the total loss was attributable to 
loss by straight out and out burglary; 
16 percent to loss attributable to sneak 
thieves, and about 14 percent to loss at- 
tributable to servants, leaving a balance 
of about 12 per cent, or $100,000, which 
has been paid out by the companies on 
losses where it was impossible to deter- 
mine how they occurred or by whomso- 
ever effected. 
Bankers Form of Policy 

The American Bankers’ Association has 
long had a copyrighted form of fidelity 
bond, which it has recommended to its 
members, and a year or two since they 
undertook to get up an exclusive form of 
policy contract covering bankers burglary 
insurance. Their committee drafted a 
form and submitted same to the compa- 
nies for their approval. The burglary 
companies, acting through the Burglary 
Insurance Underwriters’ Association, con- 
ferred with the American Bankers’ Asso- 
ciation, and the result was the present 
contract which the American Bankers’ As- 
sociation has adopted and copyrighted. At 
first the association was very insistent 
that this form should be used only with 
banks that were actual members of the 
association. The companies labored long 
and earnestly with the association and 
finally succeeded in influencing them to 
withdraw this restriction, until now I be- 
lieve I am correct in saying the associa- 
tion is willing to license all companies to 
issue its copyrighted policy, under certain 
conditions,’ to all banks, irrespective of 
membership in the association. This cer- 
tainly is very satisfactory to the compa- 
nies, as it practically establishes a stand- 
ard form of policy for use by all com- 
panies. 

Good Results from Association 


In conclusion, while great and good re- 
sults have been accomplished by the 
Burglary Insurance Underwriters’ Asso- 
ciation, there is opportunity for greater 
results. These, however, cannot be ac- 
complished except by the direct influence 
of the executives of the companies and 
the exercise by such executives of their 
authority over their burglary departments. 
The International Association of Casualty 
& Surety Underwriters can undoubtedly 
exert a most beneficial influence on the 
burglary business, the same as they are 
doing with regard to the surety and other 
casualty lines, and I sincerely hope that 
because the burglary premiums are small 





and the volume likewise small as com- 
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NOTICE—“« four years of very suc- 


~ cessful operation we are 

changing to Stock Basis. Excellent proposition 
toStockSalesmen. p p Bacon, President, - 
622 Metropolitan Bidg., Minneapolis. 


MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 

the most liberal policy contracts, both commercial and industrial, 

backed by a deposit of over $100,000 with the Illinois Department 

and capital and surplus of over $200,000. 

ay Coloreda Wastlewnan Tenn rane Ce New I Missoet! end South Dakota. 
_ The only Company organized and doing business under the Casualty Laws of Ilinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 









































The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 








EE. M. TREAT, President 


Insures manufacturers and wholesalers against Excessive 
Insolvency of Customers. We can always use a few -class solicitors. 
416 Locust St., ST. LOUIS, MO. 302 Broadway, JNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 


Annual Loss through 
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M. L. GARRETT, President W. L. TAYLOR, 2d Vice-Pres. & Gen’] Manages 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability,and Industrial Accident and Health Insurance. 


BEGAN BUSINESS MARCH 1, 1911 
Net Reserve to Policy Holders, . . . . . . $872,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited 


pared with the liability volume, the surety ! { 
volume, and the personal accident volume, . 

they will none the less keep this par- 
ticular line in mind, giving us their sup- 
port and aiding us in every way to put 
the burglary business on a firm basis and 
to keep it there. There is no reason why 
we should vie with one another in policy 
forms, rates, or commissions; $3,000,000 
in premiums is not a scratch on the sur- 
face. There is a vast volume of business 
to be divided among the companies, and 
pm oem Reg nate ogee | for any- 

ng other than reasonable policy forms, : advantages 

reasonable rates, and a reasonable com- Decide to have these " 
mission expense. 


Marshall L. Brown, formerly in the American Casualty Co. 


home office of the Citizens Trust & Guar- READING, PENN. 
anty, has been appointed special agent ; 





Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 


Write us sow 








of the National Surety by General Agent 
J. Morton Morris at Louisville, Ky. 











August 22, 1912. 


THE WESTERN 


UNDERWRITER. 


35 








COMPULSORY INSURANCE 


FAVORED BY MANUFACTURERS 
Chairman of Compensation Committee 
of Employers’ Association on 
Compensation Questions 





One of the important, thoughtful ad- 
dresses delivered at the second annual 
convention of the International Associ- 
ation of Casualty & Surety Underwrit- 
ers at Old Point Comfort, Va., last 
week was that of Ferd C. Schwedtman, 
chairman of the committee for acci- 
dent prevention and workmen’s com- 
pensation of the National Association 
of Manufacturers. His subject was 
“Cooperation or—What?” While his 
main topic was cooperation between 
employers and liability companies on 
workmen’s compensation questions, he 
went into the meat of the problems to 
be met with and spoke in plain terms. 
Perhaps the most interesting part of 
his address was his comments on the 
positions set forth in the “creed book” 
recently put out by the liability com- 
panies. He said the Manufacturers’ 
association is in favor of compulsory 
compensation with compulsory insur- 
ance, but declared against limiting the 
insurance to stock companies. 

In part his address was as follows: 

Text of the Address 

I have held right along that progressive 
employers and progressive insurance men 
should find many points of common in- 
terest in a constructive campaign cover- 
ing these matters. I have believed and 
I believe now that in more than half the 
field which needs to be covered fair- 
minded employers and fair-minded insur- 
ance men can and should work side by 
side and shoulder to shoulder, leaving 
each other to cover the balance of the 
field in which their interests are not 
identical, to work out their own salvation 
with full regard for each other’s honesty 
of purpose, unless the contrary is proven. 

I know from personal experience that 
some employers and some insurance men 
share my views, but as a matter of fact 
there has been no semblance of real co- 
operation between your forces and our 
forces in the past. In the many states 
which I have visited during the period 
when workmen’s compensation legislation 
was in progress, I have invariably found 
your forces lined up against ours, and in 
most cases it was difficult to locate your 
forces, not because they were absent, but 
because your policy seemed to incline 
toward a covered position, while we have 
thought it wiser to conduct our cam- 
paign in the open. 

We have felt and we feel now that 
every factor in this proposition, state, 
employer, worker and insurance man, is 
entitled to representation, and that far 
from evading open representation it is a 
duty as well as a privilege to each to 
contribute our share to the problem’s 
solution in full view of the public. 

98 Percent Favored Compensation 

If I understand the situation correctly 
the American workman does not need nor 
want charity—he wants justice, and no- 
body can be more anxious to secure jus- 
tice for our toilers than progressive em- 
ployers. This is easily demonstrated by 
the fact that our inquiry among 25,000 
American employers brought replies from 
about one-half that number, and out of 
these replies 98 percent were in favor of 
automatically compensating workers in- 
jured in their employment—less than 2 
percent favoring a continuation of our 
antiquated employers’ liability system. In 
their letters the majority of employers 
base their opposition to employers’ liabil- 
ity laws upon the fact that they are 
wasteful, slow in operation and antagon- 
istic to harmonious relations between em- 
ployers and wage earners. 

Stock vs. Mutual Insurance 

A while ago when I asked for advice 
and cooperation from one of your noted 
men, he wrote me in part: “I notice your 
literature involves some suggestions about 
mutual protection for manufacturers. I 
hope you will not make the fearful mis- 
take of advocating such a course.’ 

Stock insurance companies can no more 
hope to secure and retain all the casualty 
business in the United States than the 
fire and life insurance business can be 
monopolized by stock companies. The 
good of the people demands that there 
shall be no insurance monopoly of any 
kind and I hope to see the day when 
every safe method of insurance is given 
an equally fair chance. None should have 
an advantage, none should be hindered. 
Under such conditions the most efficient 
method would win and that is as it should 
be. Bearing in mind that under proper 





compensation legislation the volume of in- 
surance must increase more than tenfold 
and should give every efficient form of 
workmens’ compensation insurance a fair 
and ever increasing fi 

The position of the National Associa- 
tion of Manufacturers is not easily mis- 
understood. Our creed places: greatest 
emphasis upon accident prevention. Not 
the cheapest law, but the law or system 
which most encourages prevention of ac- 
cidents is to our minds the best law or 
system. 

We are encouraging accident prevention 
in our members’ shops in every conceiv- 
able way. While advocating safety de- 
vices wherever they can be applied, we 
appreciate that that is not the only means 
of promoting safety. We believe that 
the accident prevention spirit is the most 
important factor. 

Advocates Compulsory Insurance 

We not only advocate compulsory com- 
pensation for all work accidents, but we 
would assure the payment of compensa- 
tion by compulsory insurance. Only by 
means of insurance can the injured worker 
be certain of his payments. Only by in- 
surance can the small employer escape 
financial disaster in case of accident to 
his workers. We ask the same rights, 
the same privileges, and the same duties 
peed stock and mutual insurance compa- 
nies. 

We believe that employers financially 
able to carry their own insurance should 
be permitted to do this, and we hold that 
all three methods—stock insurance, mu- 
tual insurance, and self insurance, must 
be properly supervised by the state or 
federal government. 

Quite a number of people, who believe 
as we do, that compulsory insurance is 
necessary to settle this problem, say that 
it is impossible to make insurance com- 
pulsory under the constitution of our 
various states. We do not agree with this 
view. Our Mr. Emery and several other 
eminent legal authorities have pointed out 
that compulsory insurance for all workers 
is possible and practical if carried out 
under the taxing power of the state. It 
is impossible under the police power, 
which can be made only to apply to spe- 
cial hazardous occupations, unless the 
constitution is amended, as, for instance, 
in California. We would abrogate all 
other liabilities and leave only one rem- 
edy—namely, compulsory compensation 
by compulsory insurance. 

Would Permit Self Insurance 

We would exempt from the state tax 
every employer who gives evidence that 
he takes care of his injured workers‘ com- 
pensation by authorized stock, mutual, or 
self insurance. We do not favor state in- 
surance because it would be under politi- 
cal control and, therefore, inefficient. We 
believe that under our scheme the state 
tax would serve two purposes. It would 
make compulsory workmen’s compensa- 
tion insurance possible without amend- 
ments to state constitutions, and it would 
furnish the penalty for those who are 
too stupid or too careless to exercise their 
option to insure in any other authorized 
manner. 

We believe that workers should con- 
tribute a small share to the insurance 
fund in about the same ratio in which 
their fault contributes to the accident 
rate. This according to German statistics, 
is approximately one-fourth. 

We believe that compensation insurance 
should bring a very much larger percent- 
age of the total insurance premiums to 
injured workers or their dependents than 
has been accomplished under our present 
employers’ liability system. 

And now having outlined in a general 
way our principles, let me try to answer 
the questions which you have propounded 
as the text for my argument, namely: 

“What the National Association of 
Manufacturers as representative employ- 
ers expects of insurance companies in 
providing indemnity for industrial acci- 
dents and the prevention of accidents by 
inspection.” 


Schedule Rating for Risks 

The answer is simple—active coopera- 
tion—we want yours and we expect to 
give you ours. Permit me to quote from 
our committee’s latest program. 

“Standards of fire hazards which are 
established by central inspection depart- 
ments, and which are accepted by most 
fire insurance companies, have reduced 
fire insurance cost tremendously to care- 
ful and conscientious insurers, and have 
made it more and more difficult for the 
careless or unscrupulous individual or 
concern to secure fire insurance at all 
or secure it at a reasonable cost. It is 
the intention of this committee to work 
strenuously for the same conditions in 
workmen’s compensation insurance. Co- 
operation with insurance concerns, both 
stock and mutual, promises to be the most 
effective means of establishing schedule 
rating of risks, which, in the same man- 
ner as fire schedules, shall provide sub- 
tractions and additions of rates contingent 
upon the accident prevention activities of 
each insurer. This practice will prove the 
most effective means of stimulating prac- 
tical accident prevention, which is by far 
the most important phase of the whole 
problem.” 

This quotation indicates what coopera- 
tion we expect of insurance companies, 
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A Quick Answer from Your Company 


often swings an uncertain piece of business your way. ¥ Located in’ West 
Virginia, jast across the river from Ohio, and but a short distance from 


Guaranty ( Company 


PARKERSBURG, WEST VIRGINIA 
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National Fidelity and 
Casualty Co. 


OMAHA 


MEANS “The best of everything for both 


Assured and Agent.” 


Get the Agency 





SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Posi- 
tions of Trust, for City, County and State Officials, for Notaries Public 


PROMPT SERVICE AND 


SATISFACTORY RATES 


We have some desirable contracts for agents who can produce. 


Globe Surety Company of Kansas City, Mo. 


Cash Resources $600,000 














C. J. SCHMELZER, Pres. 





A clean and ably managed Company. 
New and attractive policies. 


Nene Texas, W. 





KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 


CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
wher ay sad Bonds, Surety Bonds, Burgl 

, Contractors, Teams, Elevator 
Dentists’ al Druggists’ Liability and Personal Accident and Health Insurance. 


contracts for territory in Missouri, Arkansas, Kansas, 
and other States 


ADDRESS AGENCY DEPARTMENT, Kansas City. 


S. L. LONG, Sec’y. 
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American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


» Theft, Collision, Property Damage 
and Liability 





PACIFIC SURETY COMPANY 


e Siablished Tess 
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Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State, 


ACIFIC 
ERFECT 


URETY 
AFETY 


E. P. FATCH & CO., General Agents for Lilinois 
2017 Insurance Exchange, 








-- 


THE WESTERN 


UNDERWRITER. 





August 22, 1912. 








and we hope that some day all of the 
companies will meet us in the same spirit. 

Honest, broad-minded men need not 
agree upon every phase of religious, poli- 
tical or economic problems in order to 
work and plan together. ‘ 

Establishing Public Confidence 

I have found myself wondering whether 
casualty insurance men meet with each 
other frequently enough and upon suffi- 
ciently intimate terms to really know 
each other. I believe they do not. I have 
met quite a number of them and I have 
corresponded with many more, and I am 
inclined to think that many of you are of 
much higher quality than some of you 
would give each other credit for. I hope 
that you will not think me impertinent for 
making this suggestion. An outsider can 
sometimes see things from a view point 
which is hidden to insiders. 

Constructive organized coordination 
among your own people seems to me the 
first and most essential requirement to- 
ward cooperation between your forces and 
ours. The second step consists in meet- 
ings between you and us. 

I hope that some means can be devised 
by which representatives of insurance 
companies and the representatives of em- 
ployers’ organizations can meet with each 
other and work with each other, and I 
believe such meetings will be the means 
of disposing of much of the present dis- 
trust. It is not only necessary that we 
learn to have confidence in each other, but 
we must have the confidence of the public. 
Public confidence can only be secured and 
retained by opening our minds and our 
r to the people. We must not only 
be willing to tell what we know, but we 
must invite the public to examine our 
work and let them be the judge’ of our 
motives and our actions. 


Views on Companies’ Platform 


I have carefully studied the little book- 
let which officially announces the position 
of the liability insurance companies upon 
the subject under discussion. Among other 
things it states thet “The present method 
of compensating injured employes on the 
basis of common law damage dependent 
upon the negligence of the employer is 
unsuited to present industrial conditions.” 
This indicates that we agree fully on this 
principle, but remember that it is not 
enough to believe in the Ten Command- 
ments—our lives must prove our belief; 
and it is not envugh for you and for us 
to believe in compensation legislation, we 
must get actively in the field and work 
for sound and equitable compensation 
laws. 

Another principle upon which we seem 
to agree, according to your “printed 
creed,” is the economic waste in employ- 
ers’ liability systems due to litigation. 
Workmen's compensation laws must be 
Grafted with a view of eliminating this 
waste, which, in a large measure, is due 
to the class of lawyers who make a spe- 
clalty of personal damage suits with a 
provision of a contingent fee of from 30 
to 60 percent of the amount of damages 
awarded. This money waste is by no 
means as serious as the strained relation- 
ship between employers and wage work- 
ers, which oftentimes follows personal in- 
jury damage suits. 


Are Part of Community 


T read with interest the following from 
your creed book: “That the economic 
waste consequent upon the employers’ lia- 
bility system of compensating injured 
workmen is inherent in the system and 
is a thing for which the companies are 
not responsible and over which they have 
no control. The system was created by 
the coramunity, not by the companies.” 

Whiie we believe as you do, that most 
of the waste is due to the system, we 
feel that as part of the community, you 
as well as we are partly responsible for 
the existence of this system, and it is 
our duty to show the public how a more 
efficient system can be devised. We are 
all more or less the servants of the pub- 
lic and this is true even more of insur- 
ance companies than of manufacturers. 
We have no right to complain of public 
prejudice unless we do our full share to 
overcome it with a campaign of enlight- 
enment. Here again we can and must co- 
operate. 

The same is true in conection with the 
following declaration, to which we sub- 
scribe in full: “That insurance companies 
should conduct their business along well 
considered lines of publicity under appro- 
priate governmental supervision.” 

Question of Rates 

We are naturally very much interested 
in the following statement taken from 
your creed book: ‘“‘That it must be borne 
in. mind that any scheme of compensation 
likely to prove satisfactory to employes 
will necessitate a very considerable in- 
crease in premium rates, because it will 
involve @ payment for every injury—with 
or without fault.” Our printed statements 
set forth that every equitable workmen’s 
compensation system in any country has 
brought about higher insurance rates than 
ae existing under former liability sys- 
ems. 
gue senphevens a the Daivea 

ates, expect to r rates an 
they have paid wadet our old system, but 
they propose to know that the increased 
rates are based on justice. The average 


person is from Missouri when it comes 
to expenditures of his money, and the 
letters which we have received from em- 
ployers in many states where insurance 
rates have been increased all the way 
from 100 to 2,000 percent indicate. that 
it might be good business as well as good 
policy for you to keep the employers 
thoroughly informed as to the distributon 
of the money which you collect under 
these new rates. 
Mot the Spirit of the Age 

You might easily say that it is none of 
the public’s business what you do with 
your money as long as you live up to 
your legal obligations, but this is not the 
spirit of the age and it would be poor 
wisdom to proceed in that manner. We 
know. dozens of large manufacturers whom 
you have had on your list for past years: 
who have adopted some plan of self- 
insurance within the last twelve months. 
I was told recently by the vice-president 
of one of your large stock companies that 
you must expect to lose most of the large 
concerns. 

I can readily see that it may be diffi- 
cult for you to deal with some of the 
problems, especially those of accident pre- 
vention, as effectively in the works of the 
large employer as his own deputies per- 
form this work, and I think it is very 
desirable that all of our employers get 
into intimate contact with accident pre- 
ventions. Nevertheless it seems reason- 
able that an insurance company making 
a specialty of this field should be able 
to carry at a profit the insurance even 
of large establishments at a figure which 
represents the actual cost of the manu- 


facturer. 
Have Open Minds 

Another one of your declarations which 
interests us reads as follows: “That com- 
pensation laws should provide that an 
injured employe should in the event of 
his employer’s insolvency be entitled to 
the compensation guaranteed by his em- 
ployer’s insurance policy, and that, in 
view of such provision, unpaid workmens’ 
compensation premiums should have the 
same preference as is accorded to claims 
for wages against an insolvent assured.” 

I have outlined to you in the earlier 
part of this address our desire to protect 
workers, as well as small employers, by 
making insurance against work accidents 
compulsory. We believe that our method 
is a better protection to the workman 
and is more just to the employer than 
yours, but let me say right here in con- 
nection with our position on this matter, 
as well as upon any other phase of the 
whole problem, that we do not claim to 
have the last word in the equitable solu- 
tion of this problem. 

Reduce Agents’ Commissions | 

While discussing compulsory insurance 
let us not forget that this should increase 
efficiency decidedly by materially reducing 
commissions of solicitors and agents, 
which I understand range from 20 to 30 
percent of the total insurance premiums. 

Again I read from your pamphlet: 
“That the public generally do not know 
or understand the exact functions of lia- 
bility insurance companies, and such lack 
of knowledge is the cause of the attacks 
and criticism from which the insurance 
companies are continually suffering.” 
Many a large employer might make this 
statement with equal justice, but permit 
me to suggest that such attacks and 
criticism will only cease when public 
confidence is established. 

You say nothing in your “creed book” 
about contribution to the insurance fund 
on the part of the wage worker; but, judg- 
ing from the expresson of some high in- 
surance men, they are not in favor of this 
proposition. They say that it complicates 
matters, and it is more difficult to pass 
such a law than the one that places the 
whole burden upon the employer. I am 
well aware that the rate of compensation 
can be so fixed as to give the worker a 
smaller rate of compensation without his 
contribution, but I would rather see a 
higher rate and see him contribute. I 
believe that cooperation between employ- 
ers and wage workers, especially in- the 
direction of accident prevention, can be 
materially improved through a contribu- 
tory system. 

Dissents on Mutual Plank 

I cannot find myself in harmony with 
all that is set forth in your following 
declarations: 

“That the liability insurance compa- 
nies should attempt by all reasonable 
means, and largely by the personal efforts 
of their representatives, to work with the 
state and state officials in an effort to 
solve the problems which are presented; 
it being undoubtedly true that satisfactory 
compensation to employes, coupled with 
complete insurance to employes, can only 
be successfully undertaken by stock in- 
surance companies, to the support of 
which the history of insurance in all of 
its branches may be safely evoked. 

“That the mutual insurance of the ob- 
ligations imposed by compensation laws, 
whether with or without state control, 
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cannot be successful and is, in its nature, 
fundamentally wrong, because it furnishes 
only a very limited means for the valua- 
tion of the risks carried and its limita- 
tions prevent the obtaining of the ‘aver- 
age’ which is the salient feature of true 
insurance.” 
Mutual Principle Efficient 

I repeat that we do not favor state in- 
Surance. We believe in. a degree as you 
do, that political control would make it 
inefficient and undesirable. We have not 
found among the records of European 
countries anything that would recommend 
state insurance to the people of the United 
States, but we certainly do not agree with 
your conclusions about mutual insurance, 
in which class I suppose you include also 
self insurance. The mutual principle has 
proven very efficient and desirable in fire 
insurance and life insurance, and we can- 
not see that there is an element in com- 
pensation insurance which would make 





fire insurance mutual organizations have 
proven a wonderful force for fire pre- 
vention. 

It seems to me that you gentlemen can 
well afford to take a very liberal attitude 
toward workmen’s compensation assur- 
ance on the mutual or self insurance basis. 
It is not most likely that the history of 
fire insurance will repeat itself in this 
field and that, after many years of fair 
competition, the stock companies will con- 
tinue to carry more than 75 percent of the 
business? Many an employer, who may 
never exercise his right to carry his own 
insurance or to carry it in mutual compa- 
nies, will fight to the bitter end any 
proposition that would give the stock 
companies a monopoly in this field. 

Tends to Accident Prevention 

One result of mutual or self insurance 
is-not sufficiently recognized I believe, and 
that is the close contact in which it brings 
the employer with accident prevention 
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of Lincoln, Nebraska 
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Our class “A” policy for working men is the 
most equitable plan of Health and Accident 
You can write this policy if you 
never wrote insurance before. 2=% %s 


CLOVER LEAF CASUALTY COMPANY 
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anyone who has inquired into this sub- 
ject, that the average German employer 
is far better posted upon accident pre- 
vention devices than the average Ameri- 
can employer, and this to a large extent 
is the result of his close contact with the 
mutual insurance system. In making this 
assertion I recognize, and I am delighted 
to be able to state it, that some of our 
large employers are doing more in the 
way of promoting safety in their mills 
and work shops than some of the large 
German manufacturers. I say this after 
careful examination of numerous estab- 
lishments in Germany and in the United 
States. This matter has m given a 
great impetus in the United States in 
recent years, but it will be many years 
before the small employer or the average 
employer in our country is as active in 
promoting safety as the small employer 
or the average employer in Germany. 


SEE HARM IN THE AMENDMENT 
Ohio Liability Men Criticise Pr 
Constitutional Provision on Work- 
men’s Compensation and Insurance 








One of the chief objections of the 
liability men of Ohio to proposition No. 
11 of the proposed amendments to the 
constitution is that it gives the state a 
monopoly of the compensation insur- 
ance business and practically prohibits 
stock or other liability corporations 
from operating under any circum- 
stances. Recalling the attempts that 
have been made to weaken the liability 
policies of the companies, as they have 
been issued for some years, there is a 
feeling among these men that this 
amendment was formulated on purpose 
to strengthen a toppling state compen- 
sation plan, as now operated, and com- 
plete by legal action the abolitjen of 
liability insurance in Ohio. Naturally, 
there should be a feeling on the part of 
the state officials that a wor men’s 
compensation plan, if found beneficial 
to the people in general, should be fos- 
tered and supported, but why they 
should seek to drive other forms of lia- 
bility insurance from the state is a ques- 
tion rather hard to answer. 

John Turn, manager of the liability de- 
partment of the Travelers at Cleveland, 
voices the policy of the companies when 
he says he objects to any law that will 
give either the state or the companies a 
monopoly of the business. He believes 
that a law similar to that enacted in 
Michigan would be more in line with the 
ideas of the people than that which Ohio 
now has or any that may be formulated 
under this proposed amendment, which 
provides for compulsory contributions 
from all persons who employ others in 
their work. Both employers and em- 
ployees are given the privilege of accept- 
ing or rejecting the plan in Michigan and, 
if accepted, the employer is given the 
right to choose any one of several differ- 
ent plans for the compensation of em- 
ployes who may be injured through acci- 
dent. 

It is surmised that the words “occupa- 
tional diseases” in the Ohio amendment 
will be the cause of no end of trouble if 
it is approved by the people. Occupa- 
tional diseases are very difficult to dis- 
tinguish from other diseases and some 
have gone so far as to state that the 
amendment will allow the enactment of 
such a law as will require compensation 
for sickness and death from any cause. 
It is not difficult to trace the origin of 
sickness to almost any cause the imagina- 
tion suggests and the imagination is not 
at all sluggish when there are prospects 
for financial benefits to offset loss of time 
through sickness or loss of income 
through death. 

Very few people, it seems, have read the 
proposed amendments yet. Most of the 
voters, of course, have heard of them and 
heard them discussed, but have not taken 
the trouble to read them in detail. The 
form of ballot on this particular amend- 
ment is 

ARTICLE II, SECTION 35 
Workmen’s Compensation. 

No voter could tell anything about this 
unless he had read the amendment and 
understood its import before going to the 
polls. There is absolutely nothing on the 
ballot to tell him what he is voting for 
or against. Most of the other amend- 
ments are placed on the ballot in the same 
way. 


Issue Call for Data 

At a special meeting of the Work- 
men’s Compensation Service & Infor- 
mation Bureau held at Old Point Com- 
fort Thursday the statistical commit- 
tee was directed to issue a call for the 
expecience data of the companies under 
the new law in New Jersey, and also 
under the workmen’s collective policies 
wherever issued. This data is to be 





used as a broader basis for the calcula- 
tion of workmen’s compensation insur- 
ance rates. 


COMPANY HEADS TO ORGANIZE 
Casualty Presidents Plan Association 


Modeled After that of Life 
Insurance Presidents 








After the adjournment of the con- 
vention of the International Associa- 
tion of Casualty and Surety Under- 
writers, seventeen heads of casualty 
companies met in executive session to 
draw up a plan for the organization 
of a casualty presidents’ association 
modeled after the Association of Life 
Insurance Presidents. A committee 
was appointed to make a canvass of 
the companies which are members of 
the International association, of which 
there are about seventy. E. W. De 
Leon, president of the Casualty Com- 
pany of America, was made chairman 
of the committee. H. G. B. Alexander, 
president of the Continental Casualty, 
will canvass the western companies; 
W. L. Taylor, general manager of the 
Missouri Fidelity & Casualty, will take 
the south and southwest; William Bro 
Smith, general counsel of the Travel- 
ers’, will make the canvass of the New 
England companies, and George I. 
Cochran, president of the Pacific Mu- 
tual Life, will see the Pacific Coast 
company heads. 

The success of the Life Presidents 
Association led to the suggestion some 
time ago of the organization of a 
similar body among the casualty com- 
panies. The suggestion met with con- 
siderable favor, and the action at Old 
Point Comfort is its culmination. 





Milwaukee Men Organizing 

_ The Milwaukee liability men are try- 
ing to get together to form a liability 
association, and several Chicago men 
have been invited to attend a meeting 
in Milwaukee next Friday night to talk 
on the Chicago organization. J. E. 
Callender of the Ocean, John A. Mor- 
rison of Morrison & Blew, and George 
A. Gilbert of the Employers’ Liability 
have been invited. It is doubtful 
whether Mr. Gilbert will get back from 
the east in time to attend. 

A meeting was held several weeks 
ago when the preliminary move for the 
organization was made. F. L. Shove 
of the Globe addressed the Milwaukee 
men at that time. Committees were 
appointed, and the meeting Friday 
should put the organization into being. 

An attempt was made about a year 
and a half ago to get the Milwaukee 
men together, and several Chicago men 
went to Milwaukee at that time to 
assist in the work but the plan fell 
through. The present plan promises 
better, 


Legislator Getting “Dope” 

Steve Flemming, a wealthy brewer 
of Indianapolis and a member of the 
Indiana legislature, is said to be gath- 
ering data on the cost of insurance. It 
is understood that he is giving most 
attention to casualty insurance and that 
he has made a trip east in search of 
information. Some bills will be intro- 
duced at the next session as the result 
of his labors. 





New Travel Policy 

The United States Casualty is issu- 
ing a new travel accident policy for 
$5,000, to sell for $5. The policy pro- 
vides $5,000 for loss of life, both hands 
or both feet, one hand and one foot, 
entire sight of both eyes; $3,000 for 
the loss of one leg or arm, and $2,500 
for the loss of one hand or foot or 
entire sight of one eye, with a time 
indemnity of $25 per week while totally 
disabled, for a period of 200 weeks, 
and $12.50 for partial disablement for 
a period of thirty weeks, besides med- 
ical attendance, additional surgeons’ 
fees, identification indemnity of $100, 
and elective indemnities. The policy 


has no travel restrictions, and the 














A STRONG COMBINATION 








Nothing known to the insurance business is so 
effective a business-getter as the combination 
of a first rate company and a first rate agent. 

The Maryland is a first rate Company, consid- 
ered from the stand point of financial strength, 
record, reputation, methods, or any other test. § 
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We want a first rate agent in your city to 
complete the combination. 
and progressive agent in your town will write 
us in response to this invitation. 


Will you be the one? 


MARYLAND CASUALTY COMPANY 


The Company That Helps Its Agents 


The most alert 


MARYLAND 
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weekly indemnity is payable at the end 
of each three months, and is issued 
only in the one amount, to male per- 
sons, and on an annual basis. 





Corn Belt Department 

The United States Fidelity & Guar- 
anty has opened its “Corn Belt Depart- 
ment” at Des Moines covering Iowa 
and Nebraska, with C. Bird Gould as 
manager. Mr. Gould has been in 
charge of the Iowa field and has done 
excellent work. 

Heretofore agents in Iowa and Ne- 
braska have reported to the home of- 
fice, but after Sept. 1 all applications, 
whether for bonds, burglary or cas- 
ualty lines will go to Des Moines, 
where Mr. Gould will be underwriter 
and manager. George H. Schaeffer, 
formerly Nebraska special, with head- 
quarters at Omaha, will be attached to 
the new office as special for the con- 
solidated territory. Witmer & Kauff- 
man will continue as Des Moines 
agents, which they have been for more 
than a decade. 





E. §. Miller’s New Position 

E. Sanford Miller, for many years 
special agent for United States Fidel- 
ity & Guaranty, and until recently as- 
sistant secretary of the Globe Surety 
of Kansas City, has become connected 
with the American Bonding and has 
been assigned, as special agent, to its 
Kansas City office, of which F. Emer- 
son Lamb is manager. 





Makes a Fine Excuse 

Members of the Iowa Coal Operat- 
ors’ Association, which has announced 
a general increase in the price of coal, 
in the face of strenuous protests, as- 
sert that liability insurance compan- 
ies have advanced their rates, and that 
is one of the additional expenses which 
make the increase in coal necessary. 
Coal operators aver that since Jan. 1 
they have been forced to pay 1% per- 
cent instead of 1 percent, the former 





liability rate. This means an advance 
in premium of from $750 per year to 
$1,050 per year to the ordinary mine 
owner. There are other new ex- 
penses which the operators say have 
been thrust upon them, but they regard 
the liability increase as one that is 
appropriate for stirring up sympathy. 
Insurance men say they could not af- 
ford to carry the mine owners at the 
old rates and that the increase was 
necessary. 

Coal miners are paid about 80 cents 
a ton, so that an increase of one-half 
of 1 percent on the payroll means 
about four mills per ton. That is am- 
ple excuse for an increase in the re- 
tail price of coal, at this time of year. 





?. & C. STATEMENT 
The semiannual statement of the Fidel- 
ity & Casudlty shows assets $10,678,673, 
premium reserve $4,584,016, liability loss 
reserve $1,362,554, contingency reserve 
$175,000, net surplus $2,124,412. 





STATE AGENT KNIGHT DIES 

Stephen W. Knight, Ohio state agent 
of the Commonwealth Casualty, died at 
the Provident hospital in Cleveland Sat- 
urday afternoon, after an illness of sev- 
eral weeks. Mr. Knight was sixty-nine 
years of age and was one of the most 
active fraternal society men in the state. 
At the time of his death he held mem- 
berships in eleven such orders and at 
various times he had held important of- 
fices in their supreme councils. Years ago 
he was identified with the Cleveland 
Leader and his business experience ex- 
tended over other activities, 


ENFORCE BOILER LAWS 


At a conference of district examiners 
of engineers, state boiler inspectors, the 
members of the board of boiler rules and 
Charles H. Wirmel, the official head of 
these departments, concluded Aug. 17, 
steps were taken to secure a better com- 
pliance with the laws requiring engines 
and steam boilers to be in charge of li- 
censed operators. Complaint has been 
made that many manufacturers and own- 
ers of steam boilers disregard these re- 
quirements and it was decided to rigidly 
enforce the laws and prosecute with vigor 
all who do not obey them. The exam- 
iners of engineers reported that there are 
manufacturers who employ licensed en- 
gineers just as long as the examiner is 















THE WESTERN 


UNDERWRITER. 


August 22, 1912. 








in their district, but soon after he leaves 
they hire an unlicensed man, who may 
work for less wages than paid the licensed 
engineer. In such cases not only the man- 
ufacturers, but also the unlicensed en- 
gineers are subject to prosecution. The 
examiners were directed to prosecute these 
offenders to the limit. 


Suggest Reduced Capital 

Indianapolis, Ind., Aug. 21.—(Spe- 
cial)\—A circular letter has been sent 
out to stockholders of the Prudential 
Casualty advocating a reduction of the 
company’s capital stock from $600,000 
to $300,000 and the transfer of that 
amount into surplus by reincorporat- 
ing the company. A meeting to take 
action has been called for Sept. 26. 

The letter states that the affairs of 
the company are prosperous, with pre- 
mium receipts for seven months of 
1912 double the amount of the same 
period of the preceding year. Because 
of the large reserves required by law, 
which cannot be taken into the earn- 
ings applicable for dividends until the 
policies expire, the working surplus has 
been reduced. The directors believe 
the net surplus should be increased. 
Under the proposed plan the face of 
the stock certificates outstanding will 
be reduced one-half. 

On June 30, 1912, the gross assets 
were $843,829.40, an increase in sixteen 
months of $64,519.51. 





Opens Commercial Department 
The Federal Life will on Sept. 1 be- 
gin issuing commercial health and ac- 
cident policies, in addition to the in- 
dustrial policies which it has been is- 
suing for the past year. 


EXCISE BONDS PROFITABLE 

The report of the New York insurance 
department on the excise reinsurance as- 
sociation shows that in five years the 
companies in the agreement had a profit 
of $1,517,840.97, on a total business of 
$3,648,294.73. After deducting all expenses 
there was returned to the companies in 
period of four years $1,468,300. The re- 
port criticizes the payment to John F. 
Nagel, a Buffalo brewer, for services not 
reported in detail sums aggregating $49,- 
089.29. It is considered likely that on ac- 
count of the showing many companies not 
now writing excise bonds will enter the 
field. Within a few days the General Ac- 
cident has announced that it will write 
excise bonds only and the Capital City, 
a new company at Albany, has been 
formed for excise bonding only. Reports 
of losses in the past few months causing 
assessments, were it is said, due to the 
activities of the state excise department 
just following the distribution of surplus 
funds. 





COME THROUGH FOR TAYLOR 

Springfield, Mo., Aug. 21—(Special)— 
Taylor Day, in honor of Vice-President 
Taylor of the Missouri Fidelity & Cas- 
ualty, brought in nearly seven thousand 
dollars in premiums. The accident and 
health department scored over $2,500 in 
premiums with twenty-six annual pre- 
miums from one agent. Manager Taylor 
feels proud that his boys will get out 
and hustle for business when the ther- 
mometer is around one hundred. 


NATIONAL REINSURANCE POOL 


A general meeting of all companies 
writing liability and workmen’s compen- 
sation insurance has been called for Aug- 
ust 28 to discuss the plan for a central 
reinsurance bureau for workmen’s com- 
pensation business. Unlimited compen- 
sation policies are now required in Massa- 
chusetts and Michigan and companies be- 
lieve all compensation rates should be 
readjusted so as to provide unlimited 
policies in all states. This action is taken 
in view of the almost certainty that other 
states will enact laws requiring unlimited 


tures. The Employers’ Liability has re- 
signed from the Massuchetts pool on the 
ground that the terms of the Massachu- 
setts pool would require that com- 
pany to tie up $100,000 for which 
no insurance department would allow a 
deduction. New reinsurance plan will 
likely provide for a smaller permanent 
fund of about $50,000. The committee to 
draft the new plan consists of Gatey of 
the Fidelity and Casualty, Franklin of the 
Frankfort General, Kingsbury of the 
= and Frizzell of the Royal Indem- 
nity. 





LIMIT NEW JERSEY COMMISSION 

The Workmen’s Compensation Service 
and Information Bureau voted Wednesday 
to limit brokers’ commissions on liabil- 
ity and workmen’s compensation business 
in New Jersey to 12% percent, in which 
the Globe Indemnity, Royal Indemnity and 
the Aetna concur. The ruling is effective 
Aug. 20. A further report on the subject 
will be made Sept. 5. 





With Western Companies 
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Indiana & Ghio Live Stock—It is now 
nicely quartered in its new offices in the 
Ben Hur building, Crawfordsville, Ind. It 
has withdrawn from some southern terri- 
tory, especially the fever infected dis- 
tricts. The July loss ratio was very sat- 
isfactory. Being the pioneer live stock 
company with a record of twenty-five 
years in the field, it has built up a fine 


plant. It has a very competent manage- 
ment. 
+ + * 
Security Casualty, Indianapolis—This 


company recently entered Michigan and 
is already getting a nice volume of busi- 
ness from the state. It has been oper- 
ating in Indiana and Ohio and has a good 
agency force in both states. E. E. Grif- 
fiths, manager of the company, is prov- 
ing himself an efficient home office man, 
being one of the successful graduates of 
the field. 


CASUALTY APPOINTMENTS 
Kansas 


Amer. Acci., Neb.—P. S. Hart, Hiawatha. 

Amer. Fidel.—W. P. Donnan, Girard. 

Amer. Life & Acci., Mo.—A. C. Fuller, Coffey- 
ville; M. J. Swan, Kansas City. 

Cont. Cas.—C. H. Dennis, Burlington. 

Globe Sur.—G. E. Wood, Ottawa. 

Hartford S. B.—G. H. Menzie, Ford. 

Lion Bond.—G. A. Spencer, Hoxie; W. N. 
Larabee, Wakeeney; E. R. Shaw, Ellsworth; J. 
M. Schaefer, Hays. 

Natl. Fid. & Cas.—E. E. Brown, Dunlap; E. 
R. Wells, Sterling; H. M. Paris, Great Bend. 

N Acci.—F. C. Seeber, Albert. 

S. W. Surety—W. R. Faulkiner, Topeka. 

U. S. H. & Acci.—I. C. Young, Long Island; 
J. S. Fletcher, Wichita. 

U. S. Fid. & Guar.—W. J. Gresham, Cotton- 
wood Falls. 

Pacific Coast Cas.— B. R. Day, Dexter; 
Homer Thompson, Anson; D. B. Chritton, Wi- 
chita; John McPherson, Blue Rapids. 

Ohio 

Amer. Cas.—J. L. Gruber, Celumbus; C. B. 
Weymouth, Bellefontaine; E. B. Parker, Tup- 
pers Plains. 

Cont, Cas.—T. Williams, Columbus. 

Empl. Ltab—S. L. Smith and Art Hyde, 
Cleveland; J. B. Sieber, Akron. 

Globe Indem.—J. I. McCullough, Mt. Vernon; 
H. L. Rexroth, Newark; W. G. Roller, Alliance. 

Genl. Acci.—Francis Petit, Akron. 

Grt. East. Cas.—G. A. Shrock, Youngstown. 

Lloyds Pl. Gl.—Plumer & Crawford, Marietta. 

Maryland Cas.—U. C. McDole, Fostoria; R. 
G. Stockman, Columbus. 

Mass. Bond.—J. S. Page, Springfield; B. F. 
Lee, Byesville; A. C. Sheets, Van Wert. 

Midland Cas.—B. D. Wise and R. G. Dilley, 
Toledo; Warren & Imes, Ironton; D. I. Preston, 
Akron. 

N. A. Acci.—H. M. Westerman, Continental; 
H. L. Lieurence, Jamestown. 

Ocean—J. W. erner, Tiffin. 

Natl. Sur.—I. M. Foster, Athens; L. W. Cal- 





mouth; J. C. Linton, Wilmington; J. L. Stan- 
ton, Wellston; Sloneker & Townsend, Hamilton; 
Wilson & McBride, Hillsboro; W. G. Pickrel, 
Jackson; C. M. Caldwell, Waverly; I. N. Poling, 
Junction City. 

South. Sur.—W. J. McLaughlin, Lima; N. D. 
Holloway, Bellaire; E. J. Hiatt, Wilmington; J. 
F. Kitchen, Springfield; G. W. Fording, Alli- 
ance; L, C. Kirchner, Upper Sandusky. 

Standard Live Stk.—Edward Bender, Waldo; 
F. L. Sikes, Portsmouth. 

Title Guar.—Rumsey & Wooden, Lima; A. A. 
Ramsey, Lisbon; C. C. Cale, Lancaster. 

U. S. H. & Acci.—E. A. Kauffman, Ashland. 

Minnesota 

Natl. Sur.—S. J. McCarthy, Eden Valley; C. 
D. McCarthy, Montgomery; A. E. Cohrs, Dorvay. 

U. S. H. & Acci.—Martin Carlson, Frazee. 

Natl. Cas.—R. J. Chaffee, Lansing. 

Standard Live St.—Joseph Gaare, Perley. 

Federal Cas.—W. O. Gilruth, Morristown. 

. A. Acci.—J. S. Hockett, Redwood Falls. 

Ill. Sur.—W. C. Klein, Bemidji. 

Cas. Co. of Amer.—A. W. Hadwick, Pipe- 
stone. 

Empl. Liab.—H. W. Robson, Duluth. 

Amer. Fidel.—John Walch, Elgin. 


‘Wisconsin 
Badger Cas.—Thomas Rasmussen, Mountain. 


_. Empl. Liab—W. A. Campman and J. F. 
Bctecter, Neillsville; H. S. Comstock, Cumber- 
and; R. Hughes, Chippewa Falls; E. S. 
Pattison, Duranc. 


Fidel. Acci—A. M. Thomas, Madison. 

Fid. & Dep.—Theodore Ernst and C. P. Host, 
Milwaukee. 

Genl. Acci.—Gust Tsitouras, Milwaukee. 

Globe Indem.—Charles Piers, Menomonie. 

Ill. Sur.—J. R. Sie J and James Howard. 
Chippewa Falls; G. H. Toppins, Hudson. 

Royal Indem.—W. R. & i T. Roach, Water- 
loo; G. S. & T. G. Schlytter, Wittenberg; 
aan & White, Milwaukee; M. C. Divoll, 


parta. 

Natl. Sur.—J. G. Bakula, Wilson. 

Prud. Cas.—J. C. Haley, Madison. 

Standard Acci.—C. P. Dietz and Anna Cohen, 
Milwaukee. 

Travelers—A. S. Jackson, Superior; C. H. 
Bush, Beloit; F. O. Mueller and F. A. Dole, 
romeo L. E. & Luther E. Buswell, Ken- 
all. 


U. S. Fid. & Guar.—Emil Tanck, Water- 


town. 
Michigan 

Columbia Cas.—W. E. Marshall, Big Rapids; 
J. C. Dickerson, Clifford; F. C. Rowley, Reading. 

Peoples H. & Acci.—A. A. Lonsbury, Allegan; 
E. S. Anderson, Albion; F. G. Albert, Grand 
Rapids; J. J. Green, Clare. 

U. S. Hospital—A. B. Kinnae, Williamston; 
B. G. Baker, Delta. 

Workingmen’s Mut. Prot.—F. D. Hotelling, 
Grand Rapids; L. E. Baxter, Battle Creek; M. 
W. Harper, Watervliet; F. E. Lockwood, Law- 
rence. 

Genl. Acci.—H. C. Cudney, Clare. 

Grt. East. Cas.—W. C. Chipps, Detroit; J. E. 
Roberts, White Cloud; Thomas Blackney, Iron 


Mountain. 

Hartford S. B.—N. E. Pearman, South 
Haven. 

Lon. Guar.—L. G. Hurd and R. R. Pointer, 


Detroit; L. A. Spaulding, Big Rapids. 

Natl. Sur.—Peter Carrigan, Carney. 

N. A. Acci.—W. A. King, Detroit. 

Ocean—F. R. Jean and G. W. Van Every, 
Jr., Grand Rapids. 

Royal Indem.—W. F. Soule, Ionia; J. W. 
Ailes, Detroit. 

South. Sur.—J. A. Stephenson, Menominee; 
S. G. Koepke, Saginaw; A. Kradovach, Traverse 
City; C. A. MacGregor, Pontiac; C. A. Oppen- 
ham, Alpena; C. B. Wardle, Ionia; Row, Chafey 
& Ryan, Lansing; C. M. Born, Allegan; C. D. 
Mosier, Dowagiac; J. A. Galster, Petoskey; A. 
H. Dumond, Owosso. 

U. S. H. & Acci.—T. O. Bissell, Boyne City; 
D. H. Hunt, Saranac. 

Indiana 

Globe Indem.—G. M. Voris, Lebanon. 

Grt. East. Cas.—E. E. Wiker, Indianapolis; 
.E. P. Bucher, Logansport 

Lon. Guar.—H. J. Bauer & Co., Fort Wayne. 

Mass. Bond.—G. G. Watson, Jeffersonville; J. 
M. Johns, Rockville. 

New Amst. Cas.—J. O. Koontz, Hammond; A. 


.R. Burton, Princeton. 


New Eng. Cas.—W. S. Harding, Crawfords- 
ville. ? 
N. A. Acci.—Claude Alleger, Marion. 
. U. S. Fid. & Guar.—B. W. Saidla, Veeders- 
urg. 
U. S. H. & Acci.—H. E. Feets, Michigan City. 
Dlinois 
Metrop. Cas.—E. L. Brocken, Chicane, 
Standard Live St.—Louis Miller, aterloo. 


Ersopost; Peter Berresheim and F. W. Wyche, 


Ti Guar.—J. W. Evans, Decatur; F. E. 
Warfel, Gilman; L. A. Zearing, Princeton. 
Travelers—W. T. Hall, Omaha; F. A. Cater, 


ii 
Uv. = H. & Acci.—B. A. Hende Harvard; 
G. A. Ashford ond W. H. Fitch, Savana. 


Continental Cas.—A. W. Lewis, Sr., Pulaski; 
-. se Shaw, Sparta; Harry Stewart, Ran- 
lolph. 


Amer. Sur. Co.—C. A. Morrill, Kewanee. 

Aetna Life—D. J. Elsea, Blandinsville; L. 
E. Green, Vernon. 

Atlantic Horse—Pulaski Real Estate & Ins 
Co., Pulaski. 





CASUALTY NOTES 


C. Clark Howard, head of the personal 
accident department of the Massachusetts 
Bonding, will be in Chicago this week. 


Secretary J. M. Smith of the Frankfort 
General will go to the Pacific coast in a 
few days to appoint a successor to David 
Duncan, who has just gone with the Globe 
Indemnity. 

The Kentucky Livestock, of Louisville, 
which has been in process of organization 
for some time past, has filed amended 
articles of incorporation increasing its 
capital stock from $50,000 to $100,000. 

George J. Bryant, whose change from 
the Old Line Life to the Wisconsin Na- 
tional Life was announced last week, will 
be superintendent of agents of the cas- 
ualty department of the latter company. 

The Standard Accident has just ap- 
pointed the Charles L. Crane Agency Com- 
pany, as managing agents for the city of 
St. Louis and vicinity. The agency will 
take immediate charge of the company’s 
business, 


A plan for a mutual liability company 
to carry their workmen’s compensation 
risks has been formulated by furniture 
manufacturers at Grand Rapids, Mich. 
The woodworking factories of that city 
have pay rolls aggregating $4,000,000 to 
$5,000,000. 

The National Life of U. S. A. has had 
its Kentucky license amended to permit 
writing life, health and accident. The 
accident department now has 51,000 poli- 
cies in force, all put on since the first of 
the year. The company will write 10,000 
policies this month. 


David Duncan has been appointed Pa- 
cific coast manager of the liability de- 
partment of the Globe Indemnity and Joy 
Lichtenstein to the Pacific coast manage- 
ment of its surety department. Mr. Dun- 
can has resigned as general agent for the 
Pacific department of the Frankfort Gen- 
eral and the German Fire of Peoria and 
Mr. Lichtenstein has resigned as secretary 
of the Pacific Coast Casualty and man- 
ager of its bonding department in order 
to accept the new connections. 








Insurance Attorneys 





Frederick A. Brown 
5 N. La Salle Street, 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 


NORRIS & McPHERSON 
Attorneys and Counsellors 
721-729 Mich Trust Bldg., Grand Rapids, Mich 
Special Attention to Fire Insurance Litigation 








FRED W. KELSEY 
ttorney and adjuster for Prudential Casualty 
* Company in Joplin Mining District 
JOPLIN, JASPER COUNTY, MO. 





BURKETT, WILSON & BROWN 














vin, McArthur; H. L. McLain, Massillon; F. M. Pacific Coast Cas.—C. H. Duffy, Wilburn; Lawyers 
policies at the next sessions of legisla- | Cunningham, Lebanon; W. eyer, Ports- | Harry Borcherts, Bell Prairie; W. W. Burchell, | 802 First National Bank Building, Lincoln, Neb. 
G 1 Practice—Special Attention to Insurance Law 
Wanted for our life department, = : 

District Manager for Illinois!) TJNJQN CASUALTY [INSURANCE William Otis Badger, Jr. 
territory. Exceptional oppor- COMPANY ies estate 
GENERAL AND SPECIAL AGENTS WANTED 

ADDRESS IN EVERY CITY AND TOWN IN THE STATES OF OHIO AND MICHIGAN W YORK 


W. A. NORTHCOTT, President, 


INTER OCEAN 
Life and Casualty Co. 


SPRINGFIELD, - - ILLINOIS 





Cincinnati, 


For Southern Cte. apply company’s offices, 314-315 Mercantile Library Building, 
0. 


For Northern Ohio, apply company's offices, Williamson Building, Cleveland, Ohio. 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 

















Mercantile Burglary Elevator Insurance 
sietecey = | UN SURANCEL comic cist, 
Plate Glass Liability , Accident, Health 














Charles W. Pattison 


Insurance Counsellor 
4605-6-7 Williamson Bldg. Cleveland, Ohic 
ad,bens Maia = ie 
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ARKANSAS SUITS NOT A JOKE 


Companies Retain Counsel and May 
File Demurrers—Attorney-General 
Said Law Was Repealed 








The date for pleadings in the omni- 
bus back tax Arkansas suits has passed 
and time has been asked to prepare 
same. Just what course will be pur- 
sued, whether the companies will an- 
swer or demur, has not been an- 
nounced, but it is expected that gen- 
eral demurrers will be entered. The 
companies, while still considering the 
suits to be preposterous and absurd, 
are not disposed to look upon them 
as so much of a joke. The cases are of 
a more serious nature than at first sup- 
posed, and the state will prosecute 
them vigorously. 


Cockril & Armistead and W. L. and 
W. D. Terry will represent all of the fire 
and most of the casualty companies, 
while Rose, Hemingway, Cantrell & 
Loughborough represent most of the life 
companies. Some of the life companies 
have no attorneys yet. The National 
Board of Fire Underwriters and the Na- 
tional Association of Life Insurance Pres- 
idents are actively interested in the de- 
fense of the 130 companies that have 
been sued for $4,226,000 in taxes running 
back to 1880. 

A. J. Hurrell, of New York, represent- 
ing the Life Presidents’ Association, vis- 
ited Little Rock and went over the field 
thoroughly, making arrangements for the 
defense of most of the life suits. 

Widespread interest has been aroused 
in these suits. It has been recalled that 
E. B. Kinsworthy, when he was attorney- 
general, delivered a written opinion in 
1907, to the effect that the act of 1875 
repealed the act of 1873. It is the latter 
act under which Attorney-General Nor- 
wood brings suits. No copy of the 
opinion can be found, as the opinions of 
the attorney-general are not printed for 
future reference. If found, it could not 
be used except as an argument in defense 
of the suits. 


POINTERS of 


FOR LOCAL AGENTS. 


“Pointers for Local Agents” is 25 Ley Be of 256 
pages, containing all the data tha ap- 
ared in this column for more Fy 








being sale by 
The Western Underwriter 


Question—When : a printed dwelling 
house form contains the following 
ie Se Other concurrent in- 
surance permitted,” does that give per- 
mission for unlimited other insurance, 
or when the blank is left open is it held 
to allow no other insurance? 

Answer—We are able to find only 
one decision on the question of a blank 
permit for other insurance. In that 
case the permit was in the following 
form: ‘“ Total, concurrent in- 
surance permitted.” In that case it was 
held no other insurance was permitted. 








"Prominent Chicago Agents 











GRITCHELL, MILLER, 
WHITNEY & BARBOUR 
1535-39 Insurance Exchange, Chicago 
Sole Agents: Springfield FP, 
kM. American, N. fy Commercial, Uatony Spe Union; Spring 


. 2 
Testeats. Les Pelican: AWE 


Gzo. E. Suipman H. L. Wayne 


SHIPMAN & WAYNE 
1937 Insuranee Exchange, CHICAGO 
Agents for Hartford Fire Ins. Co., MiBwouiee Me- 


chanics Ins. = Age Calumet Insurance Co 
Mercantile F. & M. Und. naa 





Whether the slightly different form you 
quote would make a difference, or if 
another court would take a different 
view, it is impossible to say. An agent, 
of course, should be careful not to let 
anything slipshod, like an imperfect 
permit, go out from his office, and 
should either make the permit plain or 
cut it out altogether. 


Question—Will you be good enough 
to let us know the stock fire companies 
that have reinsured or merged since a 
year ago? 

Answer—The main companies that 
have gone out of business, or at least 
reinsured most of their liability, since 
June, 1911, are: 
Acme, Iowa. 


ntury, Iowa 


American National, sk A F. & M. 
Ti. Scranton Fire. 
Atlas, Iowa. Capital, N. H. 
Columbia, Neb. Western, Neb. 
Cooper, Ohio. Louisville. 
Commercial, Iowa. Osage, Kan. 
Delaware. Monongahela. 
Dutchess. Toledo F. & M. 


Milwaukee German. Woodmen, Neb. 
Sun, La. Franklin, D. C. 
Empire City. Nassau. 

St. Louis Fire. 

Of these the Columbia Fire is con- 
tinued as the Columbia Fire Under- 
writers; the Commercial of Iowa as the 
Commercial Fire Underwriters; the 
Dutchess and Nassau are merged as 
the Nassau & Dutchess; the Empire 
City was merged with the Williams- 
burg City; the Mercantile Fire & 
Marine was continued as the Mercan- 
tile Fire & Marine Underwriters; the 
Capital continues in business in the 
east, the Monongahela continues as the 
Monongahela Underwriters and the 
Franklin continues in business in the 
District of Columbia. 

Question—A policy on Kansas prop- 
erty is endorsed with the standard 
form of mortgage clause in favor of a 
certain mortgagee. Before the policy 
expires, the mortgagee desires to make 
some changes in the terms of his con- 
tract with the mortgagor, and accord- 
ingly has a new mortgage executed and 
recorded, placing the release of his 
original mortgage of record. No 
change, however, is made in the loss 
clause which is attached to the policy. 
A loss occurs and the company defends 
as to the mortgagee on the ground 
that the mortgage was released and 
that the mortgage clause does not 
cover any new mortgage which may 
have been made. Is its defense a good 
one, and should the mortgagee have 
had a new loss clause executed to cover 
his new mortgage in order to main- 
tain his protection? 

Answer—Where a policy is written 
with a mortgage clause attached and 
during the life of the policy the old 
mortgage is canceled and the new one 
given to the same party for an amount 
not exceeding the old mortgage, it is 
unnecessary to make any change in the 
insurance policy. You doubtless have 
in mind the practice of some Kansas 
loan companies using a. mortgage 
clause with a space on the side for the 
loan number. This number is unim- 
portant and is merely a matter of con- 





mortgage clause will protect the mort- 
gagee even if the loan is readjusted. 
Question—Being desirous of settling 
a dispute which has arisen, we would 
be under obligations to you for replies 
to the following interrogatories: 

1. What is the generally accepted 
meaning of the term “Net Premiums” 
as pertaining to fire insurance com- 
panies? 

Is the gross premium less the can- 
cellations or the gross premium less 
cancellations and reinsurance? 

2. What is the generally accepted 
meaning of the term “Line Sheet”? 
Are the amounts given therein the 
net lines that the company is prepared 
to carry without reinsurance or are 
they the amounts which the agent is 
authorized to bind the company on, the 
company afterwards reinsuring the ex- 
cess? 

Answer—There are two answers to 
both of your questions. 

As far as the agent is concerned the 
net premiums on fire insurance are the 
gross premiums minus cancellations. 
As far as the companies are concerned 
they are the gross premiums minus can- 
cellations and reinsurance. 

The line sheet given agents shows 
the gross line that a company will car- 
ry with or without reinsurance. The 
line sheet kept in the underwriting of- 
fice of the company, that is, the home 
- department office, shows the net 
ine. 

If the question of net premiums in- 
volves a contingent commission con- 
tract, will say that it is customary to 
figure the contingent on the net pre- 
miums as shown by the deduction of 
both cancellations and reinsurance. Of 
course the exact wording of the con- 
tract must be considered. Contingent 
contracts are often given to agents by 
companies that have reinsurance con- 
tracts that call for no contingent com- 
missions from the reinsuring company 
If no deductions were made for rein- 
surance the company would have to 
pay the contingent commission on the 
reinsured business “out of its own 
pocket.” While such an arrangement 
would apparently work to the disad- 
vantage of the agent in a year when 
the total business was profitable, it 
might work to his advantage another 
year. That is, it often happens that an 
agent will show a loss to a company 
on the gross premiums minus cancel- 
lations; but if the company has rein- 
sured much of the business: on which 
losses were sustained and retained the 
profitable busiriess the agent would re- 
ceive a contingent: commission that 
year. 

To illustrate, we will assume that the 
expense ratio is fixed at 35 percent and 
that the contract calls for 10 percent 
contingent on the net profits. An agent 
gives the company $10,000 in premiums, 
minus cancellations, and the company 
cedes $1,000 in premiums to the rein- 
suring company. This would make the 
net premiums from the company stand- 
point amount to $9,000. Losses amount 
to $9,000 during the year, but occur 
entirely on business that has been di- 





venience for the loan company. The 


vided with the reinsuring company. 





Central Insurance Co. of London 
Northwestern of Liverpool 


after the capacity of the local 
Compenios—Standast form 9 
adjusted and paid through 
Prompt attention. 





Travelers Ins, Co. Globe Surety Co. 





Keep this * Ad". 


The Highest Class of Surplus Insurance 


FRED. S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only surplus lines at full tariff rates entertained on the heavy value risks 
meee me agents is exhausted.—Your business 
policies issued without a Warranty 


Fe gy ate nn Central and Western States should be addressed to 
HERBERT DARLINGTON, Insurance Exchange, 175 W. Jackson Blvd., Chicago 


—You may Need our Facilities, 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


rotected.—Strong 
mpany. Losses 





Thus the company would get but $4,- 
500 in losses on its $9,000 in —— 
and the reinsuring company would 

the other $4,500. The loss ratio, which 
would be 90 percent on the agent’s 
business, would be but 50 percent on 
the business covered by the contingent 
contract. The net profits would figure 
at $1,350 and the agent would receive a 
contingent of $135. 





DIRECTORY OF 
Independent Adjusters 





COLORADO 
Ea . 
= auet. ee ge a aoe 


Territory: Mountain field and. Black Hills. 
(Also consulting underwriting authority.) 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& eer ise Bureau 


uinc 
GEORGE ro SGIEL “Mona ger 


ILLINOIS 
Cc. H. TAYLOR 
1807 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
H. M. HuFrE 
1551 Insurance 
Telephone Wabas 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 
EDWARD ‘I. GUTHRIE 
om Building, Mattoon 
Bell Telephone 165 
Adjuster of Fire Losses for Companies 


LLINOIS AND ADJOINING STATES 


Mawzsice Woolrmarm & Co. 
nsurance Exchange, Chic 
ADJUSTMENTS AND APPRAISAI 
Building Losses a Specialty 


INDIANA 























I. H. ODELA, 
110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
INDIANA — 
FRED H. oRrEe 


FIRE AND AUTOMOBILE LOSSES 
Northern Indiana and Ohio and Southern Mich. 
IOWA 
IOWA ADIJIUSIMENT CO. 
206-8 Des Moines Life Bldg., Des Moines 

H. H. McGUIRE, Manager 


IOWA 


GEO. C. NEWMAN 
601 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 


KANSAS 
ALEX. 8S. HENDRY 
McPherson 
Adjustments—Field_Work—Inspections 
KANSAS 
yaagen ADJUSTMENT 7 BURRAU 
cae, & and Adjuster 

















ta 
FIRE LOSSES 
MICHIGAN 
401 Achton 3 Bide. Gren 
"welll 110; Bapias 1279 


Long Dist. Phones: 
ADJUSTER OF FIRE LOSSE: 8 


MICHIGAN 
ALLEN ©, FRINK 
FIRE AND AUTOMOBILE LOSSES 
MICHIGAN AND NORTHERN INDIANA 


MICHIGAN 
vw 











Te 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
FRE 





D. B. SPEAR 
Bay ci 

Phones: Office 112, House 499 

ADJUSTER OF FIRE LOSSES 


MICHIGAN 
VET 8; MOLONEY 





Phones: Office 181; House 6. 
ADJUSTER OF FIRE LOSSES 
MINNESOTA 
JNO. B. LEE CO. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 


NEBRASKA 
M. FF. PUNKHOUSER 
1611 Dodge Street, Omaha 
ADJUSTER OF FIRE LOSSES 
OCA RI 
oT} = ize gy he hy Sa 














‘ve., 
Bell, Main 2265 Cuyahoga, Cent. 6340 W 
ADJUSTER OF FIRE LOSSES 
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CHICAGOS 
GREATEST 
COMPANY 
CHICAGO 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 






FEDERAL LIFE 


INSURANCE IN FORGE - -  $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 








The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY SIX YEAR PERIODS 


Year Assets Insurance in Force Income 

1893 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,061,558 
1905 1,824,295 31,739,266 6,245,918 
1911 6,122,365 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 








We Want Several Good Agents for 


IOWA 


also Indiana and Illinois 


General Accident {22 Assurance Corp., Ltd. 


KELLY & NORIE-MILLER, U. S. Mgrs. 
55 John Street - - - - NEW YORK 








will pay the man who is a producer, or 
qualified to train agents, to write us today. 
Excellent positions for men of character 
and ability. Good openings at this time in 
Pennsylvania, Ohio and West Virginia. We 
want good men. Write us. 


PITTSBURGH LIFE & TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 
W. C. BALDWIN, HOWARD 8. SUTPHEN, . 


PRESIDENT DimnecTor oF AGENCIES 





“*Pre-eminence in Benefits to Policyholdera” The Watchword 


THE MUTUAL LIFE 


Insurance Company of New York 





Paid TO Policyholders in 1911. ..............-.ccecesceccesceces $57,353,726.13 
Received FROM Policyholders in 1911 ..................eeseseeees 65,682,183.20 
Excess of Payments over Receipts. .............seceescersceseess $1,771,6542.93 
UE IEEE a cc ccctccce ncbdbtandss b-cascsedped $13,631,857.72 
Apportioned for Dividends in 1912..............0.2-ceseeees 15,146,685.72 
Mutual Life Agents Make Most Money BECAUSE Mutual Life Policies Sell Most Freely 


For terms to producing address 


agents, 
GEORGE T. DEXTER 


34 Nassau Street 2nd Vice-President NEW YORK, N. Y¥. 











THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 
Not the Oldest Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. vides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 
Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 

Men Who Can ‘‘ Do Things”’ 1231 State Life Building 


Just the Best 











HOME LIFE’S PROSPEROUS YEAR 


The annual statement of the Home Life Insurance Co., of which George E. Ide Is 
that the company a@ most year in every 

The in force on December 31, 1911, was $105,047,760, against $100,214,968 

81, 1910—e of $4,832, ‘or lve mon Total company are 


5 policy! . 
over $1,088,000 to the reserve fund, the surplus is increased by $68, 

SL BOE AO4 Gren cad abone the suns of 2.435.209 which te reserved for deferred’ dividends, 

—"The Com'l & Fin'cl Chron.” 1-27-18 

For Agency in Ohie, Apply to W. A. R. BRUEHL & SON In Other Territory Apply to GEO. W. MURRAY 
4th Nat Bank Blig, Cincinnati Supt. of Agts., 256 Broadway, New York, N. Y. 





The Prudential Led 


in insurance issued in 
many important states 
of the country in ton. 
The people want Pru- 
dential policies. We 
want Agents. Write us. 





THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Founded by JOHN P. DRYDEN, Pioneer of Industrial Insurance in America 
FORREST P. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey. 











SAFE AS A GOVERNMENT BOND’ 


(©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT °° MONTHLY INCOME INSURANCE 


Our New Agency Proposition »}>> . 
rs) E E — Our Policies: Best and latest, FO R FA L TS 
Correspondence confidential. 




















